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~}— The Outlook for Lumber 


[By Willis J. Walker, president the Red River Lumber Co. | 





JiHILE the present conditions of the lumber market are 
>| quite unsatisfactory and discouraging to everybody con- 
nected with it I see no reason why we should look at 
the depression any differently than we have viewed many 
similar ones in the past, where the peaks have been followed by 
depression and depression by recurring peaks. The lumber busi- 
ness never stands still and is always swinging one way or another, 
but the net result always has been a gradual advance in the value 
of our product. 











Most unusual conditions have prevailed during the last two 
years, where the record breaking advance in the stock market 
. diverted the attention and funds of the public away from build- 
ing and other legitimate activities, which in turn was followed 
by a dizzy crash in values, that would have been a calamity 
to any other country but which was sustained with scarcely a He 
shock here, showing the tremendously rich and strong condition 
as a whole this country was in. 








Since that time the uncertainty as to when conditions would 
improve and what would occur meanwhile has caused investors 
to hold their money rather than to invest it in building loans and 
bonds of all kinds that are necessary for the financing of build- 
ings and other industrial activities and thus have created the 
great surplus now evident. A very low price for call money in 
the face of high rates that could be obtained by purchasing good 
bonds shows that “‘money is cheap, but difficult to get hold of.”’ 

Lumber prices have sagged below actual cost. This has 
resulted in a big curtailment of production which, I believe, 
has reduced the supply below the demand in sight, so that the 
present conditions show a slight improvement. This, I believe, 
is the beginning of another upward swing that will put the industry 
in good condition during 1931. 
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the price of lumber will never go down. During a depression 
¢ Peete of tee’ Gk Glew Undies Ce. and by reason of shortage of stumpage it seems as if the sub- 
stitutes have killed the lumber business. I think that history is 
alle hr just repeating itself, and we will now only swing through another 
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why ’ cycle similar to those we have had in the past, with this exception, 
that improved communications and transportation, and other busi- 
ness facilities, make the effect felt throughout the country faster than it used to be in both directions. 
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) 2 In the past it has always been during depressions of this kind that the old experienced timbermen have bought 
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c when the outlook was depressing. 
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Better Value 
Assured by sPECIALISTS 


The above photo will give you an idea 
of the fine quality lumber we are ship- 
ping to our hundreds of regular cus- 
tomers. If you are not now numbered 
among them, you are overlooking a re- 
liable source of supply. Investigate our 
facilities for promptly supplying every- 
thing in Cypress Lumber. 


Gregertsen Brothers Co. 


332 So. Michigan Ave., CHICAGO 








Yards and Planing Mills: CAIRO, ILL. 
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yiere e The living room in the home 
pict vu of D. J. Owen, Enid, Oklahoma, 

1s che a » <u is made unusually attractive 
omis¢ thru the skilltul use of walnut 

Ww e pr panelling. Note the splendid, 
closely matched design, pronounced perfect 

¥, 56, Petessen, Cantaciee, by the building supply dealer, the owner, 


Kansas City, Mo. 


Clarence F. Shepard, Architect, 
Kansas City, Mo. 


Harry L. Wagner, Asso. Architect, 


and the architects. 
Keep this picture in mind. You'll have many 


_—_-KansasCity, Mo, inquiries regarding plywood for all types of 
Ran ag a pe building and you'll want to know where you 
Panes by can obtain the finest of panels. 
AMERICAN PLYWOOD CORPORATION 
NEW LONDON WISCONSIN 
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Next to the weather, Keystone Siding 
and Black Hawk Shingles are good 
customer insurance for you. A well- 
designed, well-built house gains still 
greater advantages through these fine 
red cedar products. 


HAMMOND CEDAR COMPANY, Ltd. 
New Westminster, B. C. 
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Every Lumber Dealer f 
Should Read Thise 


“Our estimator in our general office has 
used ‘Automatic Building Costs’, has checked 
the figures arrived at and has found them sur- 
prisingly accurate. He advises me that he can 
estimate an ordinary small house with 
‘Automatic Building Costs’ in from 3 to 15 
minutes, as he has timed himself on a number 
of occasions.” 

—Spahn & Rose Lumber Co. 
Dubuque, Iowa. 
By G. D. Rose, President. 


You, too, can figure all types of houses— 
frame, brick, stucco, plain gable, Dutch Colo- 
nial or English design —ten times faster 
with “Automatic Building Costs” than with 
any other method. It'll cost you just $15 to 
end your figuring problems for all time. 


AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, Ill. 
I should like to see “Automatic vee 5 4 Costs.” *Send me a copy for 


10 days FREE examination. It is agreed that if I do not want to buy this 
book, I may return it without obligation. 














[Plywood of Recognized Qual 











*Subject to approval of Management. 
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READ WHEREVER LUMBER IS CUT OR 
SOLD AND REGARDED BY THE TRADE . 
AS AUTHORITY IN LUMBER MATTERS 








a a 
ICICI I IC oc ccocce 


Index to Advertisers 
Lumber and ? 








Wood Products { .-73 and 74 
Machinery and )} 
Miscellaneous . . { .-73 and 75 


Don’t fail to read the messages of 
the advertisers. It will be time 


profitably spent 


a a a a oe 
—_——_"——o— = a a a 
ee ee er i i 


———— = 


IC 























ee a ee 
AIO ce ee 








_ a 


Published Weekly— 
In Its Fifty-seventh Year 





Where You Will Find It 
This Week 
Editorial Hardwood ‘Trade Improves 
No “Hitch-Hikine’ np | reer eee 4h 
] ‘Hitch-Hiking” on the Pros- ae 
pone Band Wage. ewe ‘ . 26 Plywood in Summer Homes.... 47 
Reducing America’s Tremendous __ Departments 
Annual Fire Loss..........<. 26 Busi Ch : 
. 3usiness anges, Incorpora- 
In the Lumber World.......... 27 Geek boos ke cx cot ced 57 
Query and Comment.......... 28 Fifty Years Ago............... 28 
Review of Current Lumber ee ; 
Trade Conditions ........... 29 Foreign Fields ..............53-54 
SE. he dvdaeas deCencier oes 64 
Of Special Interest RT SOE 6 hana rin sen ewan 43 
Observations by the Way...... 31 Local and Personal.......... 62-63 
The People Want’ to Build More Lumber Statistics ........... 40-41 
DE Ac eikondaneenedeces 30-31 Markets, The ............... 65-68 
Spread of Miniature Golf.....< 30-31 Motor Truck Department...... 52 
How Would You Advise This ‘ ep eee ee ee ae 56 
P . iP pala agen rT. a Cate ” Poet, The Lumberman......... 50 
A “Cold Proposition” That Calls : . 
for Use of Lumber.......... 5 Ser er ee ee —_ 
a a eo ee Retailers’ Idea Encwage eee’ 36-37 
OE. biintntnekdvebdenehents 38-39 This Week’s Timely Tip....... 36 
Retail Firm Opens Fine New Transportation, Lumber ....... 64 
PS Cicer nntdoresacndaeneen fe Yard, Mill and Office........ 62-63 
Bookings 5 Recunet Above Cut. 
A Plant That Conquers rea Association Activities 
I ins ie weld aaa keine ek 42-43 Coming Conventions ae 48 
Buys Firm’s Stock, Good Will.. 43 Associations’ Plans and Activi- 
Events in the Pacific Northwest 44 SE: caren stad és owed’ sneenes 48-49 
Lumber Helped Build Biggest National Retail Lumber Dealers’ 
CNG TE 3 cibwels hb vice cs 45 , a ee 49 
Urges Modernizing of Financing 45 Outings ...............-..505 54 
News of the Lumber World 
Albuquerque, N. M..... 60 Kansas City, Mo........ 59 New York, N. Y....... 60 
Baltimore, Md. ........ 46 Laurel, Miss. .......... Ob - Neshelt, Vals. vests 59 
Birmingham, Ala........ 59 Louisville, Ky. ........ 46 Portland, Ore. ;......... 58 
Boston, Mass. ....... 46,69 Macon, Ga. ........... 60)... Be, a ING fies td woets 60 
ey 46 Memphis, Tenn. ........ 46 Shreveport, La. ........ 59 
Cincinnati, Ohio ..... _;- 46 Minneapolis, Minn. .... 58 Spokane, Wash. ........ 58 
Eugene, Ore. .........- 58 New Orleans, La....... 69 Tacoma,, Wash. ........ 58 
Jacksonville, Fla. ....46, 60 Vancouver, B. C........ 58 











AMERICAN LUMBERMAN 











ERSONS who have hitherto done 
little but wait with more or less 
patience for an upturn in busi- 

ness have begun to feel that perhaps 
something besides waiting is needed 
to bring back prosperity. Business 
does not just “get” better; it is 
“made” better by persons who are 
confident of the future and who have 
the courage to do something to re- 
store confidence in others. There is a 
temptation if not a tendency to at- 
tempt to “hitch-hike” back to pros- 
perity. Folk who lack the courage 
to start something themselves are 
looking for a chance to profit from 
the activities of those of greater 
pluck and courage. 

If business had been overdone and 
if it therefore needed a little rest, it 
has had it, and there is no longer any 
excuse for allowing the fields of op- 
portunity to lie fallow. If the old 
prosperity bandwagon has been 
standing in a corner awaiting some- 


body’s initiative and enterprise to 
start it on the road, the time has ar- 
rived and the opportunity is open to 
all who are willing to earn their 
rides. There is no place in the band- 
wagon for “hitch-hikers.” If a large 
percentage of the business population 
is still unwilling to put shoulders to 
wheel, then the time has not yet come 
for a start back to prosperity. 

One of the most common explana- 
tions of a depression is that the coun- 
try has overproduced. Commodities 
have been produced in excess of cur- 
rent needs, and therefore production 
must be checked until it has been 
overtaken by consuming demand. 
Doubtless, there is logic in that ex- 
planation. But it is also true that 
America is a growing country; it is 
increasing rapidly in _ population. 
Therefore, when overproduction cre- 
ates a surplus of goods, only a short 
period of curtailment is needed to 
allow demand to accumulate in ex- 


October 4, 1939 
—$_* 


No “Hitch-Hiking” on the Prosperity Band Wagon 


cess of supply. Business in the Uniteq 
States has had a long rest; it should 
be ready to go forward again. 

Commonly, when curtailment js 
resorted to, that is, when efforts to 
produce are checked, efforts to sel] 
also are relaxed. The consequence jg 
that buyers assume the same waiting 
attitude that curtailment implies on 
the part of sellers. The sellers wait 
for the buyers and the buyers wait 
for the sellers. An impasse is reached, 
and there is little prospect of a 
change until somebody starts some- 
thing. Many men who have gone 
through periods of depression know 
from experience that such depres- 
sions usually are short and that they 
are ended by exhibitions of confidence 
on the part of business executives, 
Just now business awaits a practical 
demonstration by business leaders of 
their confidence in the _ essential 
soundness of the industrial and com- 
mercial fabric. 





Reducing America’s Tremendous Annual Fire Loss 


T IS SAID that in normal times 
the annual loss from fire in the 
United States is about a half-bil- 
lion dollars. It is said also that about 
ten thousand persons are killed by 
fire each year and about as many 
more are injured by the same means. 
There are many causes of fire, some 
of them beyond human control; as, 
for example, lightning. It is likely 
also that many fires are due to causes 
that hardly would be suspected or 
foreseen, and others due to human 
frailty. There still remain, however, 
a great many fires that are due 
wholly to human carelessness. 
Carefulness in the handling of fire 
and in the use of inflammable mate- 
rials contributes more than anything 
else to the reduction of the fire loss. 
Fire is used in so many different 
ways and by so many different per- 
sons that nothing short of universal 
carefulness will reduce the fire loss 
to the minimum. The reward for 
carefulness is so certain that it is 
worth the greatest effort to induce 
the American people to acquire the 


habit of exercising the greatest care 
with fire. 

It is believed that there are few 
matters more deserving of public 
consideration and public action than 
that of reducing the fire loss, and 
there is no more promising method 
of achieving that result than the 
teaching of carefulness. It is with 
this purpose in view that Fire Pre- 
vention Week is set apart for gen- 
eral observance each year. Fire Pre- 
vention Week for the current year is 
to be observed from Oct. 5 to Oct. 11. 
During that period the idea of fire 
prevention is to be kept uppermost 
in the public mind by means of ex- 
hibits, public meetings and demon- 
strations of various kinds. 

While carefulness with fire and fire 
prevention of right should have first 
consideration from everybody, meth- 
ods of extinguishing fires once 
started also deserve a place in every 
fire prevention program. Most fires 
can be put out if discovered promptly 
and if means of extinguishing them 
are conveniently at hand. While 


every effort should be made to pre- 
vent unwanted fires from starting, it 
is a matter of wisdom to be prepared 
to put such fires out quickly when 
started. A small fire is insignificant 
in itself, but it has all the possibili- 
ties of a conflagration. An effective 
fire extinguisher quickly used may 
save thousands of dollars and possi- 
bly several lives. To be prepared to 
put out small fires quickly is an es- 
sential part in every fire prevention 
program. 


QUALITY should be the slogan of 
every purveyor of materials for 
home building. Good business as 
well as sentiment requires sincerity 
in all that relates to the home. 
Cheapness and inferiority of mate- 
rials or workmanship belie sincerity. 
More and more the obligation to give 
reliable information and expert ad- 
vice is being imposed upon the retail 
merchant, especially the lumber- 





man. The buyer of materials for a 
home is entitled not only to the 
goods he pays for but to information 
about such goods, their values and 
uses that only the seller can give. 
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In the Lumber World 


Sidewalk Survey Uncovers 
Sales Prospects—A Pennsylvania 
retail lumber dealer made a side- 
walk and automobile ‘survey of 
remodeling and repairing pros- 
pects, which produced consider- 
able business. Following up by 
solicitors enlarged the possibili- 
ties. A sales and display room 
proved to be an effective supple- 
ment to the soliciting. A flexible 
system of financing’ also facili- 
tated the sale of remodeling jobs. 
The whole selling program served 
to maintain a good volume of 
business during a period that 
otherwise might have been slack. 

Pages 32-33 
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Sprucing Up for Women Pa- 
trons—A New Jersey retail dis- 
tributer of building materials, 
acting on the theory that the wife 
is more interested than the hus- 
band in improving the appearance 
of the home, converted its store 
into an attractive sales room. A 
service room with a special appeal 
to women was installed, and it 
was furnished with easy chairs, 
plan books, home magazines and 
other appropriate literature and 
samples. Displays of millwork 
and ready-built furniture were 
placed, and the entire environ- 
ment was made pleasing at the 
same time that it exemplified the 
best in home building and equip- 
ment. Pages 38-39 
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Conditions in Lumber’s For- 
eign Markets—In general Argen- 
tina appears to have been stabilized 
by the upheaval that brought the 
new military regime. Imports of 
European woods have had an ad- 
verse effect. Brazil hopes in the 
future to market Parana pine in 
the United States, counting on de- 
pletion of forest resources in this 
country. Hardwood trade in 
Havre, France, is reported dull, 
but demand for building lumber 
has been fairly good. Japan hav- 
ing largely completed its recon- 
struction program, has reduced 
its imports of American lumber 
and has curtailed its domestic 


lumbering operations. South 
Africa, with the exception of Cape 
Town, has suffered a slump in 
building. In Cape Town build- 
ing has not been radically re- 
duced, though arrival of some 
wood products has been abnormal. 
Pages 53-54 
,r7 
Entertains Builders and Con- 
tractors—An Ohio retail concern 
entertained about 150 builders and 
contractors at a dinner meeting 
where addresses were delivered on 
various aspects of retailing and 
building. This meeting was one 
of a series designed to acquaint 
users of construction material 
with the services and policies of 
the retail concern, and generally 
to create good will for the organ- 
ization. Page 37 
,rg7 


Miniature Golf Growing Up— 


_Viewed from almost any angle, 


miniature golf assumes large pro- 
portions. Even the _ individual 
course in many cases has been 
elaborated to the point of mag- 
nificence. Valuable building lots in 
residence sections and structures 
that command high rentals in 
downtown districts are devoted to 
this form of entertainment. It all 
looks like the advent of the 5- and 
10- into the millionaire’s field of 
sports. Now the pee-wee course 
is pre-empting the back yards of 
small home owners. The lum- 
ber industry is reaping some 
profit from this latest develop- 

ment in a period of depression. 
Pages 30-31 
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Good Luck in $13 Investment— 


A Kansas retail lumber dealer 
spent $13 for space to advertise 
wood and wire temporary silos. 
The advertisement with following 
up developed $1,000 worth of 
business, with a gross profit of 
$300. This occurred in a drought 
stricken section during a period 
of, so called, depression. Evi- 
dently times are never so dull that 
they can not be livened up by an 
enterprising merchant. 

Page 31 


Lumbering Operation Involves 
Engineering Feat—A California 
lumber mill is on one side.of a 
canyon, its yard on the other. A 
narrow gauge railroad transports 
the product from mill to canyon 
and from canyon to yard. A 
cableway 1,200 feet above the 
river carries the cars of lumber 
across the cayon, bridging the gap 
in the railroad. A round trip over 
the cableway, a distance of 3,000 
feet, is made with a car of lumber 
in six minutes. The cables are 2 
inches in diameter and _ each 
weighs 15 tons. Pages 42-43 
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Various Factors Affecting 
Home Building—Speakers at a 
meeting of the Wisconsin Build- 
ing & Loan League discussed 
methods of promoting home 
building. Good construction as 
the basis of liberal loan terms and 
affording ample security was 
given prominence. Partial exemp- 
tion from taxation was cited as a 
remedy, the principle being to re- 
lieve improvements from burden- 
some taxes. Generous financing 
of bona fide home builders and 
avoidance of speculative building 
were advocated. Uniform methods 
of appraisal also were suggested. 

Page 45 
44 7 


Natural Refrigeration on 
Northern Farms — Experiments 
have shown that ‘it is practicable 
during winter in the North to 
freeze enough ice to serve farm 
needs during the summer. 
Sketches and description show the 
scheme to include a rectangular 
pit curbed and floored with cheap 
lumber and covered with a small 
building. During the freezing 
period water in small amounts is 
run into the pit. In about two 
months in a North Dakota ex- 
periment a block of ice 8x8x6™% 
feet was frozen. The pit was used 
for storage purpose beginning 
May 25, and on Sept. 1, after a 
storage period of 98 days, 58 cubic 
feet of ice remained of the orig- 
inal 416 cubic feet, enough to last 
well into October. Page 35 
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Truss Roofs and Sports Pavilions 


Will you please advise us if you know of 
any literature available on the following sub- 
jects: 


1—Various types of wood roof trusses and 
their construction. 

2~—-Plans etc. of buildings suitable for use 
as halls, roller skating rinks, gymnasiums, 
dance floors etc. 

We assure you we shall very much appre- 
ciate your courtesy and kindness in this con- 
nection.—INQUIRY No. 2,525, 


{This inquiry is made by a New Jersey 
millwork concern. About the best source of 
information on trusses is the book, “Wood 
Construction,” which contains about 35 pages 
on roof and bridge trusses, including details 
regarding the methods of constructing them. 
This book also is replete with information on 
wood construction of various types and is prob- 
ably the best work on the subject. It is sup- 
plied by the AMERICAN LUMBERMAN at the 
publisher’s price, $6 a copy, delivered. 

The National Lumber Manufacturers’ Asso- 
ciation has published a booklet entitled “The 
Lamella Roof,” which is a form of roof con- 
struction similar in its purposes to the truss 
roof in that it provides large areas of unob- 
structed floor space. The same association has 
published a booklet entitled “Airplane Hangar 
Construction,” which may be interesting to this 
inquirer. Incidentally, the inquirer may be in- 
terested in a booklet published by the national 
association on “Wood Floors,” which may be 
helpful in connection with the construction of 
buildings of the sort referred to. 

No source of plans of dance floors, skating 
rinks, gymnasiums etc. is known. However, the 
Department of Agriculture, Washington, D. C., 
has published a booklet known as Farmers’ 
Bulletin No. 1,172, entitled “Plans of Rural 
Community Buildings,” and another booklet 
known as Farmers’ Bulletin No. 622, entitled 
“Rural Buildings for Business and Social Uses,” 
which contain sketches of floor plans that 
should be helpful to persons planning such 
structures. Bulletin No. 1,622 is priced at 10 
cents a copy, and it is assumed that the other 
can be bought at a similar price. Both may be 
obtained from the Superintendent of Documents, 
Government Printing Office, Washington, D. C. 
—EpirTor. | 


Expenditures That Increase Wealth 


EpitTor, AMERICAN LUMBERMAN: Of the many 
good things printed in the AMERICAN LuUM- 
BERMAN, one of the outstanding articles is 
the question you ask your readers on page 
44 of the Aug. 2, 1930, issue: “What, in your 
opinion, is needed to change the current thought 
from spending money for pleasure to spending 
it for a home? How would yow go about it?” 

We—my father before me—subscribed for 
your Northwestern Lumberman back in the 
80’s. And there is no more welcome visitor 
or old friend to our home than the AMERICAN 
LUMBERMAN. So of the many good things 
this direct question of how to benefit the 
home should be considered by your readers, 
whose name is legion. 

As I understand the question: You desire 
my opinion as to how each and every man, 
woman and child shall spend money for food, 
raiment and shelter, and for those things that 
uplift man. All recreation pleasures that 
build up man so that he can be a greater 
user of these, are necessities. 

So I’m inquiring: How much of a hundred 
dollars ($100) goes to labor in the manufac- 
ture of lumber and houses and barns? Would 
not increased population make more demand 
for lumber—as associated lines that go into 
home construction? 

Then how many dollars go to labor in manu- 
facture of shoes? Clothing? Food? Educa- 
tion? Music? Art? Autos? Liquors? Beers? 
Wines? Whiskeys? Cigars? Cigarettes? To- 
baccos? Railroads? Religious institutions? 
Drugs? Narcotics? Toilet articles? Coal? 


Hardware, tools and machinery? Jewelry and 
silverware? Radio? and other commodities? 
Is it true that the business that employs 
most labor should be encouraged? Would this 
make a shortage of labor and raise the price 
of the daily wage more than can be done by 
price or wage fixing by an American Federa- 
tion of Labor? As we put a tariff on foreign 
made goods, would you put a prohibition on 
making .those goods in this country that do 
not employ great quantities of labor? I 
think I would like to know which of these 
several lines of manufacture asked for in 
dollars goes to labor. Please answer. For 
I’m in favor of high wages, better lumber 
business, higher prices and higher profits, 
and more population for more buyers, more 
subscribers for the foremost lumber paper. 

Supplementing the foregoing, it is an un- 
derlying principle that only wealth producing 
industries are profitable for a nation. All 
other activities are parasites. Good old Dr. 
Henry Clay Trumbull, Civil War chaplain, 
said: “There is one line in the universe that 
never varies—it is ever and always the same, 
and that is the line that separates truth from 
falsehood. On which side of the line are the 
lumbermen. By lumbermen I mean timber 
owner, cruiser and logger, chopper, scaler, 
rafter, sawmill man and planing mill man, 
sawyers, saw filers, lumber pilers and loaders, 
retailers, drivers, carpenters and builders, and, 
last and very important, the poor wholesaler. 
For the wholesaler is the best merchandiser 
or distributer or the most versatile and best 
informed individual as to where to find lum- 
ber and how to distribute it for the benefit of 
all concerned. 


So on which side of the line—Truth or 
False—will you find the lumberman? Who 
builds or supplies homes for the nation? Let 
us increase ‘buyers for lumber!—OWEN mM. 
BRUNER, Owen M. Bruner Co., 5115 Atlantic 
Ave., Ventnor (Atlantic City), N. J. 


Shaped and Turned Flag Pole 


We have a customer who wishes us to get 
out a flag pole for him. This will have a 
square base, will be hexagon a short distance, 
and then has to be turned. The pole is to be 
36 feet long over all. Can you advise us who 
is able to get this out?—INQuIRY No. 2,524, 


[This inquiry comes from a prominent New 
York retail lumber concern. Responses are in- 
vited from concerns able to produce poles of the 
kind described. The name of the inquirer will 
be given on request——-EpiTor.] 


Hickory Sawdust in Carloads 


We would like to get in touch with a firm 
that sells hickory sawdust by the carload 
and are wondering if you know of any such 
firm. We find there is a market for sawdust 
here for meat smoking purposes. If you can 
give us the name of a firm selling this saw- 
dust we shall be very grateful.—INQuIRy No. 
2,527. 


[This inquiry comes from a wholesale and 
retail hardwood lumber company in California. 
Concerns able to supply hickory sawdust in 
carloads are invited to respond. The name of 
the inquirer will be given on request.—Epiror.] 
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The proprietors of several of |immense fir tree which has|to from $30 to $45 a month 
the large manufacturing estab-| been cut off 40 feet above the| in the city or town. A winter's 


lishments 


at Grand Rapids,| ground and surmounted with/ roughing in the woods is a most 
Mich., are going to discharge | a bell and cross. 


The rings of | excellent medicine for dyspep- 


all the children employed by | the tree show that it is atleast| tics, and presents about as 


them who cannot read or write | 275 years old. 
in time for the opening of the * 
fall term of school. 

* #* o 


William Quimby, of Sterling, 


road. He will put in about! ble Co. 
12,000,000 feet during the com- * 
ing winter. | 


Owing to the death of the 


many facilities for real enjoy- 


* * ment for those who possess a 


The mill at Port Ludlow, W. 
T., having been extensively re- 
paired and improved, is soon 
Mich., has about 40 men at) to start up again, under the 
work, and has completed a tote | management of the Port Gam- 


reasonable capacity for a solid 
day’s work as any speculation 
we know of. 

* * #*# 


The scarcity of lumber and 
labor occasioned by the extraor- 
* dinary amount of building 
which is being carried on in 
St. Paul, Minn., is proving a 


The Wausau (Wis.), Lumber 
Co.’s planing mill was burned 
Sept. 4. During the progress 
of the fire the boiler exploded 
with a fearful crash, throwing 
brick and burning splinters in 
every direction, severely injur- 
ing several persons. 

* + 7 


The tugs Torrent and Vulcan 
each lost part of their rafts on 
Lake Huron, Sept. 12, during 
a heavy southwester. 

* * 7 


An Episcopal church recently 
built in Tacoma, the western 
terminus of the Northern Pa- 
cific Railroad in Washington 
Territory, is said to have the 
oldest tower on this continent. 
The building is of rude logs 
and was put up in less than 
three weeks. The tower is an 





senior member of the firm of 
John Graham & Son, Louis- 
ville, Ky., the business will be 
conducted by Mrs. John Gra- 
ham and S. P. Graham under 
the old firm name. 


From all sources we learn of 
an increasing demand for men 
and teams for the pine woods 
of the various sections of the 
logging districts. Early cutting 
and skidding is to be the rule 
this fall to a greater extent 
than we have heard of for 
many years past. When -the 
snow flies it is likely that a 
majority of the winter’s stock 
will have been prepared for 
hauling, while the road makers 
will have prepared the track 
in readiness for the first frost. 
Wages are d, being from 
$16 to $30, which is fully equal 





serious drawback to contrac- 
tors. 
_ * ao 

The total area of pine lands 
in southeastern Texas is esti- 
mated at 4,650 square miles, 
or 2,976,000 acres, and _ is 
valued at from 50 cents to 
$2.50 per acre according to 
location. This land averages 
5,000 feet of millable timber 
to the acre. 


— 


The Chaudiere lumbermen 
are experiencing some difficulty 
in securing sufficient boats for 
the transportation of lumber, 
and large quantities are being 
shipped by the railroads. The 
scarcity of raftsmen continues 
and wages have advanced an- 
other 10 percent. Men who 
emigrated to Michigan last 
winter are returning. 
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Southern Pine Orders Continue in Excess of Output 


For the second week, bookings of southern pine mills 
have run about 7 percent above production, and a little 
above shipments, so stocks have continued to be reduced 
while order files are being built up a little. The larger 
mills have benefited somewhat by the fact that recent rains 
have retarded shipments from smaller mills in the South. 
The fall in cotton prices has restricted consumption in the 
South itself, but the Southwest is a fair buyer, there is 
some mixed car demand from rural yards in the middle 
West and North, and while eastern trade has made little 
if any improvement an increase in the inquiry has been 
reported. Prices for the most part are unchanged, but 
some sellers ask a little more for No 2 commons. 


Western Pine Sales Gain; Prices Decline Further 


Production of Inland Empire pines was down to 46 per- 
cent of capacity in the week ended Sept. 27, compared with 
30% percent the preceding week. Total orders exceeded the 
cut by 7 percent, and shipments were also in excess of it 
but below orders, so stocks have been reduced and order 
files built up a little. Recent increase in purchases may 
be the result of buyers placing orders at old levels before 
a policy of firm prices at higher levels goes into effect. But 
undoubtedly there has been some increase in factory and 
millwork demand, though not much in sales to retail yards. 
Sales prices during the week ended Oct. 1 were mostly 
lower. In inch Pondosa, Nos. 2 and 3 were down only 
a little but No. 1 dropped sharply, while selects were about 
steady and thick selects advanced. Idaho inch commons 
were mostly lower, but inch selects held better. 


California pine mills sold 91 percent of their cut in the 
week ended Sept. 27, the cut being lower and demand a lit- 
tle better. Sept. 1 inventories of identical mills were 14.7 
percent larger and unfilled orders 4.5 percent lower than 
on that date last year. Stocks of No. 3 shop and better 
increased 18.4 and those of lower grades nearly 13 percent; 
unfilled orders for upper grades were down 8.7 percent 
and those for lowers, 334 percent. 


West Coast Firm Price Policy Has Encouraged Buying 


The firm price policy for the rail trade which has just 
been put into effect by West Coast mills seems already to 
have resulted in a decided improvement in that division of 
the market, for rail sales are much better than their recent 
average. It is planned to extend this policy to California 
and Atlantic coast markets, and possibly it will go a long 
way toward bringing prices out of their present slump, 
caused by deferred purchasing. 


Total bookings in the week ended Sept. 27 exceeded out- 
put by 6.65 percent, and shipments exceeded it by 12.6 
percent. That the gain in business is real is made clear by 
figures of identical mills, which for the last four weeks 
have reported a steady increase in bookings. 


Production during the week ended Sept. 27 was at less 
than 50 percent of capacity, and there is very little likeli- 
hood that it will be increased until the reduction of mill 
stocks and building up of files are carried much further. 

Domestic cargo trade continues at about its recent level. 
California reports building permits running’ higher than 
last year’s, while lumber arrivals are reduced and unsold 
stocks show no increase. The firming up of intercoastal 
rates and consequently of Atlantic coast prices is giving the 
market there a better undertone, especially as demand in- 
creaséd a little recently, 


Lumber Statistics Appear on Pages 40 and 41 





; Market Prices and Reports on Pages 65 to 68 


A feport ofi cargo shipments for eight months shows a 
gain of almost 60 percent in those to Europe, while there 
have been reductions of 57 percent in Australian, 40 percent 
in South American, 50 percent in Chinese, and 33 percent in 
Japanese shipments. Atlantic Coast and California ship- 
ments were each off about 25 peréent. 


Redwood and Cypress Are Moving Rather Slowly 


The southern cypress mills report a good demand for 
lower grades, especially for use within Florida, in rural 
construction and for containers. And factory grades have 
been selling in good volume to the North and East, with 
octasional lots of building items, mostly for repair work, 
but total call for finish is considered poor, as Florida trade 
is taking little. Industrials are showing much interest in 
thick tank and FAS, and construction items are being 
bought by railroads. Quotations are not strong, but have 
remained steady for a month or so. 

Identi¢al California redwood mills in the first 38 weeks of 
this year sold 79 percent as much as in the corresponding 
period of last year, and total sales made 92 percent of the 
cut compared with 106 percent for last year. Foreign de- 
mand has been only about half as my as it was last year, 
and southern California business is off about one-third, but 
northern California and eastern consumption have kept 
closer to last year’s levels. Files of unfilled orders have 
been running less than half normal, 

Northern Pine and Hemlock Are in Improved Deiiand 

Northern pine manufacturers are benéfiting by the fact 
that rush shipments of mixed cars are being called for by 
yards in their middle West sales territory. They find rural 
demand much better than it was expected to be, and that 
much modernizing material is wanted, especially millwork 
items. In eastern sales territory, trade has gaitied a little, 
and distributers expect a rather good winter detiand. In 
both territories, city trade is slow. Identical mills reported 
that they sold 3 percent more in the week ended Sept. 20 
than in the corresponding week of last year. Stocks have 
been increasing, but while production during the first 38 
weeks of the year at identical mills made 78 percent as 
much as last year’s, that during the week ended Sept. 20 
was down to 61 percent of the same week last year. Prices 
of nearly all items are firmly held. 


Northern hemlock bookings averaged higher in the week 
ended Sept. 20 than in any of the preceding four weeks, 
while production reached a low level, being little more than 
a third as large as last year’s at the same date. Identical 
mills report unsold stocks a good deal larger than last 
year’s, but those of No. 1 and merchantable have not in- 
creased nearly as much as those of Nos. 2 and 3. 


Hardwood Sales Exceed Cut; Sellers More Confident 


Southern hardwood sales were 3 percent and northern 
about 35 percent above production in the week ended Sept. 
27. Reports agree that the furniture and radio cabinet 
plants are the best domestic buyers. There is considerable 
foreign business being booked, for although September are 
higher than October rates, further advances are possible. 
There is not much business coming from those catering to 
builders, including millwork and flooring plants and retail 
yards, though country points are doing some fall buying 
and wholesalers are showing more interest in view of the 
probability of stronger prices. With production low and 
sales running ahead of it, sellers are becoming more confi- 
dent and are taking a firmer stand on quotations. 
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The People Want to Build More Homes 


National Lumber Manufacturers’ Association Survey Develops Interesting Information— 
Aircraft Construction Book of Special Value — Potentiality of Peewee Golf 


REVIEWS LUMBER MARKET 


Cheap Money a Theory—Enormous Latent 
Desire to Build Homes 


WasuineTon, D. C., Sept. 29.—In its Sep- 
tember review of the lumber market, based on 
reports from 1,500 correspondents covering the 
entire country, the National Lumber Manufac- 
turers’ Association says: 


The slump in residential building continued 
throughout August in three districts. In the 
southeastern States and California a slight 
gain was registered, and the Kansas City dis- 
trict was unchanged. * * * Loans from 
banks for building purposes are still hard to 
get in most districts. A slightly better condi- 
tion exists in the case of building and loan 
associations. 


So far as financing home building is con- 
cerned, therefore, it would appear that the pres- 
ent so-called cheap money is a theory rather 
than a condition, 


Commenting upon the tightness of loans for 
residential building purposes, an executive of 
the N. L. M. A. ascribes it almost entirely to 
the psychology of bankers rather than to ac- 
tual financial conditions. The banks loaned 
freely when. building was costly, careless and 
excessive, and, naturally, have had some un- 
pleasant experiences since the business depres- 
sion set in. The memory of these is still keen 
enough to make them indifferent to the fact 
that building costs and real estate valuations 
are now down to bed-rock and that there is an 
enormous latent desire for the acquisition of 
homes at present reasonable costs. 


While the August sales of lumber to retail 
distributers showed virtually no change from 
July, for both hardwood and softwood, sales for 
industrial uses decreased generally from July 
to August. The outlook is that the September 
reports when received will show improvement 
in both distribution and industrial consump- 
tion. In fact, only two of the seventeen trade 
areas into which the National association di- 
vides the United States for review purposes 
will probably show less business in September 
than in August. These are area No. 14, which 
includes Idaho, Montana and Wyoming, and 
area No. 8, which covers Minnesota, northern 
Wisconsin, the Upper Peninsula of Michigan 
and the Dakotas. 


The areas of greatest drought affliction, 
namely, Nos. 5 and 9, cutting across Virginia, 
West Virginia, Kentucky, Missouri, Oklahoma, 
Indiana, Illinois and Ohio, promise slight im- 
provement this month over August. A _ pro- 
nounced improvement is forecast in the South- 
west, Chicago distribution territory, northern 
New York, lower Michigan and the southeast- 
ern states. 


A review prepared by E. E. Woods, secretary 
of the Southwestern Lumbermen’s Association, 
Kansas City, indicates that the drouth is hav- 
ing much less influence on business than was 
expected. In the territory covered by the asso- 
ciation, 231 yards- report normal stocks. Sev- 
enty-nine yards are carrying larger than normal 
and 142 are carrying stocks below normal. Sur- 
prisingly enough, 55 yards reported business 
better than in 1929, and 57 said it was as good. 
In the worst drouth areas 12 yards reported 
decreased volume of business amounting to 25 
percent on account of the drouth. Three hun- 
dred and fifty-two out of 511 yards reported 
that the drouth had decreased the volume of 
business from 10 to 75 percent. 


Aircraft Construction Book 


WasuHIncton, D. C., Sept. 29.—“Wood in 
Aircraft Construction,” 276 page book by 
George W. Trayer, C. E., senior engineer of 
the Forest Products Laboratory, U. S. Forest 
Service, is being published by the National 
Lumber Manufacturers’ Association. Copies of 
the first edition, which is limited, may be ob- 
tained directly through the National association 
at $2.50 each, covering actual cost and postage. 
C. O. D. orders will be promptly filled. 

This book is said to contain essential results 
of some $5,000,000 worth of research work. 

When the trade extension committee and the 
board of directors of the National association 
were considering the advisability of assembling 
under one cover positive and authoritative in- 
formation on wood in aircraft construction Mr. 
Trayer was chosen as the one man in the United 
States whose 10-year tests of wood for aircraft 
made him an acknowledged authority. 

Mr. Trayer is now a member of the ma- 
terials committee of the national advisory com- 
mittee for aeronautics and chairman of its sub- 
committee on woods and glues. Numerous re- 
ports that form much of the present-day knowl- 
edge of wood in aircraft are his and these have 
been published through the national advisory 
committee or the Forest Service. Mr. Trayer 
is often called upon as advisor of and inspector 
for the bureau of aeronautics of the Navy De- 
partment. 

The N. L. M. A. is publishing the book, feel- 
ing an obligation to make available this invalu- 
able material bearing on a fundamental field of 
a developing industry. 

Table of Contents 
CHAPTER I 

Distribution, Supply and Production of Air- 
craft Woods. 

CHAPTER II 


Strength, Selection and Suitability of Woods 
Used in Aircraft Construction: Selection of 
wood for strength and uniformity; strength of 
wood defined; strength as related to specific 
gravity; determination of specific gravity; 
moisture content; determination of moisture 
content; strength as related to temperature; 
strength as related to duration. of stress; 
strength as related to locality of growth; 
strength as related to rate of growth; strength 
as related to position of tree; defects affecting 
strength; working stresses for aircraft woods; 
suitability of various woods for aircraft con- 
struction. 

CHAPTER III 

Seasoning, Bending, Gluing and Protecting 
Aircraft Woods: Kiln drying; kiln drying de- 
fects; air seasoning; time required for season- 
ing; storage and handling after seasoning; 
equilibrium moisture content; bending of wood; 
gluing of wood; control of gluing conditions; 
gluing characteristics of different woods; how 
to glue end-grain woods; conditioning the glued 
stock; marine glue; increasing the durability 
of glued joints; moisture retardant coatings. 


CHAPTER IV 


Veneer and Plywood: Use of plywood in air- 
planes; veneer plywood ; plywood strength data; 
plywood for wing coverings; plywood specifica- 
tions. 

; CHAPTER V 

Aircraft Parts: Wing beams; wing ribs; 
struts; elevator or aileron spars; fuselage con- 
struction; seaplane floats; propellers. 


CHAPTER VI 


Some Advenced Methods of Calculating the 
Strength of Airplane Parts: Form factors; de- 
flections due to shear; stresses in wood mem- 
bers subjected to combination beam and column 
action; torsion; formulas for simple sections; 
St. Venant’s approximate formula for compact 
sections; formulas for hollow prisms or tubes; 
formulas for irregular hollow sections; tor- 


sional properties of wood; lateral buckling ana 
twisting of deep beams; wrinkling and twisting 
of members under compression forces; a method 
of calculating ultimate strength of continuous 
beams; the design of plywood webs for box 
beams; bearing values for aircraft bolts and 
washers and other factors pertaining to fitting 
design. 
CHAPTER VII 

Structure and Identification, Decay, Discolora- 
tions, and Insect Attack: Structure; identifica- 
tion of wood; decays and discolorations; de- 
cay; insect attack, from the strict standpoint 
of the use of wood in aircraft. 

The book also contains complete bibliography 
for the benefit of those desiring to pursue source 
research. 

. 2 * 


SPREAD OF MINIATURE GOLF 


Infant Industry Promises to Be Important 
Consuming Field for Some Time 


WasHInGTon, D. C., Sept. 29.—Miniature 
golf has overrun its original range as a spending 
medium for American small change and has in- 
vaded industrial Main Street. 

For example, out in Garnett, Kan., a factory 
formerly devoted to the manufacture of church 
furniture has turned to the production of a pop- 
ular type of portable pony golf course. Our 
British cousins appear to be falling for the new 
game, since the product of this factory is being 
shipped for both domestic use and for export 
to England. 

The Department of Commerce would like to 
know and has been making some effort to find 
out how far this new business is ramifying into 
established American industry. 

In the same town of Garnett two other fac- 
tories are engaged in the production of parts 
for miniature golf outfits, according to reports 
received by the National Lumber Manufactur- 
ers’ Association from its Kansas City represen- 
tative. A bank fixture company is turning out 
wood parts for these sets, while a chicken coop 
factory is making the hardware, consisting of 
straps, hinges, cups and the like. ty 

American business already knows that minia- 
ture golf has succeeded in consuming a vast 
quantity of materials at a time when industrial 
stocks were piling up. 

A month or more ago the Department of 
Commerce estimated from an unofficial survey 
that more than 50,000 miniature golf courses 
existed throughout the country and that the 
craze was rapidly spreading abroad. 

While excessive competition has stifled the 
amusement in some large cities, particularly on 
the Pacific Coast, where one city is said to 
have more than 700 courses, the Main Street 
of our social life is still craving additional play- 
ing facilities. There are thousands of small 
communities where two, three or four existing 
courses are reported as making fabulous profits 
and at the same time are being found inadequate 
to meet the needs of their respective communi- 
ties. 

Consumption of materials, as an indirect re- 
flection, together with direct reports to some of 
the interested materials industries, suggest that 
the new pastime is still in its infancy and that 
it can be counted on for some time to come as 
an important consuming field. 

Two new developments are being looked for- 
ward to by business. One is the process 0 
elimination that is expected to set in when the 
survival of the fittest factor gets in its deadly 
work. The courses that weather this storm are 
expected to become bigger and better age 
nity amusement centers. The need for suc 


centers has long been recognized by sociologists 
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and starting out under the still wholesome au- 
spices of the miniature golf game, it is believed 
such centers will furnish a desired and an ac- 
ceptable addition to community life. They will 
combine swimming and other gymnasium activ- 
ities with golf, it is predicted, and may even go 
so far as to become the mercantile centers of 
their given communities. This, of course, means 
new construction, and industry is watching 
keenly the turn that will mean the housing-in 
for year-round operation of the surviving 
courses. 

The other expected development is a more 
popular taking up of the game, if that is pos- 
sible, and the advent of “back-yard” golf. 
There is nothing to prevent the citizen with 
enough garden or yard about his home from in- 
stalling home courses of from two to eighteen 
holes, depending on the size of his property. 
Such courses have already been designed, and, 
in fact, ingenious designers have mapped com- 
pact layouts that. would make it possible to 
utilize comparatively small yard space. One 
prominent industrial artist has sketched a de- 
sign that permits playing nine sets of hazards 
to a few centrally located holes in an area ap- 
proximately 30x40 feet. : 

The commerce department was caught as un- 
aware on the Aladdin’s Lamp growth of this 
new phase of commerce as was the rest of 
American business, but industry and the Govy- 
ernment have since been taking giant strides to 
catch up with its consuming possibilities. The 
Government has made suggestions for the use 
of frame work, canvas and other materials as 
an added outlet for cotton textiles, lumber and 
other suitable products. The lumber industry 
has offered a wide variety of materials both 
for the construction of course hazards and for 
winter housing of the courses. In the latter 
field, every roofing type from the column-sup- 
ported to the free-space type has been put 
forth, including the bow-string truss and the 
patented types of side supported roofs affording 
wide unobstructed floor areas. In this group 
are such roofs as the “Lamella,’ which spanned 
the vast Houston auditorium where “Al” Smith 
was nominated, the “Notrus” and the dome 
roofs. Lumbermen believe there will be a wide 
demand for such pillarless roofs when minia- 
ture golf comes into its own as a stabilized 
business. At the same time competitive indus- 
tries are losing no time in promoting such of 
their products as they think will be suitable for 
use in the construction of or housing-in of com- 
munity centers built around the miniature golf 
enterprises. 

Meanwhile business and industry are won- 
dering how far the new game is going. There 
has been no effort accurately to check up on the 
number of courses in existence. And it is im- 
possible to tell what turn the amusement tem- 
perament of the country will take in this case. 
Business is inclined to think there will be some 
permanent developments and that the present 
craze will have an aftermath more substantial 
than such fads as the cross-word puzzle. | If 
miniature golf should fade from the picture as 
rapidly as it developed and business should 
come back to normal, factories now being con- 
verted to the production of miniature golf 
equipment will find themselves out in the cold. 
On the other hand they may be in on the 
ground floor of a growing opportunity. In the 
same predicament, but with perhaps less risk to 
investment are owners of former motion picture 
houses, particularly in New England, who 
thought it unwise to equip their properties for 
“sound” pictures. Many of them are now re- 
moving the seats and installing golf courses. 
While opportunity and local requirements are 
fair criteria for the guidance of individual en- 
terprise, there is little economic information on 
this new industry on which to base general 
business judgment. Business generally is feel- 
ing a growing need: for economic study and 
analysis of the possibilities of the miniature 
golf centaur. : 





CLEVER 
“How is your new stenog?” 
“Best girl at crossword puzzles we ever had. 
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Ernest Woods, versatile and efficient secre- 
tary of the Southwestern Lumbermen’s Asso- 
ciation, Kansas City, Mo., tells an interesting 
story of the experience of a 
live-wire Kansas dealer who 
Adversity refused to be discouraged by 
Into Profit the drouth and lack of build- 

ing in his community, but 
stepped out and developed some profitable 
business. This dealer spent $13 for adver- 
tising in his county paper, followed up all 
inquiries and sold 37 temporary wood and 
wire silos. His sales approximated $1,000, 
with a gross profit of $300. Another yard 
located in the same county with the identical 
agricultural conditions and a stock of the 
same materials, did no advertising, saved $13 
and sold no silos. The dealer who went out 
after it not only got the business, but ren- 
dered a real service to his community. The 
37 silos he sold hold a combined storage of 
1,600 tons with a feeding value of $8 a ton. 
The farmers who were induced to make this 
investment of $1,000 in silos will save nearly 
$13,000 in feed which otherwise would have 
been lost. Advertising, merchandising and 
community service go hand-in-hand and 
when properly co-ordinated bring profitable 
business to the lumber merchant who does 
not wait for business to come to him, but 
goes out and develops business. 


Converting 


x * * 


Doubtless there was a time, in the more 
or less remote past, when the individual 
manufacturer or merchant could “play a lone 

: hand” in his particular 
Organize field with at least a fair 
for chance of success. But the 


Efficiency days of isolation and of 
individualism in_ business 
are past. That of course does not imply 


that individual initiative and enterprise are 
not as great factors as in the past. On the 
contrary, they are and will continue to be 
of the very essence of success. But under 
modern conditions governing industry and 
business there are many matters in which the 
need for co-operation and for a united voice 
is imperative. Hence the steady growth of 
the association movement, until there is 
hardly an industry that is not organized for 
the promotion of increased efficiency, better 
co-operation in matters of common interest, 
and higher standards of ethics. Perhaps the 
latest industry to feel the need for associa- 
tional co-operation is one that uninformed 
persons might regard as relatively unimpor- 
tant, but which has an annual turnover of 
many millions of dollars and which plays an 
important part in the economic structure of 
the country. That industry recently formed, 
in Chicago, the Waste Paper Institute, a na- 
tional organization of dealers in and packers 
of waste paper. A meeting is to be held in 
New York on Oct. 10 for forming an eastern 
division of the institute. The objects are 
stated to be: “The elimination of unfair trade 
practices; education in costs; improving. the 
service of the industry; elimination of waste 
and duplication; co-operating with the pro- 
ducers of waste paper and with the paper 
mills that consume waste paper as a raw 
material; establishing wider uses and a freer 
distribution of waste paper, and engaging in 


other research and co-operative activities for 
the improvement of the industry.” 
* * * 


Quality in merchandise is highly essential, 
but quality alone is not sufficient to insure 
acceptance by the public. Emerson is com- 

’ monly credited with saying 
Exploding that the world will beat a 
a Danger- pathway to the door of the 
ous Myth man who makes the best 

mousetrap though he dwell in 
a wilderness, although as a matter of fact no 
one has ever been able to find the statement 
in any writing of the Concord sage. Any- 
way, whoever first said it was dealing in 
“boloney,”” for the world will do nothing of 
the sort, unless the pathway is blazed by ad- 
vertising and merchandising’ enterprise. 
Here's a sample of how the world appreci- 
ates unheralded “‘quality."" On a bet that 
he could earn ten dollars in one hour by 
singing on the street, a famous opera singer 
dressed himself in the garb of a poor Italian 
emigrant, and standing on a street corner 
of New York, sang several arias from a fam- 
ous opera. After his first song, fifteen cents 
were given him, the next netted him a dime, 
and three more selections added a _ nickel, 
making a total of thirty cents received for 
renditions for which the singer was paid 
$2,000 a night at the Metropolitan opera 
house. Laugh that off, disciples of the 
pseudo-Emersonian philosophy! The singer 
had the goods all right, but they needed 
publicity and staging to induce the public 
to spend its money for them. Many a mer- 
chant today, figuratively speaking, is stand- 
ing on the street corner singing that thread- 
bare old tune “Business is Bad,” when he 
ought to be “‘staging’’ his goods so attrac- 
tively that the public will indeed beat a well- 
worn pathway to his door. 


* * * 
Lumber manufacturers in the Pacific 
Northwest, members of the West Coast Lum- 


bermen’s Association, recently have taken 
an advanced step toward 


The Big If the stabilization of lumber 
In Lumber values through the adop- 
Selling tion of what is termed a 


firm price policy. - This 
does not mean that there has been any agree- 
ment as to prices. It simply means that 
each manufacturer will determine for him- 
self what he is willing to accept as a mini- 
mum price for his lumber and then will .ac- 
cept no orders at a lower price as long ‘as 
that list is in effect. This is generally con- 
ceded to be a constructive step. It is rather 
a sad commentary, however, on the sales- 
manship of the lumber industry that, almost 
without exception, when the subject is 
broached in a group of lumbermen, the 
reply is “That's a fine thing IF—" and then 
follows a lot of ifs; “if they will only stick 
to the list’’; “if they do not get frightened 
by statements that lower prices are being 


made”; “if they will really keep faith” and. 
Well, this is a mighty fine oppor- 


so on. 
tunity to convince buyers that the producers 
really mean to make a determined effort to 
stabilize values and save the industry from 
disaster and at the same time kill this bogey 
of a big IF. 
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The Realm Reaches the Great Lakes 


Varied Building in a Manufacturing City—A Sales Survey That Has 
Produced Much Trade—A Business Defended by a Customer 


Erie, Pa., is an industrial city located on 
the shores of the lake that bears the same 
name. This long drawn out trip has brought 
the Realm within sight of several big 
waters; the Mississippi, the Gulf of Mexico, 
the Atlantic Ocean and now the Great 
Lakes. We've surrounded quite a section of 


This department met both D. S. Milloy 
and his son, G. C. Milloy. We have met 
the elder Milloy while attending the Pitts- 
burgh conventions. 

G. C. Milloy stated that while the build- 
ing of new houses has not quite kept up to 
the desired level, the company has not let 





It has become clear, if the matter needed clearing up, that differences in retailing 


are quite superficial. 


and takes on the color of local conditions. 


and fundamental policies are quite similar. 


As it builds to success, a yard becomes part of its community 


But the business objects are the same, 


Give him a little time to get the rhythm 


of the people and their needs, and a northern dealer would be at home in Dixie; 


just as a southern dealer would quicky fit himself into the pattern of the industrial 


or agricultural North. 





our country and have seen many varieties 
of retailing. 
A City of Industries 

Erie has a long line of industries; the 
more important doubtless centering about 
various phases of tool making and the 
fabrication of metals. But no one industry 
seems to tower above the rest. It never 
happens that all the shops in the manufac- 
turing life of the city are down at the same 
time. This was especially noticeable dur- 
ing the recent period of national adjust- 
ment; and the continuing income of the 
workers of the city had its beneficial effect 
upon building and repair. Practically every 
dealer talked to said cheerfully that busi- 
ness was and had been pretty good. No 
one ever expects a business man to admit 
that he is selling all he wants to sell or 
is taking all the profit to which he is en- 
titled. That is not in the American tradi- 
tion; for as the American sees things there 
are always higher reaches to be achieved. 
But here and there in the course of this 
5,000 miles of driving the department has 
listened to hard-luck stories which make 
the contrasting general cheerfulness of Erie 
retailers most heartening. 

The city has a number of lumber plants 
that would repay study on the part of a 
dealer who contemplated the building of an 
up-to-date storage and sales establishment. 


Modern Sales Rooms 


The Milloy Lumber Co. is one of these. 
The main building is a 3-story structure 
with the offices and the big sales room on 
the first floor. This sales room is a general 
building store, showing not only building 
hardware and tools but also millwork, gar- 
den furniture, trellises and some domestic 
appliances that fit in well with the building 
business. Naturally there is a big stock of 
paint carried in this room. 


this cause much worry. The repair and 
modernizing business has seemed ready 
with a little encouragement to take up the 
slack. Some time ago an exact check was 
made of all the houses in the town to de- 
termine which were visible candidates for 
new roofs and fresh paint. This was a side- 
walk survey, or a survey from a car. The 
man making the list did not ring door bells 
on his first round. This latter method takes 
much more time; and while it often does 
disclose unsuspected building needs and de- 
sires that could not be seen from the street, 
the less exact methods have considerable 
to recommend themselves. Occasionally a 
person resents being questioned in this way, 
and much tact and winning personality must 
be employed in overcoming this instinctive 
prejudice. And as a general thing the out- 
side of a house is a fair index of what the 
interior finish is like. At least the archi- 
tecture will tell an informed and observant 
person about how old the place is; and 
something about the interior can be in- 


ferred from this. And if the outside needs 
paint, there’s a fair chance that the interior 
varnish is getting well worn. 

After the list of selected prospects was 
made up and the numbers and streets 
noted, the directory gave the names of the 
people occupying the houses. With this list 
the company was ready to begin its solici- 
tation. The features emphasized, at least 
at the beginning of the interview, are roofs 
and paint. These give an immediate talk- 
ing point, and in fact the company is much 
interested in making such sales. But once 
the solicitor has gotten the interest and con- 
fidence of the householder or his wife, de- 
pending upon which is seen, it is easy to 
discuss floors or cabinets or other inner im- 
provements. A good many hardwood floors 
are sold in this way, and other modernizing, 
features are promoted. At the time of our 
visit there were five solicitors at work in 
the city, and Mr. Milloy said they were 
making a good many sales. Several thou- 
sand prospects were placed on the original 
list, and others are added as neighbors give 
information known to them of people who 
have mentioned certain things they desired. 

This kind of solicitation works especially 
well when done by a company that main- 
tains sales and display rooms; though to 
be sure a good many dealers without these 
helps have been successful at personal sell- 
ing in homes. But if a prospect shows some 
interest in floors or cabinets it is easy to 
ask him to step into the car and be taken 
to the show room to see the article in which 
he has become interested. 

Flexible Financing 

The Milloy Lumber Co. has done quite a 
bit of customer financing. It handles these 
notes and mortgages within its own organi- 
zation and is able to arrange very flexible 
and special terms. This, I think, is espe- 
cially useful in handling the company’s re- 
modeling trade, though it is not confined 














Yard and plant of the Milloy Lumber Co., of Erie, Pa. 
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The main structure is three stories m 


height, with the first floor used as offices and sales rooms 
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to this field alone. - But if a person says’ time the fine old chestnut trees of the East merely in added owner comfort or in senti- 
he’d like to have a new roof, since the house have nearly disappeared. mental attachment to the old home. It is 
really needs it, and that he guesses he’ll something that proves itself by regular 


have to wait a few months since money 
seems to be scarce, it is quite to the point 
for the solicitor to say the company will 
furnish the money. The roof can be doing 
duty while the saving for it is in progress. 





An Ex-Contractor Goes Retail 


John F. Kuhns has one of the city’s newer 
yards. He describes himself as “one con- 
tractor who quit and got out without losing 
his shirt.”” He does no contracting at all 


f 








The Milloy company handles a large and varied stock of hardware and paints besides millwork, 
garden furniture, trellises and domestic appliances 


Time up to twelve months is allowed on 
these smaller jobs if it is desired, and pay- 
ments can be by the month or in any other 
way to which the parties can agree. This 
financing helps sell a good many jobs that 
otherwise would be put off and might 
escape. There is an extra charge for this 
financing, consisting of 10 percent added to 
the selling price. This is seldom if ever 
objected to when payments are divided over 
a period of months. It covers the extra 
bookkeeping and collecting costs. 

R. C. Miller, of the D. Schlosser Co., 
stated that building in Erie was quite brisk 
this year. Building permits are large; but 
it is true that much of this bulk is made up 
of big buildings for which local dealers fur- 
nish little material. He added that it all 
helped; kept mechanics employed, turned a 
big payroll loose in the city, acted as a 
psychological encouragement to all kinds of 
business and probably encouraged house- 
holders to do some work on their homes. 
This last can’t be exactly checked up, but 
as a general proposition the sight of build- 
ing, even the kind that is out of one’s class, 
is more encouraging than inactivity. 

Erie has long had a number of active and 
highly useful building and loan associa- 
tions. The good old B & L does its stuff 
everywhere, encouraging thrift and offering 
practical machinery for getting a house 
of one’s own. It still has a wide field of 
usefulness, and this usefulness should not 
be overlooked even when new factors appear 
which don’t quite come within its range. 
There are thousands of people whose par- 
ticular needs and habits of mind make the 
B & L the best bet for bettering their eco- 
homic position. 

We heard here a little about the chestnut 
blight that has worked such sad havoc in 
eastern forests. Mr. Schlosser tells us the 
chestnut trees seem either to be gone or to 
be doomed. The forestry people have 
worked long and hard to find ways of con- 
trolling the pest, but as yet they have made 
nO progress or very little, and in the mean- 


and gives all his time to developing his 
retail yard sales. 

Mr. Kuhns got into the contracting busi- 
ness in a way that should interest a good 
many dealers. He bought an old house in 
which he saw possibilities, modernized it 
and sold it for a good profit. This started 
him to investigating the possibilities of the 
process as a business; and for some years 
he did nothing else but modernize and sell 
houses. This is the most practical of all 
tests to prove that restoring houses does 
add to their value. Naturally Mr. Kuhns 
developed a good deal of skill in knowing 
values. He did not buy every house offered. 
Some were of such design or were in such 
condition that they could not be made over 
successfully; and this is a matter for a 
dealer to remember in advising clients who 
are considering this operation on their own 
property. Some were held at prices that 
offered little chance for increasing their 
market value. But Mr. Kuhns says he never 
haggled over prices. If the asking price was 
too high, he walked away. Those he bought 
he took at the owner’s price, and in many 
cases he found that the addition of $500 or 
$600 in repairs and alterations would bring 
him a clear profit of a couple of thousand. 
This was not estimated profit either; it was 
actually gotten in a sale on the market. 
Such experience is a clear proof that mod- 
ernization values are not to be estimated 


commercial sales. 


From Modernizing to New Houses 


After a time Mr. Kuhns added new houses 
to his line; but several years ago he de- 
cided that speculative building had about 
run its best course for the time. This in 
itself marks him as an unusual person. If 
the stories we hear the country over are 
true, as they seem to be, your speculative 
builder is the last person to see that ready- 
built houses have caught up with their mar- 
ket. It’s not hard to see why this should 
be so. People who buy ready-built houses 
withdraw from the market before those 
other people do who build for themselves. 
A family in moderate comfort will plan a 
house to suit their own needs. I venture 
to say there are scores of thousands of 
families over the country who have blue- 
prints of their dream homes filed away. 
Some of these have been specially drawn 
by architects, some have been selected from 
the descriptions in building or household 
magazines. When such a family gets good 
and ready to build it will do so, without too 
much regard for the state of the market. 
It will build its own house even if a dozen 
speculative houses are for sale at reduced 
prices within a mile. These builders of 
carefully planned homes keep showing up; 
and the speculative builder takes this as an 
indication that all types of homes are still 
in demand. Doubtless this is not the only 
reason, but it rarely happens that specula- 
tors do as Mr. Kuhns did and quit “without 
losing their shirts.” 

Mr. Kuhns says frankly that it was rather 
fortunate for him that his yard had not 
reached the peak of the trade it may nor- 
mally expect before the late period of re- 
cession set in. He had not expanded his 
yard and equipment to the point he has in 
mind to reach eventually, so his overhead 
was not burdensome. He holds quite a little 
block of property as a reserve for expan- 
sion, and the houses that stand on these 
lots rent for enough to carry themselves and 
to help out with the overhead. So his sur- 
plus space is an asset and not a burden. As 
business expands these houses will be re- 
moved to make room for warehouses. 

Like most of the yards visited recently, 
Mr. Kuhns’ plant is handling a good many 
small sales for cash. Lots of people appar- 
ently are buying lumber and paint and 
screens and garage doors and hardware 
with which to make some improvements; 
often with the idea of doing the work them- 
selves. This trade in itself doesn’t make a 
business, but it is a grateful addition to the 
regular sales. 

While the Realm sat by, Mr. Kuhns an- 
swered the ’phone and talked long with a 





Paints have become even a more general part of a yard’s stock than has building 


hardware, though the two usually travel together. 


paint people has made the country definitely color’ conscious. 


The persistent advertising of the 


Probably the promo- 


tion of lacquer paints in small cans and in cheerful colors has done its share in in- 


creasing general house painting. A cerise footstool or a sky blue wicker chair set 


on the front porch does more than much argument to prove to the owner that the 


paint on the siding has become dull and dirty. 


In any event it all goes along to- 


gether; and dealers who half a dozen years ago had a professional knowledge only of 


lumber and building have trained themselves to be expert at decoration. 
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woman customer about some shingles and 
shingle stains. When the conversation was 
over, Mr. Kuhns told an amusing story about 
the lady. 

“IT have a customer,” he-said, “who likes 
to have fun with us by coming in and, if 
other customers are present, complaining 
long and violently about service and stock. 
It’s his idea of humor, for he never buys 
anywhere else. We all understand it and 
wise-crack along until he’s had all the fun 
he wants. But one day he pulled this stunt 
while this lady was standing by, waiting to 
transact a little business. She’s a bit high 
strung and gets excited easily. She  lis- 
tened aghast to his abuse for a few minutes 
and then without warning started in and 
gave him as sound a dressing down as you 
ever want to hear. She peeled him right; 
to his complete amazement and consterna- 
tion. The idea of saying such things! She 
knew it was his fault, and what did he 
mean by such outrageous complaints! A 
dealer doesn’t often hear himself defended 
by one customer against another.” 

Like a good many dealers to whom the 
Realm has talked of late, Mr. Kuhns had 
something to say about the general struc- 
ture of the lumber business as revealed by 


the late unpleasant recession of sales. He 
went back to the house shortage that was 
caused by the war. He thinks that, in the 
light of events, it is clear the Government 
made a serious mistake in its big post-war 
campaign to “Own Your Home.” That was 
another artificial business inflation under- 
taken without thinking the matter through 
to the ultimate result. It caused an un- 
called-for expansion of housing, something 
that in the nature of things is permanent, to 
meet a situation that was temporary. Mr. 
Kuhns thinks much of the excess sawmill 
production and certainly much of the ex- 
cess yard capacity that plague us in these 
later days can be traced back to that official 
promotion campaign. 





Manufacturer Host to Retailers 


GRAYLING, Micu., Sept. 29.—Approximately 
100 men and women connected with the retail 
lumber industry were guests recently of T. 
Hanson, president of the Grayling Board of 
Commerce, and T. P. Peterson, manager of 
the Grayling Box Co., at a retail lumbermen’s 
party which occupied two days. The first aft- 
ernoon was taken up with golf for both men 


and women and an auto ride and afternoon tea 
at the golf club for the women visitors who 
did not play golf. At 7 o’clock in the evening 
a lumberjack dinner was served at the Meth. 
odist Church parlors. This dinner, which was 
a great success, was prepared by the former 
camp cook for the Hansons, with the help of 
his sons. 

Following the dinner, an interesting talk on 
the history of Grayling and the former lum- 
bering days was given by T. Hanson, and the 
evening festivities concluded with dancing jn 
the officers’ quarters at the military reserya- 
tion. 

On the following day some of the guests 
played golf and visited various points of jp. 
terest around Grayling, while quite a number 
formed a procession with their cars and visited 
the fish hatchery, the Edward E. Hartwick 
Memorial Pines, and a‘trip through the woods 
along the Au Sable River, which gave them 
an opportunity to see some of the beautiful 
homes located in this section. The party was 
voted by everyone to be a complete success 
and all the visitors expressed sincere apprecia- 
tion of the courtesies of the people of Grayling, 
all of whom co-operated with Messrs. Hanson 
and Peterson in making the event one long to 
be remembered. 











How Would You 
Advise This Boy? 


Write a Letter and Win a Prize! 


es 





HAVE been away at college, taking the 
four years’ business course. I came in to 
ask you how to go about learning the retail 
lumber business. Dad wants me to go in 
s=)} with him in the lumber yard, and I find that 
there are an awful lot of things necessary to be 
learned. Perhaps you will say that I should begin 
by piling lumber, and studying the grading rules 
to find out what I am piling. I am willing to do 
that, but I need to know a lot of things that can’t 
be learned that way. 














‘For instance, I would like to know how and 
for what purpose the lumber that I am going to 
pile is to be used. Dad has a lot of two-by-fours 
and other kinds of lumber in the yard. I want to 
know what they all are used for, in a house or 
other building; whom I am going to sell them to, and 
what I shall say about the different kinds of lumber 


when people come in to buy or to make inquiry. 
“How did Dad learn all these things? How 
did other lumbermen get their knowledge—just by 
hard knocks, or is there a shorter way? In college 
we were taught to think—to “use our heads,” as 
the “profs” used to say. How can I turn that 
training to use in learning the lumber business ? 


“I have had all the advantages that the average 
boy has, who has a fine father like mine. I finished 
my college course without being flunked; I know 
all about an automobile, can dance pretty well, play 
the saxophone and do a lot of other things that 
boys learn at college, but what I want to learn now 
is how to run a lumber yard. Dad has worked 
hard and I would like to have him and Mother go 
away for a good, long vacation; but I want first 


to show him that I can make good while he is away 
—and afterward. How shall I begin>”’ 


How would you answer this earnest young man who wants to become a 
real lumber merchant? Prizes of $15, $10 and $5 will be given for the first, 
second and third best letters on the subject received before Nov. 1, 1930. 
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A “Cold Proposition” That 
Calls for Use of Lumber 


A new method of natural refrigeration on 
farms would seem to offer quite a sales oppor- 
tunity to retail lumber dealers situated far 
enough north, as the method is practicable only 
in sections where sufficiently low temperatures 
during the winter are attained. 

This method, known as the “ice well,” has 
been described before in the AMERICAN Lum- 
BERMAN, notably about one year ago, but on 
account of the interest in the subject and the 
fact that some additional information is now 
available, it seems worth while again to direct 
the interest of northern dealers to this new 
idea in farm refrigeration. 

The method, of course, has special interest 
to dairy farmers, as it affords a readily avail- 
able and economical method for cooling and 
storing milk and cream on the farm during the 
summer months. 

Following closely the plan suggested by the 
Saskatchewan Department of Agriculture, the 
United States Bureau of Dairy Industry, in 
co-operation with the North Dakota Agricul- 
tural College, has conducted experiments at the 
United States Dairy Field Station at Mandan, 
N. D., to test the possibilities of the conditions 
there. 

The accompanying illustrations, presented by 
courtesy of the Saskatchewan Department of 
Agriculture, will serve to give a good under- 
standing of the proposition. The ice well “re- 
frigerator” consists primarily of a pit in the 
ground, in which a large solid cake of ice is 
formed by running a small quantity of water 
into the hole daily during freezing weather. 


© 
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By spring the well should be filled 
with a solid cake of ice. In the small 
frame house over the well, the interior 
of which is shown in an accompany- 
ing cut, a wooden rack or basket 
similar to a dumb-waiter is suspend- 
ed from a pulley overhead, which 
serves to raise and lower the cans of 
cream or other products held in stor- 
age during the summer season. 

In the North Dakota experiments, 
on a well drained spot near the milk 
house and convenient to the well a 
pit was dug, 8 feet square and 914 
feet deep, the sides being boarded up 
with cheap lumber and the bottom 
covered to a depth of 1% feet with 
coarse gravel to insure good drainage. 
A small house was erected over the 
pit. The floor was of two thicknesses 
of inch flooring, with building pape 
between the layers, and built in sec- 
tions to permit easy removal during 
freezing. Windows in the house pro- 
vided air circulation in the winter, 
but were closed during the summer. 

Freezing was started in January, a 
small quantity of water, two to four 
gallons, being run into the pit each 
day. Some difficulty was experienced 
before the first layer of ice was 
formed, because the water drained out 
so rapidly. By the end of February, 
however, there was a solid cake of ice 
8 feet square, and 614 feet deep. When 
freezing weather was over the door 
was tightly closed and the floors re- 
placed. 


through the 





The storage of cream was started on May 
25. The ice 
summer 








Interior of ice well building, showing rack suspended 

from an overhead pulley which serves to lower and 

raise the cans of cream or other products into and out 
of the ice pit 

tion by addressing the Bureau of Dairy In- 

dustry, United States Department of Agricul- 

ture, Washington, D, C., mentioning the Man- 
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Details of ice well and shelter building. 





ly by way of suggestion 


The pit and shelter may be 
built any convenient size. The measurements appearing above are mere- 


and on Sept. 1 after a 
storage period of 98 
days, there still was a 
block of ice 68 inches 
square and 22 inches 
deep, or 58 cubic feet 
of the 416 cubic feet in 
the original block. At 
the same rate of melt- 
ing the ice would last 
until well into October. 

Meat, fruit and vege- 
tables as well as milk 
and cream were stored 
in the pit and kept per- 
fectly. No _ offensive 
odors were detected at 
any time throughout 
the summer in the well 
or in any of the stor- 
age products. 

It will be of interest 
to members of the 
Northwestern Lumber- 
men’s Association to 
know that blueprints 
and lists of material 
for the construction of 
these ice wells can be 
obtained by addressing 
the association at its 
headquarters, 1645 Hen- 
nepin Avenue, Minne- 
apolis, Minn. 

Dealers or other in- 
terested persons outside 
of the territory of the 
Northwestern Lumber- 
men’s Association can 
obtain detailed informa- 


dan (N. D.) ice well experiment. 

According to information supplied the AMER- 
ICAN LUMBERMAN concerning the Mandan ex- 
periment, 2x4 uprights were used in construc- 
tion of the ice well, on which were nailed No. 
2 and No. 3 pine or other cheap, but not knotty 
material, square-edged — not tongued and 
grooved. The structure over the well has sim- 
ilar uprights, with drop siding for the walls. 
Both for the well and its building over it, 
4x4s were used at the corners. 


Chinese Market Less Active 


WasuincTon, D. C., Sept. 29.—Douglas fir 
arrivals at Shanghai during the four-week 
period ended Sept. 18 were above normal, being 
estimated at 25,000,000 board feet and stocks 
on hand of this wood are estimated at 60,000,000 
board feet, states a radiogram from Julian 
Arnold, commercial attache to the Lumber Di- 
vision of the Department. of Commerce. 

Large deliveries of Douglas fir have been 
made to the retail trade. Prices at Shanghai 
have declined to $28 a thousand feet, exyard 
basis, while good specifications and sure pay 
sales have been made as low as $27.20. The 
market has been weaker. due to Jarge stocks on 
hand, heavy arrivals and limited demand from 
the interior. # 

The Tientsin lumber market remains quiet 
with little building construction under way. A 
dealers’ price war within the next few weeks 
appears to be a strong possibility. Antung 





‘ ted and white pine is being sold at Tientsin at 


20 percent under Douglas fir prices, resulting 
in reduced business in Douglas fir, except floor- 
ing. Arrivals of Douglas fir at Tientsin during 
August were 3,500,000 board feet, with stocks 
on hand estimated at 11,000,000 board feet. 
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Retailers’ Idea Exchange 
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Sells Chicken Feed as Side Line 


The Baseline Supply Co., a lumber company 
located on the outskirts of Boulder, Colo., han- 
dles chicken feed as a side line. Thus is it not 
only in position to furnish the poultry raisers of 
the community with the materials with which to 
construct chicken houses, brooder houses and 
other buildings necessary for the modern type 
of poultry production, but also with the feed 
required to sustain the fowls. 

Not only does the chicken feed business con- 
stitute a profitable sideline but serves as well to 
increase the number of times that customers 
drep into the lumber store, which automatically 
stimulates sales, as the power of suggestion by 
displays and otherwise works marked results. 

For this reason Manager D. E. Hazlett wel- 
comes the trade of the small poultry raisers 
even more warmly than that of the larger ones, 
even though it is apparent that the cost of 
handling four small sacks of feed is greater 
than that of handling the same weight of feed 
in one sack. The reason for this preference is 
interesting. 

“I would rather have four customers who 
luy grain in 25-pound lots than one who buys 
it in 100-pound sacks,” Mr. Hazlett declares, 


“for the former means four visitors to the 
store instead of one, and the four are likely to 
purchase more building material, paint, lumber, 
nails, roofing, etc. than one would.” 

Furthermore, the average small poultry 
raiser is a beginner who may develop a large 
business, in which case his demand for build- 
ing materials will increase. Then, too, the 
small feeder very seldom is looking for spe- 
cial favors or discounts. 

To further encourage the people of the com- 
munity, Mr. Hazlett has placed a bulletin board 
just outside the front entrance to the office and 
under the porch roof. On this board are listed 
the items that the various people of the region 
have for sale or trade. If a farmer has a cow 
which he wants to sell, he stops at the Baseline 
Supply Co., a card bearing the information is 
run through the typewriter and then placed on 
the board, which is covered with glass to pro- 
tect the bulletins from the weather. 

Farmers are in the habit of stopping before 
this board to read the offerings, and very rarely 
does one who is in need of lumber or building 
supplies go elsewhere for them. The board, 
Mr. Hazlett has found, is a wonderful builder 
of good will. 














This Week’s 


Don’t Neglect Fire Preventive Measures 


There is no duty around a lumber yard that is more essential than 
that of providing against the contingency of fire. 





revenue thus received is worth while, and it sometimes happens also 
that people attracted to the yard by the lunch room feature make 
purchases of lumber or other stock items before leaving. 


Timely ‘Tip 


The three fire 
buckets in handy position 
just over a water barrel 
kept constantly filled, seen 
in the accompanying illus- 
tration, show that Thomas 
K. Vose & Son, Sparrow- 
bush, N. Y., believe in pre- 
paredness and the motto 
“Safety First.” One or two 
other similar installations at 
convenient points add to the 
potential effectiveness of 
these precautions. The neat 
piling of stock in this yard 
also is deserving of atten- 
tion. The picture shows the 
convenient and orderly way 
in which moldings are kept. 
One corner of the shed is 
partitioned off into small 
bins, and the moldings are 
stacked on end. This yard 
is located on a highway 
much traveled by motorists, 
and one corner of the shed 
is partitioned off and rented 
to an outsider who operates 
a lunch room therein. The 








Radio Will Back Dealers’ Efforts 


Everyone has heard of Floyd Gibbons, the 
famous war correspondent, world traveller and 
present star radio attraction, and almost every- 
one has enjoyed and been instructed by his 
feature broadcasts. ' 

Therefore, the announcement that the Lib- 
bey-Owens-Ford Glass Co., which has recently 
added broadcasting to its publicity campaign, 
will sponsor a series of Gibbons programs, of 
a unique and exceedingly interesting character, 
during the coming 
months is notable. 

Dealers handling the 
Libbey-O wens-Ford 
Glass Co. products will 
be glad to know that 
their merchandising ef- 
forts are to have this 








FLOYD GIBBONS, : 

Radio Star; \ es *. 
Broadcasts Under a 
Auspices of Glass 

Company ‘Ni 

dustry, will emphasize | 

this company’s safety 

glass, although sheet glass and polished plate 
glass are also covered. 

For this engagement Mr. Gibbons, who is 
rated by radio executives as America’s most 
popular air attraction, is returning to the type 
of program which brought him fame as a 
radio entertainer, although the subject-matter 
presented will be ‘entirely new and different. 
He will present a new series of “World Ad- 
ventures,” varying his hair-raising narratives 
with vivid character sketches of unusual per- 
sonalities whom he has met in his contacts with 
all classes of humanity. The combination is 
highly effective. 

The Gibbons programs are broadcast through 
WJZ and associated stations of the National 


Broadcasting Co. each Sunday evening at 9 
o'clock, eastern standard time. 








strong support. The 
radio programs, which 
round out an advertis- 
ing and merchandising 
program said to be un- 
equalled in the glass in- 








Lumber Exhibits at State Fair 


OxtaHoma City, OKLA., Sept. 29.—One of 
the most interesting exhibits at the Oklahoma 
State Fair, held Sept. 20 to 28, was that of the 
F, D. Bearly Lumber Co., having headquarters 
in this city. 

The name of the company was prominently 
displayed over the entire front of the large 
booth and counter in the Liberal Arts Building, 
which housed the exhibit. This served to at- 
tract the attention of the thousands of visitors 
who passed the booth each day. 

The predominant idea of this display was that 
of selling the Bearly institution to the general 
public. There were no attempts to sell any 
product exhibited at the booth. Salesmen were 
there, however, to explain the advantages of 
the different materials on display and, what 1s 
more important, to explain the advantages of 
buying materials from well known and reliable 
companies. This method placed the visitor im 
a position in which he was perfectly at ease, 
and at the same time impressed upon him the 
idea that he was a gueést of the lumber com- 
pany and that it was doing him a favor by 
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explaining the advantages of certain materials 
ibit. 

or interesting exhibit was that of the 
Oklahoma City branch of the Long-Bell Lum- 
ber Co., which featured a new type of perfect 
sealitig witidow installation made by that com- 
pany. Models of this installation were promi- 
nently displayed in its booth. The different 
materials used in the construction of these 
windows made up the rest of the display. A 
descriptive booklet explaining the advantages 
of the “Airtite” frames and “Lock-Joint units 
comprising _ this installation was given all 
visitors, and attendants demonstrated the ad- 
vantages of this new Long Bell installation, by 
means of the working models. 





Less Expense, Lower Prices, Is Policy 

San Antonio, Tex., Sept. 29.—Following 
reorganization, the Hillyer-Deutsch yard of 
the San Antonio Buildings Materials Co., on 
South Flores Street, this city, reports steadily 
increasing business. Under the new plan Claude 
Presley is sales manager and outside man, and 
Tom Moffett is yard manager and inside man. 

The new plan of operation is midway be- 
tween the old-line plan and cash-and-carry. 
The yard gives free delivery and plan service, 
and confines itself to three classes of sales: 
Cash, cash monthly, and conservative building 
loans that can be sold when the job is com- 
pleted. The plan is summarized under the slo- 
gan of “Less expense, lower prices.” 

Another advantage that makes this price list 
and service possible is that the yard is operated 
by the new managers for the receiver (the San 
Antonio Building Materials Co. went into re- 
ceivership a few months ago), and under the 
receivership the yard is relieved of practically 
all overhead, having no officers or clerical force. 
The yard is nearly rent-free, having been leased 
23 years ago with enough sublet to nearly pay 
the rent of the whole. 

A $100,000 stock is carried and is replenished 
as needed; the receiver having ample finances 
discounts all bills. This yard has consolidated 
and taken over the business of all the former 
yards of the Building Materials Company ex- 
cept the Steves yard, which was resold to the 
Steves interests, it was stated. 

The yard has been in operation for over 30 
years and was formerly known as the Hillyer- 
Deutsch-Jarratt Lumber Co., which consoli- 
dated with the San Antonio Building Materials 
Co. three years ago and is still operated by 
the receiver of that company as a consolidation 
of all the business of the company. 





Lumber Company Dines Contractors 


CoLumsus, OunIo, Sept. 29.—About 150 build- 
ers and contractors of this city were the guests 
of the Creith-Potter Lumber Co. at the New 
Southern Hotel on Sept. 25, the event being 
the second of a series of dinner meetings being 
conducted by the company to acquaint contrac- 
tors etc. with the merchandise and service fur- 
nished by the Creith-Potter organization. 

A closer bond of understanding is being 
created between the company and its customers 
as their problems are very similar. 

Among the speakers were Arthur A. Hood, 
of Chicago, president of the Associated Leaders 
of Lumber and Fuel Dealers of America; H. 
W. Hobart, vice president of the Curtis Com- 
panies (Inc.), Clinton, Iowa; A. L. Leydon, 
district sales manager of the Masonite Corpora- 
tion, Chicago, and Fred H. Ludwig, of Reading, 
Pa., president of the Creith-Potter Lumber Co. 

Mr. Hood told the assembled builders and 

contractors that promotional advertising, a sys- 
tem of following prospects and co-operation be- 
tween the builder and dealer are all necessary 
to recreate the building industry. 
_ Mr. Hobart urged dealers and contractors to 
inform the building that the building dollar goes 
a long way at this time, and declared for the 
use of guaranteed materials only. 

Mr. Ludwig said that statistics show that 
business reached its low point in August and is 
now on the way back to normalcy. He said the 





job of the builder is to create a desire for new 
homes. Residence construction, he said, was 
73 percent off, and he took the position that 
this’ was largely due to careless selling prac- 
tices. Howard Potter, vice president and resi- 
dent manager of the company, presided at the 
meeting. 





Opens Display in Vacant Store 


Morrison, Ixi., Oct. 1—The A. W. Badger 
Lumber Co. has leased a vacant store on West 
Main street and is now remodeling it for use 
as a modern display room for showing the 
building materials and accessories which it han- 
dies. Such items as shingles, roofing, wood- 
work and built-in conveniences, flooring, etc., 
will be featured in the display. 

The idea of the Badger company in utiliz- 
ing an otherwise vacant store building on Main 
street in this way has met with local commen- 
dation, as it is felt that vacant store buildings 
are no credit to any town, and by putting this 
one to the use described, the normal aspect of 
activity is restored. 





Models to Show Construction 


New Or-eans, La., Sept. 30.—Construction 
of a “model” home, one-eighth the size of a 
regular house is being effected by the Madison 
Lumber Co. as a means of determining the 
cost of materials to go into such a structure 
and as an advertising feature. When com- 
pleted, the structure will be placed in the com- 
pany’s display windows and utilized to show 


son company has found that prospective home 
owners in the majority of cases can not even 
get a clear idea of structural features and floor 
arrangement from blue-prints, much less under- 
stand the qualities of the lumber that go into 
a house. 

After the models are completed it is planned 
to sell them to retail lumber yards and to build- 
ing and loan associations to serve them in edu- 
cating prospective home owners as to the essen- 
tial structural features of homes. 

The material bill for the house is expected 
to be around ten dollars. 


“Open House” and Building Show 


Dunsar, Nes., Oct. 1.—In order to attract 
the people of the community to its yard and 
afford an opportunity for demonstrating the 
many lines of good merchandise which it car- 
ries in stock, the Weiler Lumber Co., of this 
place, staged on Friday of last week a very 
successful open house and building show. 

Approximately 600 people attended, and by 
affording opportunity for registration at the 
various booths many good prospects were se- 
cured. Refreshments and an interesting pro- 
gram of events put the people in a receptive 
frame of mind, and they did not hesitate to ask 
the salesmen and factory representatives any 
questions that were in their minds, which gave 
the men a good chance to put across their 
sales talks. 

Besides $150 worth of merchandise given 
away, souvenirs were presented to everyone in 




















The Wilbur Lumber Co., Dixon, Ill., was awarded first prise for its float, shown above, as being 
the most attractive in the parade held Monday evening, Sept. 22, as a feature of the Centennial 


Anniversary celebration, commemorating the founding of the city of Dixon. 


The float was 


constructed under the direction of H. W. Harms, resident manager of the Wilbur Lumber Co. 
The top was removed from a large touring car and the frame built out, making the bottom of 


the canopy level with the top of the seat backs. 


Lattice strips formed the arches protruding 


at the front and rear of the float. Vari-colored paper and artificial flowers were used for deco- 
ration, making a beautiful effect 





prospects the principal features of home con- 
struction. The lumber for the house is being 
manufactured to scale by the yard force from 
scraps. 

' The manual training department of the New 
Orleans public schools is considering holding 
a house-building competition among the vari- 
ous schools, each school to build a model to 
scale similar to that of the Madison Lumber 
Co., with a prize of $100 cash offered for the 
winning structure at the school term close. It 
is planned to hold an exhibition of all the 
models at the municipal auditorium. 

The building of the models will serve to 
partially overcome the lack of comprehension 
of building features on the part of the public, 
it is pointed out, as well as to increase the 
skill of the manual training classes in a most 
practical way. The service bureau of the Madi- 


attendance. A free hot lunch, consisting of 
several kinds of sandwiches and coffee, was 
served at noon. During the afternoon an in- 
teresting program of athletic events, including 
boxing and wrestling matches, was run off. 
Music by the Syracuse band added to the pleas- 
ure of the day. 

Representatives of manufacturers of several 
of the company’s lines were on hand to give 
first-hand information and demonstrations con- 
cerning building material and specialties, fenc- 
ing etc. No attempt was made to push sales, 
however, the occasion being in the nature of a 
big get-together party, leaving the matter of 
selling goods for other days. 

Irvin W. Weiler stated that the cost of put- 
ting on the show was well over $100, but that 
he felt that the expense would be amply justi- 
fied by future business. 
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VIEWS OF OFFICE AND YARD OF KIMBALL & PRINCE LUMBER CO., VINELAND, N. J. 








Gives Service to Home Builders 


VINELAND, N, J., Oct. 1—The discovery that 
the average woman is more interested in the 
interior of her home than is her husband has 
been one of the many unusual angles from 
which the Kimball & Prince Lumber Co. has 
attacked the sales problem. When this con- 
clusion was arrived at some years ago, the 
Kimball & Prince concern, one of south Jersey's 
largest, began to “dress up,” just as every male 
does when he first begins to notice the oppo- 
site sex. Actually this sprucing up with an eye 
to feminine approval took the form of em- 
ploying an architect and draftsman, and ar- 
ranging a more attractive and comfortable office 
and display space, with a service room designed 
primarily for the convenience of women visi- 
tors. Here one finds a large table surrounded 
with easy chairs and plan books, home building 
magazines, literature and samples placed on the 
table and in colonnade cases. Displays of mill- 
work, including breakfast nooks, ironing boards 
and medicine cabinets, are arranged to attract 
the interest of the feminine contingent. 

Roofing displays, hardware panels, sections 
of wallboard and other specialties also have 
been placed in this service room and the firm’s 
salesmen find them a big help in clinching sales. 

This well established firm has always been 
on the alert to retain the good will of old cus- 
tomers and to discover new ones. Its offices are 
spacious’ and modern, and designed to give the 
utmost in service to contractors, customers and 
prospects. A large number of blue-prints and 
plans of modern home designs are always at 
the disposal of anyone interested in building. 
Plan books are issued once each year to con- 
tractors, builders, architects and prospective 


i 


\\\ " 


home owners. A systematic card record is kept 
of prospects who receive the plan books and a 
follow-up call is made on everyone on the list. 
In short, everything that can possibly be done 
to ‘promote home building and owning has 
carefully thought out and executed by this 
enterprising lumber company. 

The firm’s architect and draftsman have both 
the experience and ability to assist contractors 
and customers in drawing plans and they find 
this an excellent way to stimulate the desire for 
a home in a prospect’s mind and to make the 
planning of a house easier for him. It has 
been found that often a prospect will be inter- 
ested in some particular floor plan shown in 
the plan book but may desire an exterior of 
a different design. The company has won 
many a job because the architect has been able 
to give the customer a combination of original 
ideas. 

As for the financial end of home construction, 
this company does not foster any sort of time- 
payment schemes. The Kimball & Prince Lum- 
ber Co. has connections with several building 
and loan associations, as well as with private 
sources, and it assists its customers in secur- 
ing loans through these contacts. In that way 
the maximum of service is rendered to the cus- 
tomer with the minimum of risk to the com- 
pany itself, and the matter is strictly between 
the people it should be between—the one who 
is making the loan and the man who is using 
the money. 

For nearly sixty years this firm has been liv- 
ing up to the principles of sound business and 
the doctrine of a square deal—and it has been, 
just as consistently, keeping up with the times. 


Lin 











Lobby and office with glimpse 


of the service room in center 


background 


There here is no resting on past laurels and 
no sitting back until the world beats a path 
to its door. Constant improvements are being 
made with an eye to future business and the 
whole organization runs with the systematic 
smoothness of a well oiled machine. Each of 
the five departments—mill, office, yard, deliy- 
ery and sales— has a head who is responsible 
for efficiency in his branch and who in turn 
keeps Eugene M. Kimball, active head of the 
company, in close touch with what is going on 
in each department. It is a large, efficient or- 
ganization, equipped to serve every customer, 
large or small, with alacrity and courtesy. A 
planing and saw mill and a sash and door fac- 
tory are operated, turning out millwork, mold- 
ings, window frames, sash, porch and stair ma- 
terial. 

Fifteen men are employed in the mill, and 
there are 7 truck and team drivers, 1 mechanic 
in charge of trucks and service, 14 yard sales- 
men and loaders, 6 office employees, 2 outside 
salesmen, besides a total of 11 men in the Mill- 
ville branch. Both yards are located on the 
main line of the West Jersey & Seashore Rail- 
road Co., with excellent private sidings, en- 
abling unloading direct from car to pile or 
warehouse. The road equipment consists of 8 
trucks, a double and a single team, 2 business 
cars, and a garage. 

To match these many efficient facilities for 
handling its business, the firm devotes just as 
much foresight and keen judgment to the plan- 
ning of its sales promotion work for getting 
the business. First of all, the salesmen annually 
make two complete house-to-house canvasses 
of the entire territory served. Card records are 
kept of all interviews and each lead is carefully 
followed up. Sales letters are sent to all active 
prospects at regular intervals and monthly sales 
letters go to every customer on the ist. 
Monthly bulletins with items of interest and 
any “specials” which are being offered are 
mailed to contractors, purchasing agents and 
other large accounts. In addition to this, a 
monthly magazine pertaining to home _build- 
ing and equipment is mailed to customers, and 
copies are placed on the reading tables in the 
waiting offices of doctors and dentists of the 
community. 

This firm has long been a staunch advocate 
of advertising and has books in its office which 
contain ads run as far back as 1885. Even these 
ancient samples indicate a degree of creative 
salesmanship unusual for that period, and the 
Kimball & Prince “ad” layouts and copy of 
today get away from the cut and dried order 
of lumber advertisements. They are interest- 
ing and alive, always with stress on the “own 
your home” note. Advertising appears reg- 
ularly in the local papers, taking as its keynote 
such slogans as “The Pathway to Happiness— 
A Home of Your Own.” 

Signboards dot the main highways leading 
to. Vineland and Millville, stating the distance 
to town and bearing a striking Kimball & 
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Prince advertisement below. Another unusual 
feature is a weekly message placed on a bulle- 
tin board outside the office, instilling the idea 
of courtesy, loyalty and service in the minds 
of employee and customer. 

In line with this progressive spirit are the 
annual banquets given by the Kimball & Prince 
company to the contractors of Millville and 
Vineland. There were 150 guests at the sixth 
event of this nature given last March at the 
Trinity Social Hall. In the opening address 
E. M. Kimball welcomed the guests and intro- 
duced the employees of both the Vineland and 
Millville offices. There were many interesting 
and instructive features at this affair. C. C. 
Coolbaugh, of Gloucester, gave a demonstra- 
tion of quality millwork. Lawrence Kimball 
spoke on remodeling and showed with what 
little expense a new room could be added to 
the home, a porch be enclosed or a sun parlor 
built on. 

The Kimball & Prince Lumber Co. is the 
successor of one of the oldest concerns in Vine- 
land. As far back as 1865, when the now flour- 
ishing city of Vineland could hardly be dignified 
with the name of “village,” Paine & Mobbett 
erected a saw and planing mill in connection 
with the lumber yard of D. A. Newton & Co. 
In 1870 Myron J. Kimball, John Prince and 
W. V. Prince purchased this lumber business 
of D. A. Newton & Co. This formed the 














Hardware and paint departments of Kimball & Prince Lumber Co., Vineland, N. J. 


nucleus around which the present yard was 
formed, and in 1906, after a number of very 
prosperous years, this business was incorporated 
as the Kimball & Prince Lumber Co. with 
Myron J. Kimball, president, W.-V. Prince, 
vice president, and Eugene M. Kimball secre- 
tary and treasurer. E. M. Kimball’s father, the 


founder and president of the company, died in 
1915 and since that time the business has been 
carried on by the present officers, who are: 
Eugene M. Kimball, president and treasurer; 
L. M. Kimball, vice president; Carlton S. 
Hughes, secretary, and Allison G. Carney, sales 
manager. 


Retail Firm Opens Fine New Store 


Woop Lake, Nes., Sept. 29.—The fine new 
store building of the G. W. O’Halloran Lumber 
Co., was opened with a “bang” on Sept. 6, with 
nine clerks on the job and all busy. There 
were also present on the opening day eight 
factory demonstrators, showing and explaining 
goods of the various lines handled by the com- 
pany. 

It may be well to explain here that the 
O’Halloran company, which has been doing 
business here for the last seventeen years and 
serving farmers and ranchmen over a wide ter- 
ritory in the “heart of the cattle country,” 
carries a much greater variety of lines than is 
customary for lumber retailing concerns to 
carry in sections where different conditions pre- 
vail. In addition to lumber, the company 
handles farm implements, hardware, washing 
machines, cutlery and sporting goods, radios, 
kodaks, paint, oil, glass, furniture, china and 
glassware—quite a list of items for a “lumber 
store” to carry. 

This business, operated under the present 
name for seventeen years, was founded back in 
1884. Under the present owners the business 
has been carried on along most progressive 
lines, and has steadily increased from year to 
year. 

The new store building measures’ 33 by 136 
feet, and includes a main sales floor 33 by 90 





The old store of the G. W. O’Halloran Lumber 
Co., built in 1884 now superseded by the mod- 
ern structure recently opened 








feet, a full basement the same size, and separate 
cement and freight rooms, with a freight eleva- 
tor operating between the basement and. main 
floor. 

The store has a modern front with ample dis- 
play windows. It is lighted in the most mod- 
ern way, and a large electric outdoor sign desig- 
nates the location of the store. 

The opening was signalized by a full-page 
advertisement in the local newspaper and a 
number of the town’s other business concerns 
used display space to extend their congratula- 
tions and good wishes to the G. W. O’Halloran 
Lumber Co., which publicity together with an 
illustrated news story brought the event promi- 
nently to the attention of the people of that en- 
tire section, resulting in many visitors and a 
marked degree of interest in the opening as 
an important local event. 


THE PHoENIx Lumber & Supply Co., Iron 
River, Mich., was recently awarded an order 
for lumber for use of the manual training de- 
partment of the local public schools, which 
order amounted to $342. An order of this size 
indicates that the school business is worth keep- 
ing an eye on, especially as it establishes con- 
tacts with teachers and pupils that may be use- 
ful in future years. 








Front of the fine new building materials store of the G. W. O’Hallo- 
ran Lumber Co., Wood Lake, Neb. 











New implement warehouse of the G. W. O'Halloran Lumber Co., 
Wood Lake, Neb., which was used as a store last summer 
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National Production, Shipments and Orders 


Wasuincton, D. C., Sept. 29.—Following is the National Lumber Man ufacturers’ Association report for the week ended Sept. 20, 1930, and for 
thirty-eight weeks ended that date, covering mills whose statistics for both 1930 and 1929 are available, and percentage comparison with statistics of 
identical mills for the corresponding period of 1929: 

















ONE WEEK No. of Percent Percent Percent 
Softwoods: Mills Production of 1929 Shipments of 1929 Orders of 1929 
Southern Pine Association............eeeee+: 138 46,844,000 74 49,308,000 80 49,833,000 77 
West Coast Lumbermen’s Association..... - 112,069,000 66 106,186,000 68 116,912,000 72 
Western Pine Manufacturers’ Association..... 64 36,925,000 80 33,230,000 79 37,442,000 106 
California White & Sugar Pine Mfrs.’ Assn... 17 17,131,000 100 12,674,000 70 13,309,000 80 
Northern Pine Manufacturers’ Association... 7 5,064,000 61 3,441,000 67 3,816,000 103 
Northern Hemlock & Hardwood Mfrs.’ Assn... 18 1,329,000 38 1,495,000 77 1,208,000 66 
North Carolina Pine Association.............. 50 5,245,000 67 5,458,000 81 5,186,000 99 
California Redwood Association.............. 12 5,929,000 79 4,001,000 57 6,180,000 100 
Ct SRE... . sc acncesvsccseceseddhs ~ 489 230,536,000 = 71 215,793,000 72 233,886,000 99 
Hardwoods: 
Hardwood Manufacturers’ Institute........... 183 20,244,000 51 22,763,000 67 22,334,000 50 
Northern Hemlock & Hardwood Mfrs.’ Assn... 18 910,000 32 1,745,000 38 1,477,000 43 
Total hardwoods ............ccseccceccces: 201 21,154,000 50 24,508,000 63 23,711,000 49 
i ew hes etieveesieteve tenses 6é ° 672 251,690,000 68 240,301,000 71 257,597,000 75 
THIRTY-EIGHT WEEKES Mills 
Softwoods: Reporting* 
Southern Pine Association........ a ri eae 127 1,935,497,000 85 1,813,812,000 82 1,779,309,000 81 
West Coast Lumbermen’s Association..... cor oan 5,163,876,000 80 5,139,852,000 79 4,908,543,000 76 
Western Pine Manufacturers’ Association..... 63 1,469,596,000 88 1,232,171,000 75 1,243,143,000 80 
California White & Sugar Pine Mfrs.’ Assn... 25 735,772,000 75 764,212,000 78 765,603,000 77 
Northern Pine Manufacturers’ Association.... 8 182,072,000 78 151,060,000 73 145,042,000 69 
Northern Hemlock & Hardwood Mfrs.’ Assn... 25 107,926,000 77 79,178,000 65 71,494,000 65 
North Carolina Pine Association.............+. 46 193,903,000 77 176,061,000 80 156,142,000 75 
California Redwood Association........ “ve 13 243,395,000 91 223,245,000 83 223,321,000 80 
Total softwoods ......0..ceecceccceecceees 490 10,032,037,000 “82 9,579,591,000 “79 9,292,597,000 cc 
Hardwoods: 
Hardwood Manufacturers’ Institute........... 191 1,029,304,000 77 937,463,000 70 892,637,000 66 
Northern Hemlock & Hardwood Mfrs.’ Assn... 25 218,883,000 78 137,705,000 61 111,799,000 53 
Total hardwoods ..../....... ckeCReseeeanner 216 1,248,187,000 77 1,075,168,000 69 1,004,436,000 "64 
Grand totals ....... ti aseteneoes eee we - 681 11,280,224,000 81 10,654,759,000 738 10,297,033,000 76 


*Average weekly number. 





Relation of Unfilled Orders to Stocks 


WASHINGTON, D. C., Sept. 29.—Following is a statement for five associations of the gross 
stock footage Sept. 20, and the percentage relationship of unfilled orders to stocks: 


Association— 
Southern Pine Association 
West Coast Lumbermen’s Association 
Western Pine Manufacturers’ Association 
Northern Pine Manufacturers’ Association 
Hardwood Manufacturers’ Institute 


Se GSS 78 1,357.568,000 
4 q 285,049,000 
.. 198 1,168,565,000 


F Orders of 
No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 
c< 2 1,008,458,000 121,233,000 2 
ia 140 1,354,446,000 309,774,000 2 


130,546,000 1 
19,459,000 
180,744,000 1 


— 
WIN owth 





North Carolina Pine 


NorFroik, Va., Sept. 29.—The North Carolina 
Pine Association makes the following analysis 
of figures from 100 mills for the week ended 
Sept. 20: 


Per- 
Percent Percent cent 
Aver.* Actual Ship- 


Production— Feet Output Output ments 

Average* ..16,920,000 e's 

Actual 6,884,000 41 ha . 
Shipments . 6,316,000 49 121 acd 
Orgerst ..... 6,808,000 41 99 82 
Unfilled 

orders . 58,926,000 


*“Average” is of production for the last 
three years. 


tAverag of orders per mill this 
amounted to 68,080 feet; 
average was 67,714 feet. 


week 
preceding week’s 





Hemlock and Hardwood 


OsukosH, Wis., Sept. 30—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the week 
ended Sept. 20: 


Percent 

of Ca- 
Hardwoods— Total Per Unit* pacity 
Capacity, 45 units.. 9,516,000 210,000 100 
Actual production... 2,204,000 49,000 23 
Shipmentst ........ 3,004,000 67,000 31 
Orders receivedt .. 2,547,000 57,000 26 
Orders on hand..... Pee Oc wwae a 
Hemlock— 


Capacity, 64 units*. .13,556,000 


Actual production 1,724,000 27,000 13 
Shipmentst ........ 2,072,000 32,000 15 
Orders receivedt 1,699,000 26,000 12 
Orders on hand..... ev 4 ee 


*Daily 10-hour gruceetive ca 
feet is considered one unit. 
is based on lumber scale. 


fLumber fabricated at mill and used in 
construction work is included in total orders 
and shipments. 


he production 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WaASH., Oct. 1—The West Coast 
Lumbermen’s Association reports that 229 mills 
—all those giving production, shipments and 
orders—during the week ended Sept. 27 gave 
these figures: 

Production 123,300,000 


Shipments 138,851,000 12.61% over production 
Orders ...131,505,000 6.65% over production 


A group of 349 mills, whose production re- 
ports of 1930 to date are complete, reported 
as follows: 


Average weekly operating capacity .303,615,000 
Average weekly cut for thirty-nine weeks— 


DEE -dcnhicn wa ted hee ReKEe eo aad 209,219,000 
SPP Pree er errr eee 169,064,000 
Actual cut week ended Sept. 27....145,761,000 


A group of 227 mills, whose production for 
the week ended Sept. 27 was 123,140,000 feet, 
reported distribution as follows: 





Unfilled 

Shipments Orders Orders 
a 49,114,000 52,442,000 104,213,000 

Domestic 

cargo 47,069,000 49,579,000 208,251,000 
Export 29,172,000 15,990,000 80,435,000 
Local 13,495,000 SESS xxicevaaxe 
138,850,000 131,505,000 392,899,000 


A group of 183 mills, whose reports of pro- 
duction, shipments and orders are complete for 
1929 and 1930 to date, reported as follows: 


Week 
ended Sept. Average first 39 weeks 
27, 1930 1930 1929 
Production 113,565,000 135,319,000 169,500,000 
Shipments 129,865,000 135,145,000 170,616,000 
Orders ...119,811,000 128,850,000 169,661,000 





Harvarp Economic Society’s weekly com- 
modity price index dropped to 79.3 for the week 
ended Sept. 24, 1930, from 80.2 for the week 


ended Sept. 17, 1930. 





Southern Pine Barometer 


New Or-eans, La., Sept. 29.—For the week 
ended Sept. 20, Saturday, 149 mills of total 
capacity of 170% units (a unit representing an 
average monthly output of 1,500,000 to 2,000,000 
feet between Nov. 1, 1926, and Oct. 31, 1929), 
report as follows to the Southern Pine Asso- 
ciation : 

Percent Percent 
3-Year Actual 


Production— Carst Feet Ave. Prod. Output 
7. 2 eee 71,736,000 a oes 
SSS eas eee 49,580,652 69.12 .... 

Shipments* ....2,494 52,374,000 73.01 105.63 

Orders 
Received* ....2,522 52,962,000 73.83 106.82 
On hand end 

weekt ..... 6,029 126,609,000 


*Orders were 101.12 percent of shipments. 

tOrders on hand at above 149 mills showed 
a decrease of 0.47 percent, or 588,000 feet, 
during the week. 





Western Pine Summary 


[Special telegram to AMERICAN LUMBERMAN] 


PortLAND, Ore., Oct. 1—The Western Pine 
Manufacturers’ Association reports as follows 
on operations during the week ended Sept. 27: 


Total number of mills reporting, 90: 


Actual production for week...... 36,041,000 
NS Ok onic tele Siam dle ws & waaite @ 37,228,000 
ee rr 38,606,000 
Report of 66 mills: 
Operating capacity .......cccsees 74,019,000 
Average for 3 previous years..... 45,727,000 
Actual production for week...... 34,117,000 
Report for 79 mills: 
Average production ............. 41,703,000 
Unfilled orders ...%..........+++: 128,804,000 
Stocks on hand—Sept. 27......... 1,359,007,000 
Identical mills reporting, 66: 
Production— 
Operating capacity ...........- 74,019,000 
Average for 3 previous years... 45,727,000 
Week ended Week ended 


Sept. 27, 1930 Sept. 28, 1929 


Actual for week.. 34,117,000 46,436,000 
Shipments ........ 35,237,000 44,515,000 
Orders received 36,901,000 40,222,000 
Identical mills reporting, 37: 

Production== ; P 
Average for 3 previous years..... 31,818,00 


Week ended Week ended 

Sept. 27, 1930 Sept. 28, —_ 

Unfilled orders .... 109,902,000 105,378,00 
Gross stocks on hand. 1,067,464,000 873,216,000 








Prot 
Shil 
Ord 


Nor 


) 


C 


enue dite | ames 








eek 
otal 

an 
000 
29), 
3S0- 


ent 
ual 

put 
5.63 
3.82 
its. 
ved 
et, 


Ws 
7: 


100 
100 
100 


00 
00 


00 
00 


0 


0 


9 
0 








october 4, 1930 





AMERICAN LUMBERMAN 


41 








California Redwood 


San Franetsco, Calir., Sept. 27.—The fol- 
lowing information is summarized from the ree 
ports of 12 mills to the California Redwood 
Association for the week ended Sept. 20: 


Redwood. White- 
Percent of wood 








Feet production Feet 
Production ..... 5,929,000 100 1,453,000 
Shipments ....-- 4,001,000 67 899,000 
ders— 
Wiecsived ieee 6,180,000 104 3,248,000 
On hand ..... 20,613,000 7,478,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California*....... 1,980,000 2,114,000 
Southern California*....... 375,000 2,134,000 
NS re eee ee 30,000 25,000 
Wasternd ...cccccsceseves 1,380,000 1,691,000: 
inant, i 236,000 216,000 

4,001,000 6,180,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


;Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


, 


West Coast Analysis 


SEATTLE, WASH., Sept. 27.—The West Coast 
Lumbermen’s Association furnishes the follow- 
ing supplementary analysis of domestic cargo 
business for the week ended Sept. 13: 




















Washington British 
and Oregon Columbia 
98 mills 13 mills 
Orders on hand first of 
week— 
ee eee ee 62,377,832 2,234,564 
Atlantic Coast ...112,235,972 12,808,018 
Miscellaneous ia 3,128,189 943,500 
PE sarccewabe 177,741,993 15,986,082 
orders received— 
bo | ere 17,705,466 1,168,000 
Atlantic Coast .. 22,952,458 2,283,000 
Miscellaneous 21,448 = we eeveee 
i... ere eee 40,679,372 3,451,000 
Cancellations— 
ee eee,  weaenene 
Atlantic Coast .... -, oe 
Miscellaneous PCr re 
WE Saiviccieses LAT. § ~ssen ves 
Shipments— 
a” ere 18,660,397 693,000 
Atlantic Coast 17,828,168 2,292,000 
Miscellaneous SOGNe = -aa@ eK cwese 
TE. Give» dswaens 37,185,426 2,985,000 
Orders on hand end of 
week— 
COMTOGMIR. cccccces - 60,744,360 2,709,564 
Atlantic Coast ....116,636,242 12,799,018 
Miscellaneous 2,409,858 943,500 
WOE. «6 xatenneoun 179,790,459 16,452,082 


Following amounts were reported by mills 
giving totals only, and not distribution: 


Wash. & Ore. B.C. 


10 mills 3 mills 

OE: TURE iin Ka sieown 6,090,805 1,335,426 
Orders received ....... Leen —i«ys Rage H'eees 
Cancellations .......... | dais ated 
eS ae terre 
Unfilled end of week... 6,176,700 1,335,426 
Total Domestic Cargo— 124 mills 


Orders on hand first of week... .201,154,306 


See 45,572,852 
CNN, ae Scat ain euteremietane an 1,451,480 
NE a eR eer ei 9 41,521,011 
Unfilled end of week............ 203,754,667 





Moves Southern Office to Atlanta 


Montcomery, ALa., Sept. 29.—Effective last 
Saturday, the southern office of Frost & Davis 
Lumber Co., of New York City, was moved 
from this city to Atlanta, Ga. The local office 
of this company at Montgomery has been in 
charge of C. H. Rawson for the last 14 years, 
and he and the entire office force now have 
moved to Atlanta. The Frost & Davis Lun- 
ber Co. is a wholesaler Of southern pine and 
hardwoods, and out of the eastern office also 
handles West Coast lumber. The company 
employs sixteen traveling salesmen, seven of 
whom work out of the southern office. 





Northern Hemlock and Hardwood Monthly Report 


OsukosH, WIs., Sept. 20.—The Northern Hemlock & Hardwood Manufacturers’ Association 
reports as follows August production and shipments, and stocks of Sept. 1: 
Unsold Hardwood Stocks on Hand Sept. 1, as Reported by 25 Firms 














Dry Green 
AsH— 
Saas 981,000 164,000 
SE a4 gun adele bo 6 wan 630,000 87,000 
ee eee ee eee 1,395,000 243,000 
Oe a ee 1,115,000 260,000 
Se fee eee 1,389,000 299,000 
5,510,000 1,053,000 
Basswoop— 
Or ee a... —oee 
gS =F ee 3,844,000 772,000 
DE wkine cs canctaced 2,832,000 432,000 
eS ae 6,351,000 1,160,000 
Tn ag ao. 5o'e 8 9,185,000 1,715,000 
eo er eee 5,762,000 1,084,000 
a | ee ee 533,000 21,000 
29,480,000 5,184,000 
HARD MAPLE— 
ieibtarascte Wintec af odes -0 oad 5,037,000 1,088,000 
Ae eee ee 3,747,000 568,000 
SS fea ree 9,065,000 1,832,000 
en, a a a ghd a'e:+ 0 oko 4,084,000 ,000 
rn 16,117,000 2,650,000 
ei. Lh ree 15,469,000 4,401,000 
Se 3 fee a aaa 
53,645,000 11,261,000 
Sorr MAPLE— 
ee ea ordain 411,000 145,000 
I ea ora alr oe ene 271,000 82,000 
2 FAR ee 859,000 316,000 
ek Oe 06s s bees ees 1,470,000 359,000 
dic nia y bed 646,000 72,000 
re, S Te BORNE vos ccccurs ere 
3,701,000 974,000 














Dry Green 
Rock EtmM— 
| gg RR FR 6 te FA 178,000 11,000 
4 ES ae ee oe 363,000 21,000 
BEG: es ES ak dn nie. s bees 0 632,000 26,000 
ce ¢ en: oe 303,000 22,000 
1,476,000 80,000 
Sorr Etm— 
SE ae ae 2,536,000 373,000 
EES: ° ORE Lae 1,135,000 167,000 
| es ae | eee 3,367,000 494,000 
ee ere 2,113,000 472,000 
ee ee a 1,287,000 573,000 
10,438,000 2,079,000 
BircH— 
ES kaa. Sic toe ood a eae 11,411,000 1,694,000 
|g ER ere Meare yee 8,492,000 926,000 
ke OE re re 19,197,000 3,111,000 
tf eer 14,743,000 2,191,000 
ge SS 20,568,000 4,884,000 
Nos. 1&2 fact. strips..... 423,000 62,000 
No. 2 & better 4&6’...... 1460,000 390,000 
Bs ME bab oko cradle bod ats 2,396,000 289,000 
ae ee at | eA 302,000 107,000 
78,992,000 13,654,000 
OaKk— 
IE, ican ato die ain bie cesiinik © 414,000 71,000 
DE or aig war hued aon 2,00 36,000 
a Rrra i. 145,000 95,000 
Se ee 189,000 60,000 
Se bs 3% aoe bua ved 250,000 81,000 
BIO. © Oe Ws eke cinscne | Ore 
1,105,000 343,000 


Unsold 1- and 2-inch Hemlock Stocks on Hand Sept. 1, 1930, by Grades (26 Firms) 


SS sits a as ww nis tases catde akon dca oe oe 


1x4-inch and wider 2x4-inch and wider 





Dry Green Dry reen 
2,107,000 277,000 19,753,000 1,932,000 
3,614,000 834,000 18,715,000 8,404,000 
4,512,000 992,000 25,423,000 2,019,000 
5,616,000 1,341,000 29,940,000 5,618,000 

26,000 108,000 6,028,000 1,902,000 
16,475,000 3,552,000 99,859,000 19,875,000 


The figures for twelve months, Sept. 1, 1929, to Aug, 31, 1930, make the following percentages 
of those for the corresponding period of 1928-29: Production—All hardwoods, 66; hemlock, 


73; all woods, 68. 
Statistics for August, 1930 
-— 36 Firms ——,—25 Firms—, 


Unsold 

Production Shipments Sept. 1 
NN cites a bse erie 95,000 123,000 6,563,000 
Basswood 1,284,000 1,198,000 34,664,000 
OS ae 3,198,000 3,038,000 ...... 
eee 1,00 2,000 92,646,000 
Sey 963,000 641,000 14,073,000 
SE 6i.ceecee 5,362,000 5,553,000 69,581,000 
ME i-kib.s entaintt a 13,000 45,000 1,448,000 
Mixed hrdwd.. 154,000 ee  amecks 





Total hrdwd.11,070,000 11,167,000 218,975,000 
Hemlock, 1&2”. 9,867,000 7,007,000 139,761,000 


Grand totals.20,937,000 18,174,000 358,736,000 
Unsold Stock Sept., 1, 1930 
Hardwood (25 FPirms)— 





SE cebeasncse reverses 184,347,000 

MIR. éwenckieeeakeace de : 34,628,000 

UD. DORE 662000000 benvoee 218,975,000 
Hemlock 1x2-inch (26 Firms)— 

Se nce ctngatebee Vales 116,334,000 

Pi Kesnk dpe «5 ene 23,427,000 

Webel MOOG ccc cc ccéccesccons 139,761,000 
CG SIE -arans co nersenekes apes 358,736,000 


Shipments—All hardwoods, 63; hemlock, 63; all woods, 61. 


Sept. 1—Unsold Hardwoods—23 Same Firms 





, 1930 — 1929 —__— 
Dry Green Dry Green 

Ash 5,300,000 1,053,000 3,614,000 932,000 
Bass 27,087,000 5,184,000 18,243,000 6,157,000 
Birch 70,466,000 13,654,000 43,441,000 9,672,000 
Elm— 

Rock 1,416,000 80,000 584,000 453,000 
Soft 9,913,000 2,079,000 6,523,000 3,558,000 


Maple— 

Hard45,111,000 11,261,000 23,500,000 16,364,000 
Soft 3,206,000 974,000 2,232,000 ,000 
Oak 1,073,000 343,000 1,021,000 302,000 


163,572,000 34,628,000 99,158,000 38,377,000 
Sept. 1—Unsold Hemlock—23 Identical Firms 





0. 9 


1930 —~ 9 
1x4” 2x4” 1x4” 2x4” 
No. 1. 2,351,000 19,871,000 1,766,000 14,171,000 
Merch, 3,811,000 22,920,000 2,585,000 13,762,000 
No. 2. 4,763,000 24,616,000 2,092,000 13,196,000 
No. 3. 6,651,000 30,338,000 3,513,000 14,472,000 
No. 4. 646,000 6,687,000 376,000 5,079,000 
og en 363,000 212,000 


18,222,000 104,432,000 10,695,000 60,892,000 





¢ ‘ 








Bookings 5 Percent Above Cut 


[Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., Oct. 2.—Six hundred and thirteen softwood mills of eight associations 
for the week ended Sept. 27 reported to the National Lumber Manufacturers’ Association pro- 
duction aggregating 240,494,000 feet, shipments, 258,754,000 feet, and orders, 252,689,000 feet. 
The week’s figures for production, shipments and orders follows: 


Softwoods— 


Southern Pine Association. ...........ccccecees 


West Coast Lumbermen’s Association......... 


Western Pine Manufacturers’ Association...... 
California White & Sugar Pine Mfrs.’ Assn..... 
Northern Pine Manufacturers’ Association...... 
Northern Hemlock & Hardwood Mfrs.’ Assn.... 
North Carolina Pine Association.............. 
California Redwood Association............... 


ey SNR sse 4-0 0:6 0-0:cibuieandielele Be'senec 


Hardwoods— 


No. of 

Mills Production Shipments Orders 
140 45,511,000 48,195,000 48,468,000 
229 123,300,000 138,851,000 131,505,000 
90 36,041,000 37,228,000 38,606,000 
19 17,069,000 13,725,000 15,654,000 
| 5,142,000 3,221,000 2,723,000 
19 801,000 1,191,000 1,311,000 
97 6,645,000 9,565,000 8,133,000 
12 5,985,000 6,778,000 6,289,000 





613 240,494,000 258,754,000 252,689,000 





272 27,303,000 —«-28,211,000 —«-27, 876,000 
19 1'162'000 2'494.000 1'567,000 
291 28,465,000 30,705,000 29,443,000 
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A Plant That Con- 
quers Obstacles 


CAMINO, CALIF., Sept. 27—To some minds 
the lumber business is a prosaic and humdrum 
occupation, by which men make uninteresting- 
looking boards out of logs and attempt to sell 
them at some profit to themselves. On the 
other hand for those who know lumber his- 
tory, it has been filled with romance and hu- 
man interest from the very beginning, when 
the early pioneers landed on bleak New Eng- 
land shores and proceeded to carve their homes 
out of the forest. 

Nature endowed the North Aimerican conti- 
nent with the world’s greatest forests, in many 
instances arranged like a well laid out garden, 
with different species growing in different beds 
or districts, making it possible to harvest them 
to the greatest economic advantage. 

The lumber producer has always been a 
pioneer, marching a step ahead of civilization, 
clearing the land for 
settlement and occupa- 
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manufacturing indus- 
try. The resident 
manager, the man in 
charge of operations 
of the Michigan-Cali- 
fornia Lumber Co., is 
Swift Berry, and just 
a word about this 
quiet, unassuming en- 
gineer-trained lumber- 
man. 











Swift Berry spent 
ten years in the For- 
est Service in Cali- 
fornia. He went to 
France with the first 
forest engineer group when the United States 
joined the Allies in the Great War. He spent 


two years there locating timber and laying 





tion, and at the same 
time producing the 
most economical, most 
beautiful and mo st 
useful building mate- 
rial known. As _ the 
United States has be- 
come more densely 
populated many of the 
old frontiers have dis- 
appeared and the 
romance of yesterday 
is but a legend. How- 
ever, the lumberman 
is still a pioneer, ever 
reaching back into the 
timbered recesses of 
the mountains, and 
more inaccessible parts 
of the country. The 
lumberman had to de- 
vise his own methods 
of meeting new and 
untried _ conditions, 
which developed as 
each new logging 
show was opened up. 

Let us cite, as an 
instance, the present 
operations of the 








Michigan - California 
Lumber Co. of this 
place. The president 
of the company is John 
W. Blodgett, of Grand 
Rapids, Mich., a man 
born to the lumber industry, from a lumbering 
family. To the same class belongs Ray 
Danaher, vice president of this company. Both 
men are recognized as leaders in the lumber 


and 1,200 feet high. 


('nder cover loading facilities of the Michigan-California Lumber Co, 


Camino, Calif. 


Following that he spent two years as secretary- 
manager of the California Timber Protective 
Association. He left that organization to join 
the Michigan - C ali- 
fornia Lumber Co. as 
logging engineer. Fol- 
lowing the death of 
James Danaher, the 
resident manager of 
the company, about 
two years ago, Mr, 
Berry became mana- 
ger of the company’s 
entire operations. 

At Camino the com- 
pany has a drying 
yard naturally located 
along the ridge of a 
hogback, in such a 
way as to produce the 
best air drying results 
possible. Here the 
company has a new, 
and one of the most 
modern refining and 
handling plants in 
California. This plant 
was rebuilt two years 
ago and consists of 
planing mill, box fac- 
tory, storage shed, 
monorail system of 
distribution, and load- 
ing shed with all 
tracks under cover. 





Cable tramway utilized by the Michigan-California Lumber Co. This crossing is 3,000 feet long 
The load is placed on a narrow gage railroad car and contains 5,000 feet 


of lumber 


out logging roads and mills for the expedition- 
ary forces. After the armistice he came back to 
California and spent two years in the timber 
section of the United States income tax service. 


The operation of its 
timber, particularly 
the transportation, in- 
volves one of those 
startling problems al- 
luded to above where 
the genius of the lumberman is called into play. 
Lying between the company’s timber belt and 
its connections with rail shipping facilities is 
the wide and deep canyon of the famous Ameri- 
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pe nee 
can River. A sawmill was constructed in the 
timber but on the opposite side of the American 
River from the distributing yard. A narrow 
gage railroad runs from the sawmill to the edge 
of the canyon of the river, a distance of about 
nine miles. On the opposite side the railroad 
again starts from the edge of the canyon, run- 
ning nine miles more to Camino, the shipping 

int. The cars loaded with lumber are trans- 
ported across the river from one side of the 
canyon to the other, a distance of 3,000 feet, 
on a carriage suspended from four steel cables, 
and at an elevation of 1,200 feet above the river. 
The cables are each 2 inches in diameter, and 
each weighs about 15 tons. .The average car- 
load of lumber carried across in this fashion in 
5,000 board feet. Each round trip is made in 
six minutes. Electric motors supply the power 
pulling the carriage by cable, and these cables 
were especially constructed for the purpose. 
Cables and plan of transportation were supplied 
by the American Steel & Wire Co.. The rig 
was designed to transport 350,000 feet of lum- 
ber in ten hours. However, at present the 
company is producing much less than this and 
is actually loading about 180,000 feet a day. A 
very large percentage of this lumber is high 
grade sugar pine. The annual production on 
the present basis is 30,000,000 feet. 

Any eyewitness of this operation will tell 
you that there is romance to this kind of lum- 
bering. It would seem that nature did her best 
to protect the finest of timber from the inroads 
of man, but man devises ways and means of 
overcoming natural obstacles. The richest re- 
wards are most often found beyond the greatest 
obstacles. 

Sugar pine, often spoken of as “King of 
Pines,’ seems to grow to its best in the most 
inaccessible recesses of the high Sierras. A 
true white pine—it is the largest of the white 
pine group. Man’s ingenuity is severely taxed 
in bringing out this timber, but the reward is 
sufficient. 

Camino, where the company has its offices, 
yards and refining plant, is located in the heart 
of the Bartlett pear district of California, eight 
miles from the historic town of Placerville. It 
is near the famous American River, a few 
miles from the site of Sutter’s old mill, where 
California’s first gold was discovered. In 
earlier days, when the machinery for enforcing 
laws was almost nil, honest men had to attend 
to the crooks themselves, and at that time 
Placerville was known as Hangtown, because 
of the many crooks and desperadoes who met 
swift justice here. 

In addition to its large cut of sugar pine, the 
company also manufactures California Pondosa 
pine and white fir. 


Buys Firm’s Stock, Good Will 


St. PauL, Minn., Sept. 29.—In accordance 
with a joint announcement just made by Harry 
Simons, vice-president of Brooks Bros. (Inc.) 
and G. L. Ingram, manager, Weyerhaeuser 
Timber Co., Twin City branch, the former com- 
pany closes its Minnesota Transfer mill and 
sells its entire stock of merchandise and good 
will to the Weyerhaeuser Timber Co., which 
will expand its Minnesota Transfer wholesale 
distributing operations for the benefit of re- 
tailers throughout the middle West. No real 
estate was involved in the transaction. As a 
result of the deal just consummated, Brooks 
Bros. (Inc.) retire from the retail business in 
the Twin Cities. They also retire from the 
Minnesota Transfer wholesale distributing busi- 
hess but will continue their silo and tank busi- 
hess as well as their wholesale direct-mill ship- 
ment business, which they will expand by rep- 
resenting, in this territory, the Brooks-Scanlon 
mills at Bend, Ore. 

In, announcing the sale, Mr. Simons of the 
Brooks Bros. company says: 

We are grateful to the many retailers whose 
confidence and patronage we have enjoyed 
for so many years. We hope to continue our 
relations with them on direct-mill business 
and we are sure the Weyerhaeuser Timber 
C., with its splendid stock and exceptional 





facilities for quick shipment, can take good 
care of their emergency needs. We sincerely 
hope they will continue to patronize Minne- 
sota Transfer for rush shipments of mixed 
cars. 


In commenting on the purchase of the Brooks 
Bros. midway business, G. L. Ingram, mana- 
ger of the Weyerhaeuser Timber Co.’s ‘Twin 
City branch, says: 

We want to assure the retailers of the 
middle West that their needs for such ship- 
ments will be efficiently cared for through 
our Minnesota Transfer plant. We will have 
an even larger and more varied stock with 
which to supply their wants and, equally im- 
portant, the facilities for any degree of speed 
that may be required. To our already large 
list of permanent, satisfied, regular custom- 
ers, we shall be glad to welcome as many 
more as need our kind of service. I sincerely 
hope that all of the former customers of 
srooks Bros. Minnesota Transfer plant will 
give us an opportunity soon to demonstrate 
what we can do for them. We do a whole- 
sale business exclusively and expect to be on 
the job here at Minnesota Transfer perma- 
nently. 





. 7. e 
Adopt Firm Price Policy 

SPOKANE, WASH., Sept. 27.—Last week the 
pine lumber manufacturers of the Inland Em- 
pire held a two-day conference here, at which 
90 percent of the production was represented, 
and unanimously adopted a firm price list pol- 
icy similar to that recently adopted by the pro- 
ducers of fir, spruce and hemlock in western 
Washington and Oregon, and also by the pine 
manufacturers in southern California and Ore- 
gon. The principle of the policy is that each 
manufacturer will maintain a certain definite 
price for his products and not vary it until no- 
tice has been sent by regular mail. This policy 
contemplates no agreement on prices, but it is 
hoped by all manufacturers in this district that 
this method will have a tendency to stabilize 
prices. 

Issue Firm Price Lists 
[Special telegram to AMERICAN LUMBERMAN] 

PorTLAND, Ore., Sept. 30.—About 80 percent 
of the sawmills of this district reported having 
issued lists to which it is said they will hold, 
irrespective of competitive quotations. The lists 
are not identical, each mill giving its own view 
of what lumber should bring. These lists are 
intended to check the practices of playing one 
mill’s quotations against another’s. 


Redwood Shipments Continue 


» Bocatusa, La., Sept. 29.—A cargo of about 
750,000 feet of California redwood cants is 
being unloaded into the pond of the Great 
Southern Lumber Co. here. Despite the quiet 
lumber market, shipments of redwood to the 
amount of a million feet a month continue. 


Available Waste in Maryland 


[Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., Oct. 1—More than 5,000 
carloads of non-utilized wood are available an- 
nually in the sawmill and woodworking estab- 
lishments of Maryland for use by other wood 
consuming industries in that State, according 
to a preliminary tabulation of results obtained 
by the National Committee on Wood Utiliza- 
tion, Department of Commerce, in its survey 
of non-utilized wood in Maryland. 

It was pointed out that if this material, 
which is now going to waste, not even being 
used for fuel, were in the form of lumber of 
average grade, the loss each year in Maryland 
would aggregate close to $2,000,000. 

The figures cover only waste incident to the 
manufacture of finished forest products and do 
not include wood wasted in the forest. 

A similar survey made in Virginia indicated 
that about 28,000 carloads of non-utilized wood 
are available in that State annually, while the 
North Carolina survey showed 33,000 carloads 
available for use by other wood consuming 
industries. 








‘ 


Chicago Lumberman Stricken 


Ralph Clarke Shead, aged 49 years, for the 
last decade sales manager of the C. H. Wor- 
cester Co., Chicago, died suddenly Wednesday 
afternoon in a physician’s office in the Loop, 
shortly after he had suffered a stroke of ap- 
oplexy. His death was the more of a shock to 
his family and many friends because he had ap- 
peared to be in the best of health. Funeral 
services will be held in the Bryn Mawr Com- 
munity Church, Jeffrey Avenue at 70th Street, 
Chicago, at 2 o’clock Saturday afternoon. 

Mr. Shead was born in Defiance, O., March 
3, 1881, the son of Frank J. Shead, who now 
is widely known as secretary-treasurer of the 
National Association of Commission Lumber 
Salesmen but who for many years was in the 
cooperage and lumber business. The father 
moved to Chicago in 1892 to engage in this 
business. Ralph Shead thus grew up in a lum- 
ber “atmosphere,” and broadened his experience 
with three years spent in Georgia lumber 
camps. He then went to Lytell, Wash., to 
manage the Wisconsin Lumber Co., which was 
owned by the family of his wife, the former 
Miss Nettie Wright. In 1907 he returned to 
Chicago, to join the sales staff of the C. H. 
Worcester Co., and became the company’s sales 
manager in 1920. 

Besides his widow and his father Mr. Shead 
is survived by a brother, Howard A. Shead, 
of Grand Rapids, Mich., president of the How- 
ard A. Shead Lumber Co., and a sister, Mrs. 
Vernon White, wife of the Yawkey-Bissell 
Lumber Co.’s Chicago representative. 





7 . _ . 
Changes in Atkins Organization 

INDIANAPOLIS, INp., Oct. 1—E. C. Atkins 
& Co., manufacturers of saws, saw tools, ma- 
chine knives, files etc., in this city, have an- 
nounced some important changes in their south- 
ern organization. K. W. Atkins, who for the 
last three years has been general manager of 
the southwestern territory, with headquarters at 
Memphis, Tenn., is to be transferred to the 
home office at Indianapolis as assistant sales 
director in the department of N. A. Gladding, 
first vice president and general manager of 
sales. Mr. Atkins is a vice president and mem- 
ber of the board of directors and has been con- 
nected with the company for several years. 

E. C. Atkins & Co. have disposed of their 
stock of general mill supplies at Memphis to 
the Lewis Supply Co. of that city and Helena, 
Ark. However, .they will continue to operate 
their own service station shop and maintain a 
complete stock of saws, tools, files and grind- 
ing wheels, machine knives etc., under their 
own name and in their own warehouse at the 
same location, 477 South Main Street, Memphis. 
This branch office will be in charge of James 
W. Gladding, who has been connected with the 
Memphis branch for the last 35 years and is 
well acquainted with the Atkins clientele there. 

Charles S. Haggarty, who has been manager 
of the Atkins branch at New Orleans for over 
20 years, has been promoted to supervisor of 
the sawmill and factory trade in both New 
Orleans and Memphis territories and will direct 
the work of the salesmen covering that class 
of business. His time will be divided between 
the Atkins headquarters in Memphis and head- 
quarters of the company, corner Canal and 
North Peters streets, New Orleans, La. At 
that point a service station shop is maintained, 
together with a large stock of saws. 

The Atlanta branch of the Atkins company, 
at 172 South Forsyth Street, for 16 years has 
been in charge of C. J. Hendryx, its territory 
extending from Virginia to Florida inclusive. 
Mr. Hendryx now has been promoted to su- 
pervisor of sales of the hardware and mill sup- 
ply trade in the South and in addition to his 
duties as manager of the Atlanta branch will 
visit the wholesalers and mill supply houses in 
connection with the company’s territory sales- 
men from Virginia to Texas. The service 
shop and stock of mill saws at the Atlanta house 
will be continued as heretofore. 
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Opens Sales Office in Vancouver 


Vancouver, B. C., Sept. 27.—With a view 
to increasing its channels of distribution, the 
Stoltze Manufacturing Co. (Ltd.), of Ruskin, 
B. C., has opened a sales office at 516-7-8 Van- 
couver Block in this city. 

The Stoltze mill, established for 20 years, is 
located at Ruskin, B. C., and has a capacity of 
between 600,000 and 700,000 shingles a day. 
H. A. Stoltze, the managing director, is well 
known in lumber and shingle circles. 

All shingles sold by the Vancouver sales 
office will be marketed under the registered 
trade mark “Ruskin Brand.” A sound, aggres- 
sive merchandising and sales policy will be 
followed. Sales will be handled by Miss N. 
Nedden, who has been identified with the lum- 
ber and shingle business for several years. In 
1926, as vice president of Adanac Shingles 
(Ltd.), she made a trip to the principal buying 
centers. For the last three years she has been 
connected with the Consolidated Shingle Mills 
of British Columbia (Ltd.), as assistant to the 
director of sales and advertising. 





Affiliates With Logging Company 


PorTLAND, Ore., Sept. 27.—George L. Drake, 
assistant in the office of forest management in 
the regional forest office here, has resigned to 
become assistant to the president of the Simp- 
son Logging Co., Shelton, Wash., announces C. 
J. Buck, regional forester. 

Mr. Drake has been in the United States 
Forest Service from 1910, and since 1949 has 
been assistant to Fred Ames in timber sales, 
timber appraisals, logging engineering and gen- 
eral forest management work. Mr. Drake is a 
forester by education and training, a graduate 
of the Pennsylvania State forest school, has had 
wide experience throughout Oregon and Wash- 
ington and spent four years in forest work in 
Alaska, holding such positions as forest guard, 
assistant, examiner, deputy supervisor, lumber- 
man, and logging engineer. 

On Oct. 1, he becomes assistant to Mark E. 
Reed, president of the Simpson Logging Co. 
and it is understood will have general supervi- 
sion of the company’s woods operations near 
Shelton. No decision has been reached as yet 
on a successor to Mr. Drake in the regional 
office in Portland. 

The Simpson Logging Co. has shown a keen 
interest in the principles of sustained yield and 
continuous timber production and is considered 
one of the most progressive logging concerns 
of the Northwest, Federal foresters state. 

V—__—_——" 


Strong Definition of a Price Cutter 


Sipney, B. C., Sept. 29—The Sidney Lum- 
ber Co. (Ltd.), which operates a mill and re- 
tail yard at this place, recently has sent out a 
bulletin to its trade, quoting a statement that 
appeared on the outside cover of the August 
issue of the Standard Oil Bulletin, as follows: 


The price-cutter is worse than a criminal. 
He is a fool. He not only pulls down the 
standing of his goods; he not only pulls down 
his competitors; he pulls down himself and 
his whole trade. He scuttles the ship in 
which he himself is afloat. 

Nothing is so-easy as to cut prices; and 
nothing is so hard as to get them back when 
once they have been pulled down. Any child 
can throw a glass of water on the floor, but 
all the wisest scientists in the world can’t 
pick that water up. 

Who gets the benefit of price-cutting? 
Nobody. The man who sells makes no net 
profit; and the man who buys soon finds him- 
self getting an inferior article. No manu- 
facturer can permanently keep up the 
standard of his goods if the price is per- 
sistently cut. Pretty soon he is compelled 
to use cheaper materials, and to cut down 
the wages of his workers. 

The man who cut prices puts up the sign: 





the Pacific 


“This way to the junk heap.” He admits his 
own failure as a salesman. He admits he has 
been defeated according to the Marquis of 
Queensbury rules of business. He admits he 
can not win by fighting fair. He brands 
himself as a_ hitter-below-the-belt. If the 
business world were dominated by price- 
cutters, there would be no business at all. 
Price-cutting, in fact, is not business any 
more than smallpox is health. 

Whenever you see this sign on a price-cut- 
ter’s store —“Going Out of Business’—you 
may be sure it is a lie. How can he go out 
of business when he never was in? 


Big Fir Timbers for Truss Work 


PorTLAND, Ore., Sept. 27.—Douglas fir tim- 
bers, 14 inches square and up to 80 feet in 
length, are used in trusses to hold in place the 
walls of buildings adjoining the excavation of 
the $2,000,000 Meier & Frank company’s 14- 
story addition at Sixth and Morrison streets, 
here. The photograph shows how these trusses 





are constructed to stand whatever strain may 
be placed upon them. 

In another instance large Douglas fir tim- 
bers are being used to carry the weight of a 








Douglas fir timbers used in trusses to with- 
stand stresses and strains 


large brick building that is being shifted bodily 
to make room for the widening of one of Port- 
land’s main traffic arteries. 





Cargo Arrivals Smaller 


[Special telegram to AMERICAN LUMBERMAN] 

Los ANGELES, CALIF., Oct. 1—Unsold lum- 
ber at Los Angeles harbor remains about the 
same as the week previous, while arriving 
cargoes were somewhat less, according to fig- 
ures released today. Twenty-four firms report 
unsold lumber at 12,102,000 board feet and to- 
tal cargo shipments at 13,740,000 board feet. 
Of this, twelve cargoes were fir, with 12,990,000 
board feet and two cargoes of redwood, with 
750,000 board feet. Fifty-three vessels are 
reported laid up, with none operating off shore. 
Building permits for September have come up 
to the forecast at the beginning of the month, 
with a total of $6,662,761 which was more 
than August and slightly above the figure for 
September of last year. The total for the year 
to date stands at $58,711,865 as compared to 
$74,155,214 for the same period for 1929. 


————, 


Northwest 


Lumber and Its Importance to Spokane 


SPOKANE, WASH., Sept. 27.—Teachers in the 
upper grades and the high schools of Spokane 
in attendance at an institute recently were af. 
forded an opportunity to learn of the impor- 
tance of various industries to that city. Infor. 
mation on local industries was conveyed 
through the medium of addresses by men rep- 
resenting the various industries. The address 
on the lumber industry entitled, “Lumber and 
Its Importance to Spokane,” was delivered by 
R. L. Jones, of the I. B. Hanks Co., Spokane 
Vicegerent Snark of Hoo-Hoo for the Spokane 
district, and president of the Inland Empire 
Forest Conservation Council. 

Mr. Jones told the teachers that under nor- 
mal conditions the lumber industry brings to 
Spokane an annual payroll of $4,000,000, and 
furnishes employment to something like 3,000 
persons. Every man, woman and child in Spo- 
kane, he said, is dependent directly or indj- 
rectly through contact or environment upon 
lumber, the forest or the product of the forest 
for happiness and prosperity. He briefly 
sketched the history of the lumber industry in 
that section and explained the function of the 
different branches of the industry in the pro- 
duction, distribution and utilization of the 
products of the forest. 

Referring to the timber resources of the In- 
land Empire, he said they were largely Pon- 
dosa pine, Idaho white pine and spruce, fir and 
larch. With the depletion of the timber re- 
sources of the East and the North, he said, 
Idaho white pine and Pondosa pine of the 
Inland Empire have come into favor as con- 
struction material throughout the country. 
Fifty percent of all the factory-made window 
and door frames and more than 50 percent of 
the window sash used in the United States, he 
said, are manufactured in the Inland Empire. 
Also he said that 30 percent of all the houses 
constructed in the United States use the prod- 
uct of the Inland Empire forests in one way 
or another in their construction. Spokane 
boasts not only the largest window and door 
frame and window sash manufacturing plant in 
the world but that city is the largest producer 
of soft pine match blocks in the United States. 
There are three large match block plants pro- 
ducing and shipping out of Spokane more than 
70 percent of all the match blocks consumed 
in the United States. Another important in- 
dustry is that of producing and shipping red 
cedar poles, which go largely into construction 
of telephone and telegraph lines. 

Incidentally, Mr. Jones referred to the im- 
portance of agriculture in the Inland Empire, 
showing that the interests of the lumber indus- 
try and of agriculture are mutual. The cost 
of transportation, he said, forbids the market- 
ing of Inland Empire agricultural products in 
eastern industrial centers and at the present 
time 95 percent of such farm produce finds a 
market west of the Rocky Mountains. With 
the development of irrigation projects it is be- 
coming increasingly necessary to find a way 
to perpetuate and develop the lumber manufac- 
turing industry so that agricultural products 
may be consumed by industries manufacturing 
products that can be marketed in the East. 
Timber resources of the Inland Empire, he 
said, are being depleted and it is necessary, 
therefore, to bring about practical conservation 
by protecting the growing forests from fire and 
eventually putting them on a sustained yield 
basis. It is necessary, he said, to awaken the 
public of the Inland Empire to the necessity of 
protecting the younger timber growth from 
fire, and to find a practical way to continued 
sustained yield lumbering operating. 
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Make It SeEvEN VEILS 


“The police forbade the dance without avail.” 
“T should jolly well think they would. 
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"Lumber Helped Build Biggest Canvas Sign 


The thousands who visited the National Air 
Races at the Curtis-Reynolds airport at Chi- 
cago recently were attracted by a sign a half 
mile long and 16 feet high, used to convey six 
words of greeting. To make up this sign re- 
quired sufficient canvas for a flotilla of sail 
hoats and enough lumber for a whole row of 
houses. ; , 

This sign, probably the largest of its kind 
in the world, was erected for the Shell Petro- 
leum Corporation, whose ships and pilots were 
prominent among the many participating in the 
races. It faced the grandstand from the far 
side of the flying field and could be read from 
any point within the field, as well as from the 
air for several thousand feet. The message 
on the mammoth. streamer was “Welcome— 
Shell Gasoline and Motor Oils.” 


The canvas used in the sign weighed 1,820 
pounds. The total length of canvas was 13,725 
feet and it was made up in one piece contain- 
ing 33,750 square feet. To put the canvas to- 
gether, 90 miles of thread were required; 675 
pounds of paint were used to paint the six- 
word méssage, and a quarter of a ton of nails 
and tacks were used in erecting the frame and 
mounting the canvas in place. For the frame, 
1,854 pieces of lumber were required, contain- 
ing 22,915 lineal feet and weighing 44,880 
pounds. The total weight of the sign amounted 
to 47,588 pounds, or nearly 24 tons. To erect 
the frame 25 men worked two 10-hour days, 
while another crew of 25 spent two 11-hour 
days to fasten the sign to the frame. Thus, 
according to arithmetic examples in the chil- 
dren’s school books, one man working 10 hours 


a day would have required 105 days, or practi- 

cally one-third of a year to erect the sign and 

frame. The sign was planned and built by 

George B. Carpenter & Co., of Chicago. 
——————— 

A “TELESCOPE” TREE, or “chimney” tree, the 
largest and most perfect yet found among the 
redwoods, has been reported by a trail crew 
building a new pathway into the hidden Squirrel 
Grove, near Paradise Canyon, in Sequoia 
national park. This grove of redwoods has 
seldom been visited, because of lack of trail 
facilities. The new “telescope” tree is 100 feet 
high, and without a single hole in its sides. 
Fire completely ravaged the body of the tree, 
leaving only the sequoia bark shell. Several 
such trees exist within the park, but not one 
is as perfect as this. 
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View of air race field and big sign in background calling attention to Shell products 


Urges Modernizing of Financing 


La Crosse, Wis., Sept. 29.— Every retail 
lumberman in the country would have been in- 
terested in the discussions at the annual con- 
vention of the Wisconsin Building & Loan 
League held here last Wednesday. More than 
200 delegates were present representing more 
than 300,000 members of local associations, 
They have outstanding, loaned on Wisconsin 
homes, some $280,000,000. 

The lumber industry was represented by L. 
R. Putman, of the Southern Pine Association. 
Mr. Putman spoke along the lines he covered 
when he addressed the United States League 
of Building & Loan Associations in Grand 
Rapids several weeks ago. Better and more 
aggressive co-operation between building ma- 
terial dealers and home financing institutions 
was his theme. ‘“Popularizing Home Owner- 
ship” was his subject. 

Said Mr. Putman: “The building industry 
of which you and I are a part, while one of 
the most important industries, is far flung, dis- 
jonted, competitive and unorganized.” He 
urged his hearers to join forces with their local 
lumber and building material dealers to pro- 
mote home owning and to modernize their 
financing plans more nearly to compete with 
the terms offered on other commodities sold 
On easy terms. Mr. Putman stated that the 
lumbermen of the country recognize the local 
building and loan association as the greatest 
influence in home financing. His feeling is that 
in working more closely with the building ma- 
terial interests the associations can be greatly 
increased in strength, number, efficiency and in- 
uence, 

Mr. Putman said that the low price, avail- 
ability and general popularity of lumber have 
made it the most generally used home building 
material in America. The only time it has 


ever failed was when it was improperly selected 
or improperly used. “Our greater care in 
grading and preparation and our marks of 
identification will protect and give any home 
builder the lumber he wants and should have,” 
said he. The speaker commended the work of 
John Wyman, associate editor of the American 
Building Association News, in compiling a 
complete set of building specifications for use 
in the construction of small homes. “Follow 
those or similar specifications,” said Mr. Put- 
man, “and with supervision of construction 
your collateral will be definite and safe for the 
life of your loan. In addition to that, you will 
be justified in a more liberal loan. To pop- 
ularize home owning we must give the home 
owners good materials, good construction prop- 
erly supervised and as liberal a loan and as 
easy payments as it is possible to make. Even 
President Hoover is taking an interest in these 
and other things which will help us popularize 
home owning.” 

Secretary L. E. Stanton, of the Wisconsin 
League, and several other speakers strongly 
urged the members to work for a reduction of 
taxes on homes. It was generally agreed that 
the high real estate taxes kept many people 
from building and owning homes. Mr. Stan- 
ton said that in Wisconsin a majority of build- 
ing and loan borrowers are working men. Most 
of these men are now getting reduced wages. 

Secretary Stanton suggests that the first 
$5,000 of valuation of a home should be 
exempted from taxation. To make up this rev- 
enue, the State should levy an income tax and 
increase the gasoline tax to relieve special as- 
sessments. The Pittsburgh plan of assessment 
was mentioned by P. A. Cleary, of Milwaukee. 
That plan calls for one-half as much assess- 
ment on the improvements as on the real estate. 


“Financing the speculative builders has 
brought grief to many building and loan con- 
cerns,” said C. F. Schevenker, commissioner of 
banking for Wisconsin. He urged that money 
be furnished to all worthy home owners but 
suggested that an expert appraisal be required. 
This thought was also emphasized by Robert 
P. Gerholz, a well known building contractor, 
of Flint, Mich. Mr. Gerholz exhibited a form 
for use in estimating the cost of construction 
for any home and urged its adoption by the 
financiers. He stated that with the introduc- 
tion of new materials and methods, guessing 
would no longer fit into the building business 
but that exact knowledge is necessary if profits 
are to be made. 


Discuss Grade-, Trade-Marking 


Str. Louis, Mo., Sept. 29.—Approximately 80 
salesmen, representing concerns interested in 
the grade-marking and trade-marking program 
of the Mississippi Valley Lumber Institute, at- 
tended a dinner meeting of that organization 
last Wednesday at the Missouri Athletic Asso- 
ciation. Arrangements for the speakers were 
made by M. F. McDonnell, sales manager of 
the Hill-Behan Lumber Co. The principal 
speaker was J. F. Carter, trade promotion man- 
ager of the Southern Pine Association, others 
being Charles Haselhorst, of the Boeckler 
Lumber Co., and E. J. Nick, of the St. Louis 
Lumber Co., both of whom spoke on grade- 
marking and trade-marking problems. All the 
speakers were enthusiastically received by the 
salesmen present and considerable additional 
impetus was given to the grade-marking and 
trade-marking movement in St. Louis. 
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Hardwood ‘Trade Improves Gradually | 


Trade Better But Not Good 


MempPHis, TENN., Sept. 29.—Southern hard- 
wood production continues around 46 percent of 
normal, with sales and shipments a few points 
higher. The furniture and radio cabinet manu- 
facturers are doing the buying, but a iew orders 
are thrown in by some automobile and box and 
crate manufacturers. The demand from floor- 
ing manufacturers continues nil. The export 
market is fairly active, with September ship- 
ments heavy and new business coming in daily 
for shipment throughout the remainder of the 
year. The demand from overseas has held up 
exceptionally well throughout the early fall, and 
is expected to continue until the first of Jan- 
uary. Mills are not increasing production be- 
cause of a slightly better demand. They are 
expected to continue idle during the fall, and 
it is thought that it will be well into the spring 
before production gets back to normal. <A few 
logs are being harvested and sold. The price 
on logs is low, with no indication of improve- 
ment, and the same may be said of lumber 
prices. 


Expect Good Run of Small Orders 


CIncINNATI, Ou10, Sept. 29.—Sales of Appa- 
lachian hardwoods are not up to normal for 
this time of year. Most hardwood dealers, 
however, expect a general run of small orders 
from yards and an occasional order from fur- 
niture, box and casket factories and the cabi- 
net trade. Very little business is expected from 
the building industry this fall. Rural districts 
are staging a comeback as pastures have devel- 
oped remarkably in some districts thought 
to have been hit by the drouth and milk 
checks are giving farmers money for de- 
layed farm repairs. Tobacco crop prospects 
are better. A larger volume of inquiry 
from eastern and midwestern wholesalers 
is reported. Prices are not all that had heen 
hoped for, however. The red cak situation is 
discouraging, especially in the southern hard- 
wood districts, where production has been 
heavy and demand poor. The weakness of 
southern oak is having an effect on Appala- 
chian red oak, but not so much as had been 
expected, except in a few high grade items like 
5/ 6/ and 8/4 FAS, where sales are light. 


Trade Events at Buffalo 


Burrato, N. Y., Sept. 30.—A number of 
amendments to the State lien law become ef- 
fective on Oct. 1, as the result of changes made 
at the last session of the legislature. The 
changes were made with the intention of giv- 
ing greater protection to lumber and building 
supply dealers. They were explained to the 
Buffalo Real Estate Board yesterday by 
Edwin J. Culligan, attorney for the Buffalo 
Lumber Dealers’ Credit Corporation. 

The annual president’s day celebration of the 
Buffalo Automobile Club was held at Clar- 
ence on Sept. 27. Ten ex-presidents were in- 
troduced, including the following from the 
lumber trade: Orson E. Yeager, C. Walter 
Betts and Harry L. Abbott. Maurice M. Wall, 
another ex-president, is now living in Califor- 
nia, and Ganson Depew, who also held the of- 
fice, was unable to be present, being at Ard- 
more, Pa., attending the national amateur golf 
championship games. Golf games were played 
in the afternoon, and Harry L. Abbott made 
the lowest putting score ever made on the 
course, making ten on six holes. A _ bridge 
party also featured the afternoon. C. Walter 
Betts was awarded the consolation prize. <A 
banquet was followed by musical entertainment 
and dancing. 

At a meeting of the directors of the Buffalo 
Lumber Exchange, held Sept. 19, Laurence L. 


Hurd, of Hurd Bros., was elected assistant sec- 
retary and treasurer. As for many years, John 
S. Tyler is secretary and treasurer. The ex- 
change, at its meeting Sept. 26, endorsed the 
proposal of Mayor Roesch to divert to Buffalo 
and other communities of the State a share of 
the gasoline tax levy. He proposes that 50 per- 
cent of the tax be returned to the counties 
where it is collected, and then allocated to the 
different towns and cities of each county. 

The R. T. Jones Lumber Co., North Tona- 
wanda, has been having an active lake season 
in the receipt of white pine lumber by its 
steamer Griffin, which has a capacity of 1,500,- 
000 feet, and last week the company received 
a cargo of 750,000 feet of white pine and spruce 
by the steamer Beach Bay. 

The Abbott Lumber Co. has been organized 
by Marcus A. Abbott to carry on a wholesale 
hardwood business here. Mr. Abbott was for- 
merly with the Atlantic Lumber Co., and is the 
son of Harry L. Abbott, for a number of years 
vice president of that company. 

The mill of the Peterson Planing Mill Co., 
Falconer, N. Y., has been sold. 

Visitors last week included J. F. Drescher, 
Capilano Timber Co., North Vancouver, B. C., 
and H. W. Stanley, of the Brooks-Scanlon 
Lumber Co.’s New York office. 

Paul S. Collier, of Rochester, N. Y., secre- 
tary-manager Northeastern Retail Lumbermen’s 
Association, was elected a director of the 
American Trade Association Executives, who 
concluded a four-day convention at the Hotel 
Clifton, Niagara Falls, Ont., on Sept. 27. 

Eugene W. Carson was the referee of the 
Carnegie Tech-University of Buffalo football 
game held here on Sept. 27. 


Shows Stimulate Furniture Industry 


LavIsviLLe, Ky., Sept. 29.—As is usual in 
the last week of the month, business was some- 
what less active last week, but there were a fair 
number of inquiries today and some orders. 
Furniture business has been very fair, because 
of retail shows, and radio shows are now being 
held. The radio and furniture industries have 
been fairly good buyers, and better sales are 
being made by the veneer and core stock peo- 
ple. Walnut, plain red and white oak, and gum 
are the more active items. Poplar remains 
draggy, and there has been very little move- 
ment of magnolia, elm, maple, ash or wormy 
oak, while flooring grades of oak are also dull. 
With production remaining low, and orders and 
shipments up, the feeling in the trade is much 
better. While prices are no better, they are 
holding their own. JIach stocks at Louisville 
are quoted: Poplar, southern FAS, $80; Ap- 
palachian, $90; saps and_ selects, southern, 
$50@55; Appalachian, $60; No. 1, southern, 
$38@40; Appalachian, $46; 2-A, southern, $32; 
Appalachian, $38; 2-B, $22. Walnut, FAS, 
$235(@@240; selects, $155@160; No. 1, $85; No. 
2, $35. Sap gum, plain FAS, $45; common, 
$30@32; quartered, FAS, $55; common, $38. 
Red gum, plain, FAS, $88; common, $44@45; 
quartered, $2 premium over plain. Ash, FAS, 
$75; common, $48. Cottonwood, FAS, $48; 
common, $32. Oak, southern, red, plain, FAS, 
$60@63; common, $45; white, FAS, $80; com- 
mon, $47. Oak, Appalachian, red, plain, FAS, 
75@80; common, $48; white, plain, FAS, 
$9095; common, $55@57; white, quartered, 
FAS, $125; common, $75@80. Sound wormy 
oak, $28@30. 

The Louisville Hardwood Club meeting, at 
the Louisville Country Club the even.ng of Sept. 
23, was well attended and reports of individual 
members indicated that they were more en- 
couraged over the outlook. It was decided to 
start meeting at the Brown Hotel again on Oct. 
14, and continue there until next spring. 


Lower Grades Moving Best 


JACKSONVILLE, FLa., Sept. 30.—There has 
been little recent change in the hardwood mar- 
ket in the Southeast. The lower grades of 
gum, oak, maple and other woods are being 
absorbed readily by the box and crate many. 
facturers. The upper grades of all hardwoods 
are moving slowly, but the commons are jn 
fairly good demand. The furniture trade js 
placing some orders for Nos. 1 and 2 common 
red and sap gum, mostly for the latter. It js 
also using a limited quantity of No. 1 common 
oak, and of No. 1, 2-A and 2-B yellow poplar. 
The automotive industry is taking a fair quan- 
tity of ash, magnolia and other woods that en- 
ter into the manufacture of bodies, but the vyol- 
ume is somewhat disappointing. Prices on all 
items have not changed materially during the 
last thirty days. 


New Rates Benefit Northern Ports 


Battimore, Mp., Sept. 30.—The marking up 
of ocean freight rates to 35 cents a hundred 
pounds for heavy, and 45 cents for light woods 
to United Kingdom ports, which takes effect on 
Oct. 1, is being received among the exporters 
here with some gratification, for it. brings about 
a sort of equalization of the rates for the North 
Atlantic ports, with those for South Atlantic 
and Gulf ports. In the belief of shippers 
through the northern. gateways, it may be ex- 
pected to exert a favorable effect upon the 
movement through northern ports. The drop 
for September rates came as a disappointment, 
in that it was made almost without warning 
and gave rise to a considerable confusion, and 
obliged foreign buyers who had placed orders 
and received shipments to mark down their 
prices, and it created claims on the shippers for 
allowances. Already a rather better feeling is 
stated to prevail in the United Kingdom mar- 
kets, with the buyers inclined to place orders 
with greater freedom, though it can not be said 
that prices have so far been stiffened to any 
perceptible extent. An additional incentive to 
foreign buying is seen in the policy of the mills, 
which have curtailed production to perhaps 40 
percent of normal. This curtailment, if contin- 
ued long enough, can hardly fail to bring about 
a positive advance in quotations. 

According to information received here, the 
R. C. A.-Victor Co. has resumed operations in 
full at its plant in Camden, N. J. The company 
consumes large quantities of hardwoods. 


Small Orders Gradually Increasing 


Boston, Mass., Sept. 30.—More hardwood 
wholesalers speak of a slight and gradual im- 
provement. Small orders from the furniture 
people are increasing, but customers seldom 
buy beyond immediate requirements. There has 
been some growth in demand for hardwoods to 
be used in the making of machinery. Demand 
from the automobile industry continues disap- 
pointing, yet efforts of some automobile makers 
to increase sales are succeeding. The price 
situation continues unsatisfactory, for selling 
pressure is strong and competition very keen. 
Plain white oak flooring is offered at $82(@87.50 
for first grade, $62@63.50 for second grade, and 
$41@44.50 for third grade. Offerings of third 
grade are heavy. First grade maple flooring 
from Michigan is offered at $88. A popular 
make of Canadian birch flooring is now down 
$2 to $83, including duty. Very nice domestic 
stock can be had at $75@78. 

J. Edward Downes, of the Downes Lumber 
Co., is looking for a little more interest in cy- 
press tank stock. This company recently placed 
an order for 50,000 feet of tidewater red cy- 
press FAS tank stock in 8/, 10/, 12/ and 


For Current Market Prices on Hardwoods See Pages 66 and 67 
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lt 
16/4, which is now in transit. The same yard ~ 
has just unloaded 20,000 feet of 4/, 5/ and 6/ 
FAS plain and figured red gum, kiln dried to 
moisture content of 6 percent. 


Why Market May Advance 


Newark, N. J., Sept. 29.— The Lindsley 
Lumber Corporation, of this city, has sent out 
a letter to the retailers, outlining the business 
situation and suggesting that they watch devel- 
opments closely and prepare themselves against 
an advancing lumber market. This letter is as 
follows: 

It is not advisable, ordinarily, to prognos- 
ticate, but we are face to face with condi- 
tions that are so apparent to the careful 
observer, that we feel you will be glad to 
have these facts called to your attention. 

Undoubtedly, over-production forced the 





manufacturers to oversell; that is, the neces- 





sity of the manufacturers to liquidate heavy 
stocks forced the stocks into the hands of 
the dealers until the time came when the 
dealers could not absorb more manufactured 
products and finally the dealers, in all lines, 
adopted a policy of hand-to-mouth buying. 
On account of the heavy stocks they already 
had on their hands, at no time did their 
buying equal or exceed their sales. 

A careful survey will show anyone that at 
this time practically all lumber retailers 
have sold to the point where they have only 
a skeleton stock left and while they may not 
be enjoying normal business, they will all 
be forced to buy at least as much stock as 
they sell. The wholesalers and mills will 
be the first to benefit, as the cycle of pros- 
perity does not start with consumer demand. 

If conditions in other lines are the same 
as they are in the retail lumber business, and 
we believe they are, this gradual resumption 
of buying, on the part of the dealers, will 


give increased employment to more work- 
men, will open more factories and the cycle 
will soon be complete with the dealers as 


busy as ever. Whether they have the ability 
to overcome some unwise competitive condi- 
tions is another story. 

As soon as the retailers’ orders reach the 
mills, the latter will realize that their forces 
must be enlarged. Then the young couples 
living with their parents will go on their 
own. This section is not over-built. Slack 
employment has caused too many families 
to double up. 

All business is set and anxious to go. 
Every one is just like a runner, all crouched 
and ready to snap into it at the signal. Just 
check this letter over with your own condi- 
tions so that you may verify these facts. 
Our peculiar close relationship with the ma- 
jority of the high class retail lumber dealers 
along the Atlantic seaboard, from Boston to 
Washington, is such that we feel we have a 
duty to perform, to warn them that .a slight 
resumption of buying will no doubt result 
in some startling price advances. 

Please do not construe this letter as one 
that was sent out to stampede you into buy- 
ing. It is not; we do not have to do busi- 
ness that way. We do not advise other than 
careful buying even at this time as condi- 
tions in other lines may be such that the 
upward swing may not be synchronized at 
this time. 


Plywood in Summer Homes 


GosHEN, Inp., Sept. 29.—Lake Wawasee, the 
largest inland lake in Indiana, is noted for the 
number of attractive summer cottages that line 
its banks and for the number of people who 
spend their summer vacations at that resort 
or who occupy cottages there over the week- 
ends. Located on the south side of the lake 
are two attractive cottages that are owned by 
F, Richard Schaaf, president of the First Na- 
tional Bank of Gary, and generally referred to 
as the Schaaf cottages. 

A special feature in connection with these 
two cottages is the artistic and attractive use 
that has been made of fir paneling in the in- 
teriors. One of these cottages is finished in- 


This cozy 
summer cottage 
on Lake 

W awasee 
(Ind.) is made 
especially 
attractive and 
comfortable 
through the 
liberal use of 
Pamudo 
Douglas fir 
plywood panels 
and Pamudo 
millwork and 
trim 


side entirely with Pamudo fir panels manufac- 
tured by the Pacific Mutual Door Co., of Ta- 


, coma, Wash., and the effect is unusually pleas- 
ing. 


One of the cottages, picture of which is shown 
herewith, has a large sun porch that is entirely 
finished in Pamudo paneling, while all the mill- 


work, doors, windows, trim, moldings, etc., were 
supplied by the same concern. 

The cottages are striking examples of the 
beauty and utility of Douglas fir plywood pan- 
eling, which attracts the attention and enthus- 
iastic admiration of every visitor. 

Plywood paneling has become an important 
product in the yards of retail lumber dealers 
generally throughout this territory and, com- 
bined with the famous Pamudo doors and other 
products, the plywood panels produced by the 
Pacific Mutual Door-Co: seem to have an im- 
portant place in dealer merchandising. 





Timber Use in Bridge Contract 


LittLE ‘Rock, Ark., Sept. 29.—A contract 
for the construction of three steel and treated 
timber bridges on State highway No. 3, in 
Cleveland County, was awarded by the State 
highway commission to J. F. Mullins, of Pine 
Bluff. These new bridges are to replace four 
old untreated timber bridges of approximately 
the same total length. The three new bridges 
will have a combined length of 4,153 lineal 
feet, with 6,168 lineal feet of earth embank- 
ment. The main bridge consists of one 132- 
foot steel high truss over the channel- of the 
Saline River, one 40-foot I-beam span and 
106 19-foot treated timber spans on the south 
approach, with one 40-foot I-beam span and 58 
19-foot treated timber spans on the north ap- 
proach. In addition to the main bridges, there 
are two relief bridges, one containing 26 19- 
foot treated timber spans and the other 17 19- 
foot treated timber spans. This job, the con- 
tract price of which was just a little under 
$150,000, involved the following approximate 
quantities of material : 

Untreated timber, 28,000 board feet; A & L 
pressure treated creosoted timber, 842,000 board 
feet; concrete, 406 cubic yards; reinforcing 
steel, 34,000 pounds; structural steel, 164,000 
pounds; A & L pressure treated creosoted tim- 
ber piling, 29,600 lineal feet. 


' 
; 
‘ 


™ 





In this attractive sun porch, Pamudo Douglas fir plywood paneling has been used with artistic 
effect and is a continual source of pleasure to the occupants of this cottage on the banks of Lake 
Wawasee, Ind. 
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Associations Plans and Activities 


Oct. 8-9—National Association of Wooden Box 
Manufacturers, Roosevelt Hotel, New York City. 
Semiannual. ; 

Oct. 9—Empire State Forest Products Association, 
Black River Valley Club, Watertown, = 
Annual, 

Oct. 10—New Hampshire Lumbermen’s Associa- 
tion, Hotel Carpenter, Mauchester, N. H. Fall 
meeting. 

Oct. 15—West Side Hardwood Club, Pine Bluff, 
Ark 


Oct. 16-17—Wood Industries Division of the Amer- 
ican Society of Mechanical Engineers, Hotel 
Pennsylvania, New York City. 

Oct. 18—Texas-Louisiana Mill Managers’ Associa- 
tion, Lufkin, Tex. 

Oct. 21—Roofer Manufacturers’ Club, 
Hotel, Columbus, Ga. 

Oct. 22-24—Pacific Logging Congress. Sessions on 
board ship sailing from Seattle, Wash., and at 
Empress Hotel, Victoria, B. C. Annual, 

Oct. 28-29—Southern Logging Association, New 
Orleans, La. Annual. 

Nov. 6-8—California Retail] Lumbermen’s Associa- 
tion, Huntington Hotel, Pasadena, Calif. An- 
nual. 

Nov. 13-14—Florida Lumber & Millwork Associa- 
tion, Lakeland, Fla. Semiannual, 

Nov. 13-15—A!labama Lumber & Building Material 
Association, Tutwiler Hotel, Birmingham, Ala. 
Annual, 

Dec. 2-4.—Associated Leaders of Lumber & Fuel 
Dealers of America, Congress Hotel, Chicago. 
Annual. 

Dec. 6—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Monroe, La. Quar- 
terly meeting. 


Ralston 








Special Airplane Rates to Convention 

Kansas City, Mo., Sept. 30.— Something 
new in transportation has been arranged for 
the Southwestern Lumbermen’s Association 
convention at Wichita, Kan., in January, in the 
way of special airplane convention rates from 
Kansas City and other air transport centers. 
Several Kansas City lumbermen and officers of 
the association are planning to make the trip 
by air. 

Directors of the Southwestern will be guests 
of the Kansas City Hoo-Hoo Club at its 
monthly luncheon Oct. 10, and a special pro- 
gram is being arranged for the dinner. Most 
of the thirty-nine directors are expected here 
for the meeting. Secretary Woods has urged 
members of the association to write him about 
any subject of interest which they would like 
to have presented to the directors, or they are 
invited to appear personally before the board. 


Southwestern Kansans to Meet 


Kansas City, Mo. Sept. 30.—A call has 
been issued for the annual meeting of south- 
western Kansas lumbermen at Ashland, Kan., 
on Oct. 17. This organization, one of. the 
regional branches of the Southwestern Lum- 
bermen’s Association, is unique in that it has 
no officers, temporary officials being picked at 
each meeting. = : 

New Hampshire Fall Meeting 

Mancuester, N. H., Sept. 30.—“Bring your 
competitor” is the slogan for the autumn meet- 
ing of the New Hampshire Lumbermen’s Asso- 
ciation, to be held on Oct. 10, at the Hotel Car- 
penter here. Harry K. Rogers, of Suncook, 
president of the association, is urging every 
member to attend and to bring along as his 
guest a non-member who can be introduced to 
the membership committee and given a real 
welcome. 

For many months association officials have 
been urging upon the lumber industry stringent 
curtailment of production to attain a position 
where the normal operation of the law of supply 
and demand will. place prices on a reasonably 
remunerative basis: The consolidated stock re- 
port as of Oct. 1 should, therefore, be of special 
interest to operators who are planning the 
winter’s cut. Members are requested to make 
a prompt return of their individual stock re- 
ports to permit sufficient time for consolidating 
them for the announcement to be made at the 
autumn meeting of all stocks on hand, by kinds, 
grades and sizes. 


< 


Following the quarterly business session at 
10:30 a. m., there is to be an association 
luncheon. Special features planned include a 
discussion of the timber tax problem to be led 
by George Duncan, an eminent authority on 
this subject, and a presentation by Ralph Mor- 
gan of motion pictures showing recent forest 
fires in New Hampshire and methods of com- 
bating them. 


First Fall Meeting of Club 


CINCINNATI, Onto, Sept. 29.—Announcement 
was made that the first meeting of the Cin- 
cinnati Lumbermen’s Club will be held Oct. 6 
at the Hotel Metropole. The speaker will be 
Attorney Charles Sawyer, of Cincinnati, who 
is the Democratic candidate for Congress in 
the second district of Ohio. His subject will 
be non-political but he has been asked in addi- 
tion to speak on the question of the wet and 
dry issue. E. W. DeCamp will preside and 
Roy E. Thompson, former president of the club, 
will be chairman of the program committee. 

—oOCC___ 


Empire State Forest Products Call 

Acpany, N. Y., Sept. 29.—A. B. Recknagel, 
secretary of the Empire State Forest Products 
Association, has sent out the final call for the 
annual meeting of that organization, which will 
be held at Watertown on Oct. 9 and 10, at the 
Black River Valley Club. The first session, 
beginning at 2 p. m. on Oct. 9, will be given 
over to business matters to be followed by an 
informal dinner in the evening, with short ad- 
dresses by Dean Hugh P. Baker, Prof. Call- 
ward, and other notables, with motion pictures 
including a film of the new tree planting ma- 
chine perfected by the conservation department. 

On the second day a field trip to the inter- 
esting plantations and water power develop- 
ments in the vicinity, including a picnic dinner, 
has been planned. 





Mountain States Group Meetings 


DeNveR, Coro., Sept. 29.—Northern Colorado 
lumber merchants met last week at the Country 
Club, Greeley, Colo., some arriving early playing 
a round of golf on the club’s course. In the 
evening dinner was served followed by a busi- 
ness meeting presided over by R. A. Mudgett, 
president of the Mountain States Lumber 
Dealers’ Association. 

The chief speaker of the evening was Judge 
Charles Southard, of Greeley, who told of 
Colorado’s lien law. This law, Judge Southard 
pointed out, has been in effect thirty-seven 
years and since it has served its purpose so 
well he saw no reason why it should be changed 
at this time. Another thing, it is backed by 
supreme court decisions, which is a big point 
in favor of the present law. 

A general discussion following the judge’s 
talk brought out that those present are in 
favor of retaining the present law and will not 
make any effort to substitute any other or to 
make any changes in it. 

T. J. Vincent, Denver, secretary of the 
Mountain States association, gave a short talk 
in which he stressed the need for lumber mer- 
chants today to go out after more modernizing, 
repairing and similar business. Reports com- 
ing to him from different sections of the coun- 
try relative to sales of lumber and other build- 
ing materials showed that the big part of the 
material supplied was for modernizing, rebuild- 
ing and repairing and that the lumber mer- 
chants getting the business today are those who 
are going out after it. 

Secretary Vincent’s talk was followed by a 
general discussion of the subject and it was 
the consensus that business can be improved by 
seeking such work. All present seemed of the 
opinion that the lumber business this fall will 
show considerable betterment. 

Another meeting was held under the auspices 


of the Mountain States association last week at 
Limon, Colo. It was in charge of the club of 
lumbermen in that section of the State, of which 
C. P. Lundgren, of the Hardin Lumber Co, 
Limon, is president, and E. E. Gray, of the 
Gray Lumber Co., Simla, Colo., is secretary 





Michigan District Elects 


KaLAMAzoo, Micu., Sept. 29.—At a recent 
meeting of district No. 17 of the Michigan Re. 
tail Lumber Dealers’ Association, held at the 
Kalamazoo Country Club, the annual election 
of district officers resulted as follows: 

President—J. E. Kreilick, Kalamazoo. 

Vice president—W. N. Beverly, Watervliet, 

Secretary—L. Silverthorn, Kalamazoo. 

Treasurer—Stuart Smith, Lawton. 

With the idea of keeping district No. 17 well 
to the front in association activities, the new 
officers plan a program of constructive work 
this winter and hope materially to improve the 
service to the dealers of this district. 

The meeting began in the afternoon with a 
golf tournament participated in by dealers and 
manufacturers’ representatives, and a number 
of prizes donated by manufacturers were 
awarded. The election followed a fine dinner 
served at the club. 





Ontario Directors in Conference 


Toronto, Ont., Sept. 29.—The directors of.- 


the Ontario Retail Lumber Dealers’ Associa- 
tion held their fall meeting recently at the 
Royal York Hotel here, with all members pres- 
ent. H. Boultbee, secretary-manager, reported 
that the association had more members this 
year than in any previous year. Its receipts 
from fees showed an increase over the best 
previous year and its estimated financial state- 
ment would show a moderate surplus at the end 
of the year. . 

Home financing and building and loan associ- 
ations were among the subjects discussed, and 
it was agreed to ask the Toronto branch of the 
organization to take up this matter at a meeting 
in October. 

Co-operation between the wholesalers and 
the retailers of Ottawa was reported in con- 
nection with the raising of funds for trade pro- 
motion work. The plan is based upon con- 
tributions of $1 a car each by wholesalers and 
retailers, on all sales by wholesalers to the Ot- 
tawa group. The money is being spent on dis- 
play space once a week in the leading Ottawa 
newspapers. Good results are already being 
secured. The plan is open to groups of retail- 
ers elsewhere in the Province and it is expected 
that it will be adopted in some of the other 
leading centers. 

The association decided to send a communi- 
cation to all architects in the Province of On- 
tario regarding the inadequate nature of details 
furnished with blue prints and _ specifications. 
The architects will be asked to consider the 
situation and co-operate with the retailers. 

Several other subjects of importance were 
discussed and were passed on for consideration 
at a conference with directors of the Wholesale 
Lumber Dealers’ Association in the afternoon. 

The directors of the Ontario association and 
of the Wholesale Lumber Dealers’ Association 
held a half-day conference and among the sub- 
jects discussed were: “Trade Extension,” 
“Rush Orders,” “Shortage Claims,” “The 
‘Monthly Bulletin’ of the O. R. L. D. A,” 
“Settlement of Accounts by Retailers,” a recent 
attack upon the supply trade by Toronto “Sat- 
urday Night,” “Shippers’ Car Tally Cards,” 
“Price Lists in Unsealed Envelopes,” “Prompt 
Return of Receipted Freight Bills,” ‘Home 
Financing” and “A Code of Ethics for Whole- 
salers and Retailers.” : 

Good progress was made in connection with 
practically all of these subjects. The whole- 
salers told the retailers that wherever it was 
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sealed 
practical they would be glad to have shippers’ 
tally cards furnished with each carload of 
jumber. The wholesalers also assured the re- 
tailers:‘that they would make an effort to stop 
the practice of sending out wholesale price lists 
in unsealed envelopes. 





Crawford County Dealers Meet 


MeapvitLe, Pa., Sept. 29.—Retail lumber 
dealers of Crawford County met at the Kepler 
Hotel here, last Thursday evening, and after 
dinner indulged in a round-table discussion 
until the arrival of F. A. Moesta, of the Heil- 
man Lumber Co. of Kittanning, president of 
the Retail Lumber Dealers’ Association of 
Western Pennsylvania, who was the honor 
guest of the evening. “Colonel” Moesta gave 
an interesting talk on present conditions in the 


retail lumber industry, touching especially on 
new merchandising methods and plans for 
financing the home owner. 

Short talks were given by D. E. Olson, of 
Titusville, president of the Franklin-Oil City 
Lumbermen’s Club, F. R. Dague, auditor, and 
M. W. Dickey, field secretary of the State 
association. 

This was the annual get-together meeting 
of the Crawford County dealers and its pur- 
pose was to promote good fellowship among 
the various members. Twenty were present 
representing practically all of the Crawford 
County firms. Business conditions were re- 
ported slow for September, but a slight in- 
crease is expected for October. There has 
been a let-up in farm building due to the 
drouth, but this is not expected to have a 
serious effect on the business of the district. 


National Retailers Discuss 
Better Merchandising 


The Thursday and Friday sessions of the 
annual convention of the National Re- 
tail Lumber Dealers’ Association will be 
reported in the Oct. 11 issue of the 
AMERICAN LUMBERMAN. 





The twin subjects of better merchandising 
and more efficient yard operation loomed large 
at all sessions of the 14th annual convention 
of the National Retail Lumber Dealers’ Asso- 
ciation, held in :the Palmer House, Chicago, 
on Wednesday, Thursday and Friday of this 
week, The dealers came with an evident deter- 











ADOLPH PFUND, 
Chicago; 
Secretary-Manager 


L. P. LEWIN, 
Cincinnati, Ohio; 
President 


mination to discover, if possible, how they may 
best adapt their merchandising and operating 
methods to the changing conditions of today. 
Consequently, there were scarcely any formal 
addresses, the program consisting very largely 
of open discussions of the various topics of the 
program, each being introduced by a competent 
leader. 

First-day registration indicated a total at- 
tendance of dealers, ladies and other visitors 
approximating one thousand. 

There were no open business sessions on the 
opening day of the convention (Wednesday), 
that day being devoted to meetings of the board 
of directors and executive committee of the 
association, a conference of State and regional 
association secretaries, and another of city asso- 
Clation secretaries. In the meantime the rank 
and file of the association members and their 
Wives attended to such matters as registration 
and inspection of the merchandising and adver- 


tising exhibits, which featured samples of deal- 
ers’ co-operative advertising, advertisements 
and dealers’ helps of manufacturers identified 
with the merchandising council. In the after- 
noon many of the dealers and their ladies vis- 
ited the famous Adler Planetarium, buses tak- 
ing the visitors direct from the hotel to the 
building which houses this marvelous astronom- 
ical display. 

The first business session of the convention, 
which was held in the Red Lacquer room of 
the hotel, was called to order at 10 a. m.,, 
Thursday forenoon by President L. P. Lewin, 
Cincinnati, Ohio, president of the A. M. Lewin 
Lumber Co., who presented W. G. Moeling, 
president of the convention committee of lum- 
ber dealers, and president of the Sterling Lum- 
ber & Supply Co., Chicago, who extended 
greetings and welcome to the convention vis- 
itors, and expressed the hope that they would 
all return to Chicago for the World’s Fair of 
1933. 

In responding, President Lewin expressed the 
hope that by that time anyway the retail lum- 
ber business would have recovered its stride, 
and that the National might see fit to hold its 
convention that year in Chicago. He proceeded 
to deliver the annual “presidential” address, in 
the course of which he analyzed the causes of 
the present depression, much of the blame for 
which he attributed to the Sherman Anti-Trust 
Law, saying in part: 

“T think that in its cumulative effects the 
anti-trust law has had more to do with the 
depression than anything else. We are living 
in a machine age and the volume of merchan- 
dise which our factories turn out is far in 
excess of our needs. The law prevents any 
industry, as a body, curtailing its production so 
that the supply will not exceed the demand. 
We do not have to look further than the 
manufacture of lumber to realize what the ex- 
cess of a product can do to its price, and the 
consequent loss to the manufacturer. 

“What we need is a scientific adjustment in 
all manufacturing lines so that supply and 
demand may be balanced. Federal supervision 
should provide that prices shall realize a fair 
return to the seller. 

“We are rapidly approaching a 5-day week, 
and it is not beyond the bounds of possibility 
that before a great many years we may be 
working only four days a week. What the 
Government should do is to forget the muck- 
rakers on the one side and the monopolists on 
the other, and endeavor to devise a plan so 
that production may be stabilized and our cit- 
izens may have regular employment. 

“If we are not allowed to regulate our busi- 
ness the time will come when we shall have no 
business to regulate.” 

The further proceedings of the convention 
will be reported in next week’s issue. 


Northern Wo Oo ds 




















We Can 
SHIP 


Straight Cars— Mixed Cars or L.C, L. 

of the following woods: — 
ASH-BASSWOOD 

BIRCH- SOF t ELM 

HARD MAPLE -OAK-SPRUCE 


Try 


WISCONSIN HEMLOCK 
Us “Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster- Latimer 


Mis” ~=©6—)6d Lumber Co. 











ViORT HIERN 
ASI) LIE RN 


3 YWOO,D 
We've supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 
We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


Members We also invite orders for Northern Pine, Spruce, 
sootes. = Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Association “Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W Critten, 516 Lumber Exchange 




















“Superior Brand’’ 
DIMENSION LUMBER 


AND 
HARD MAPLE FLOORING 
Brown Dimension Co. 


(Subsidiary of Bay De Noquet Co.) 
Main Office: 


MANISTIQUE, MICH. 


17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 











Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 


—=SAWS 


Their Care and Treatment 


By H. W. DURHAM 

This book will serve as a reliable guide for those who wish 
to know the art of saw fitting, or who wish to learn the prop- 
er methods of sharpening and keeping saws in order. 

During twenty-five years the author visited a large num- 
ber of sawmills, investigating the methods used in saw- 
sharpening shops, and much useful information obtained is 
embodied in this work. 

This book is bound in cloth, stamped in gold, and con- 
tains 269 pages with index. 


Price, delivered, $1.65 
American Lumberman 
431 So. Dearborn Street, Chicago, Ill. 
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m Beabap Ds MBE aN Age oo 
The Way We Look 
More money than we ever had, 
Real money what I mean, 
It must be ev’ryone is glad— 
Yet just today I seen 
A fellah passin’ by the door, 
His chin upon his chest, 
Who found what he was lookin’ for, 
The worst and not the best. 


A hundred million folks to feed, 
To clothe and shelter, too, 
A hundred thousand things they need 
To eat and wear and do, 
And yet this fellah shut up shop 
And wouldn’t spend a cent 
Because he thought the world would stop, 
And nothin’ could prevent. 


But here we are, the same old town, 
The same old State and land. 

The cradles aren’t shuttin’ down, 
Or so I understand. 

This land is busy, land is blest, 
Just like it was at first— 

So let’s keep hopin’ for the best, 
Not lookin’ for the worst. 


We See b’ the Papers 


Commodity prices are stiffer. 
rigid. 

Will Gunn, the golfer, really should move to 
Chicago. 

About the worst psychological problem is 
how to spell it. 


Wheat is on a pre-war basis, but the rye 
doesn’t seem to be. 


Funny thing, but the market that is easiest 
to bear is the hardest to bear. 

The fur business is good. Evidently every- 
body didn’t get skinned last year. 


Mary had a little lamb, but it is worth 30 
to 40 percent less than it was a year ago. 


Funny how we hang on to the America’s cup, 
considering how little use we have for it. 


The trader who sells his stock short is bad, 
but the man who sells his country short is no 
better. 


Bob Becker says “game” birds fly south by 
night only. Showing what birds think of 
mankind. 

We can’t understand the slump in silver. 
Think how much is required just for Bobby 
Jones’ cups. 

Four Pacific Northwest plywood concerns 
are going to merge. Or, perhaps we should 
say, laminate. 

There is a depression during every Presi- 
dent’s term, but the other candidate gets his on 
election night. 


Some people wonder why the Cubs didn’t 
win the pennant. Well, it was the Cardinals 
in the first place. 

France has just had a 100-mile wind. It 
may be just the tail end of the last session of 
the United States Senate. 


Some more statistics hard for us to believe 
is the statement that advertising by radio has 
fallen off a third since last year. 


A lot of people say the disrespect for law in 
this country is something awful, and then park 
their car with the left side to the curb. 

American apples are being kept out of Eng- 
land because of a pest. But the real pests we 
send over there are not apples but tourists. 

Chicago policemen are asking the city to pay 
them a minimum of $3,000 a year instead of 
a maximum of $2,500. Yeah, what with? 


French army officers are trying out “hit and 
run” military tactics. They are already being 


In fact, almost 





used with deadly success by American auto. 
mobilists, 


Statistics show that wage earners in factories 
have more than a quarter of their incomes left 
to spend, after their food, housing, clothing, fye} 
and light have been taken care of. 


The time to save money is when prices are 
high, and the time to spend it is when prices 
are low. If the American people would learn 
that, there would never be a depression. 


Between Trains 


Musxkecon, Micu.—The Michigan State Fi- 
duciaries Association met here tonight, and 
later in the evening excused the ladies and 
took up the subject of taxation. Excusing the 
ladies was a happy thought. When you are 
talking about State, county and local taxes it 
is no time to have the ladies present. Down 
at Washington a great deal has been accom- 
plished in reducing the national debt. But 
every time Uncle Sam saves a dollar one of 
his nephews in public office somewhere wastes 
at least that much, so we are about where we 
were. How we do love to bond! Now we 
know what the Scriptures mean when they 
speak about the sins of the fathers being vis- 
ited on the children even unto the third and 
fourth generation—and generally at 4 to 6 per- 
cent. 

And it isn’t only bonded indebtedness but 
current expense that makes the tax burden 
what it is. Every twentieth wage-earner, if 
anybody in public office may so be called, is 
on the public payroll. In other words, every 
19 of us has someone to govern us, and we 
personally doubt if we common people need 
that much governing. 

Maybe some time we shall wake up. In east- 
ern Tennessee, for example, they are cutting 
public expense by combining counties. Of 
course, it throws a lot of public employees into 
work, but the tax rate in these counties is 
about half what it was eight years ago. We 
live in the automobile age, under an ox-cart 
form of local government. Driving up to the 
county seat was a matter of half a day in the 
old days. Now it is a matter of an hour. Why 
not get some good out of our automobiles by 
using them to reduce taxes? The man who 
makes two blades of grass grow where one 
grew before isn’t nearly as much of a public 
benefactor as the man who makes one court- 
house do where three or four grew before. 


From Mr. Guthrie 


PORTLAND, ORE.—I have read the notes in the 
AMERICAN LUMBERMAN of Aug. 16, Sept. 6 and 
13, regarding authorship of “The Lumberman’s 
Prayer,” included in my collection of forest 
ranger verse “Forest Fire & Other Verse.” I 
first ran across this verse a few years ago in 
a mimeographed news letter issued by the 
northern forest district, Missoula, Mont. As it 
appeared there it had the initials “P. N.’’ at the 
end of the verse, and below were the following: 

“Neff puts it over this time! He is well 
aware of Bulletin’s poetry policy—to decline 
(nearly) all verse—but he interwove so cun- 
ningly the informative portion of the contribu- 
tion with the follow-up that we couldn't possi- 
bly censor any part of it. Anyway, it’s good, 
and shows his versatility. (Don’t shoot !)—Ed.” 

I naturally assumed that Philip Neff, logging 
engineer of that forest district, was the author 
and so included “The Lumberman’s Prayer” in 
my collection. It now appears from Mr. Neft’s 
letter in your Sept. 13 issue that he is not the 
author. I therefore regret my unintentional 
error. 

Had Mr. Neff been the author, as I assumed, 
I don’t believe that he and I would have had, 
nor now have, any quarrel over my not secur- 
ing his permission to include the verse in my 
collection. I hope that your efforts to locate 
the real author will be successful; I should like 
much to know myself. Very truly yours. 

JOHN D. GUTHRIE. 
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COMMON LUMBER 


{NO. 34 OF A SERIES} 


The Madera Bulletin of August 31st had to do with knots. There are, however, other 
defects which in combination with them have an important bearing on the grading of Common 


Lumber. The discussion of them which follows is, therefore, essential to a clear understanding 
of this material. 





WANE is bark which when left on the plank 
destroys one or both of the square edges. 


PITCH is an accumulation of resinous material 
varying in degree, as it may be light, medium, or 
heavy. 


PITCH POCKETS are well defined openings 
in the wood fiber which hold or have held liquid 
pitch, and which vary in size from a fraction of 
an inch in width and an inch in length to almost 
an inch wide and several inches long. 


SHAKE: Coniferous trees as a rule carry a 
heavy load of wide-spreading limbs, and centuries 
of buffeting by wind occasionally slightly sepa- 
rates the grain of the heartwood. Where this 
occurs between the rings of annual growth near 
the center of the tree, it is known as heart shake; 
if elsewhere, merely as shake. A good conception 
of this defect may be gained by thinking of it 
as light internal split. 


CHECK develops in drying, and can best be 
described as a light crack in the wood structure 
which runs lengthwise of the piece. 


STAIN is any discoloration of wood fiber, and 
is not so seriously regarded in Common as in 
Select and Better Finishing lumber. It is classi- 
fied as light, medium, or heavy, and, as a general 
rule, is either blue or brown. 





DECAY is disintegrated wood fiber which may 
be hard or soft, depending on the stage of ad- 


vancement. It is sometimes referred to as dote 
or rot. 





WARP, CROOK, SPLIT, AND BOW are 
largely the result of mishandling, and would seem 


to be terms sufficiently descriptive and well under- “Coniferous trees as a rule carry a heavy load of wide- 
stood to require no explanation. spreading limbs.” 





It is the constant aim of all careful operators to elimniate waste in manufacture and deteri- 
oration in curing, and at Madera infinite pains have always been taken to assure the buyers 


the best the market affords. Moreover, the lumber is uniformly well graded and the shipping 
service, prompt and dependable. 


MADERA SUGAR PINE CO., Madera, Calif. 


Because of their general interest, especially to all users of lumber, 
this series of letters prepared by the Madera Sugar Pine Madera, 
Calif., and sent to its entire list of distributors, is being published serially 
in the American Lumberman, and will be available to any ene interested. 
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LUTCHER, LA. 
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CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
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Issues Profit-Making Book 


DETROIT, MicH., Sept. 29.—Lumbermen who 
also handle coal—and there are thousands 
who do—will be especially interested in a 
little booklet which has been prepared by 
the General Motors Truck Co. In preparing 
the material for “Making Coal Deliveries 
Profitable” all types of trucks were involved, 
for the survey concerned the individual deal- 
er’s problems of costs and service and his 
methods of overcoming them, rather than 
the name of the manufacturer on the radia- 
tor of his truck. The result is a booklet 
that will be of value to the reader no mat- 
ter what truck or trucks he owns, and the 
company announces that anyone dealing in 
coal is welcome to a free copy of the booklet 
without obligation if he will address de- 
partment 257 of the company, at Detroit. 








Tell the Driver How 


Much is being said and written these days 
about the heavy tax burdens which motor 
trucks are forced to bear, and charges and 
counter-charges are being flung in the con- 
troversy over what constitutes an equitable 
tax for a heavily loaded truck. 

Through it all, however, truck owners are 
forced to bow to the inevitable—taxpayers 
who operate pleasure cars are by far in the 
majority, and control the situation. If tax 
laws are to be justly equalized, the man in 
the sedan, and the man in the coupe or the 
coach, will have to be 





production. The tractor was proving its worth 
by sending in more logs than the combined 
efforts of the sixteen horses on the job, 

It was enough. Both M. Comte, sr., and his 
son were convinced. They bought the “Cater. 
pillar,” and now point to it as the machine 
that cut their logging costs in half. By 
they also showed the complete reversing of 
their hostile feelings in another way. They 
asked Mr. Bergerat, the _ tractor salesman 
whom they had not known a week earlier, to 
become godfather to M. Comte ITI. 








Newcomer to Popular-Price Class 


DETROIT, MICH., Sept. 29.—With the recent 
entry of Dodge Brothers (Inc.) into the realm 
of popular-priced trucks, this field welcomes 
a 1%-ton, 48-horsepower vehicle equipped 
with four-wheel hydraulic brakes and other 
important features and yet built with such 
production economies that the chassis sells 
for less than $600, f. o. b. factory. 

Along with it is announced an entire new 
line, ranging in capacity from the half-ton 
panel delivery job to the massive 3-ton which 
looks like a 5-ton truck at least, so heavy 
is its construction. Wheel bases range from 
109 to 195 inches—the longest will accom- 
modate an 18-foot body. 

The 1%-ton truck first mentioned is a 
4-cylinder car, but it also is available as a 
6-cylinder machine, with a _ 61-horsepower 
motor as its power plant. Either model, like 
the rest of the entire line, has a standard 





made to want the taxes 
equalized. 

He won't want the 
taxes equalized so long 
as truck drivers in gen- 
eral suffer their present 
disrepute. Rather, he 
will be anxious to load 
the truck with taxes as 
heavy as possible when 
he.believes—as so many 
thousands of men and 
women now do believe 








—that the truck tears ~- —— 
down the roads faster 
than the tax money 
can rebuild them, or 
when he knows the 
truck driver (and this 
is especially important) 
as a surly individual who “hogs the road” be- 
cause he knows he can. 

Truck drivers do not have a reputation as 
gentlemen, who take their share of the road 
and that only. Of course in a great many in- 
stances this reputation is undeserved, but 
something started the reputation. It is up to 
the truck owner to make sure that his driver 
treats other motorists with the consideration 
to which they are entitled, if he hopes to en- 
courage a feeling of friendliness for trucks 
and truck drivers. It is up to the truck owner 
to tell his driver how he wants his truck 
driven, and then see to it that it is driven 
that way. 

The practice will spread, for others will see 
the benefits to his business which a friendly 
attitude of the citizens causes. 


They Bought the Tractor 


“Don’t bring that tractor on my property!” 
It was at Bar-sur-Aube, over in France, and 
M. Comte, sr., was talking—talking quite ex- 
plosively. He was sure, he told the tractor 
company’s representatives, that-if they had 
the tractor at hand they would “poison” his 
son’s mind into the purchase of one of the 
machines. And this, of course, would “ruin” 
the Comte logging operation. However— 

A few days later logs began coming to the 
mill at a pace and in quantities these French- 
men had never seen. What was the cause? 
They investigated, and found that the tractor 
had been “smuggled” in to their timber stand. 
That was the cause of the sudden spurt in, log 








The chassis of the 1%-ton truck now being produced by Dodge 
Brothers (Inc.) as a contender in the popular-price class. 
equipped with hydraulic 4-wheel brakes, four speed transmission, and 


It is 
other features. 


truck transmission, with four speeds for- 
ward and one reverse. Power is transmitted 
through a 10-inch dise clutch. 

In addition to the great power normally 
available in hydraulic brakes, on this truck 
there is a step-up between the foot pedal 
and the internal expanding brakes which 
renders the action of the latter yet more 
positive. The emergency brake (or as the 
Dodge company tells us its modernized term, 
the parking brake) is a hardened steel disc 
mounted upon and revolving with the drive 
shaft at the universal joint. 

After reading about the new line of trucks 
the writer was anxious to see them for him- 
self, and went to a Chicago display room 
where all the models could be seen, last 
Saturday. With its powerful motor, its 
7-inch frame, and these other details of con- 
struction mentioned above, it looked like 4 
lot of truck for its capacity class. The same 
could be said of the other trucks on the 
floor. There was the big red 3-ton, with its 
roomy, leather-upholstered cab, its 10-inch 
frame and its monstrous wheels (one of the 
8-ton trucks on display had a double-drop 
frame, allowing for an extra-low body if 
wheelhouses would not be objectionable), 
and the blue 2-ton, almost as big—either of 
these trucks seemed able to handle with 
ease a mere five tons or so. 

But lumbermen, faced with the problem 
of delivering numerous small orders as 80 
frequently is the case nowadays, will be 
interested most, no doubt, in the 1%%-ton 


truck, which can be supplied with standard 
stake or platform or dump body, or the bare 
chassis so the buyer can build his own. 
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Conditions in the Argentine 


WASHINGTON, D. C., Sept. 29.—dJames G. 
Burke, acting commercial attache, Buenos 
Aires, cables the Department of Commerce 
that the immediate business outlook in Argen- 
tina is materially bettered by political sta- 
pility, and that new strength in peso exchange 
after Sept. 6 resulted in heavy purchases of 
Gulf and West Coast softwoods, 

Business during August was dull, with no 
change in basic conditions, due to the general 
economic depression. Weakness and instabil- 
ity in peso exchange caused importers to pur- 
chase only urgent requirements, 

The upheaval which brought in the new 
military regime and did away with widespread 
political unrest, therefore, appears to have 
had a steadying effect generally. 

Estimated lumber imports 
Aires during August were: 

Pitch pine, 3,000,000 feet; Parana pine, 
9,000,000 feet; Douglas fir, 1,500,000; hemlock, 
365,000 feet; California pine, 297,000 feet and 
redwood, 35,000 feet. Imports into all Argen- 
tina during the month, including the figures 
quoted, were: Douglas fir, 3,250,000 feet; 
hemlock, 900,000 feet; California pine, 390,000 
feet, and oak, 515,000 feet, 

Mr. Burke states that heavy European im- 
ports, especially from the Adriatic, and efforts 
of Russian softwood and oak producers to in- 
crease Sales have had an adverse effect. The 
hardwood situation is further depressed by 
changing furniture styles, requiring the use 
of cheap plywood, veneers and panels. 

Although it is still too early to know the 
outcome of agricultural and livestock condi- 
tions, the weather has continued favorable 
and general optim’sm has resulted in the 
country districts. Meanwhile, port labor con- 
ditions have greatly improved. 


Brazil Seeks to Export Parana Pine 


Edward C. LaForge, trade commissioner, 
Rio de Janeiro, reports that Brazil is looking 
ahead to the possibility of eventually increas- 
ing its exports of Parana pine, and producers 
are considering the United States as a poten- 
tial market for this wood. 

An article appearing in a recent issue of 
“O Jornal,” published in Rio, strongly recom- 
mended that a delegation be sent to the United 
States to attend the conference on agriculture, 
forestry and animal industry, which has just 
concluded its sessions. The writer contended 
that the time had arrived to consider the 
eventual exportation of Parana pine to the 
United States as “in about 20 years the United 
States will find it necessary to import high 
class timber in spite of the good efforts being 
made to rehabilitate national forests.” 

This writer obviously knows little of what 
is going on in the United States in the way 
of commercial reforestation, and less about 
existing stands of merchantable timber in this 
country. However, many persons in the 
Un‘ted States who ought to know better con- 
tinue to talk about a timber famine here 
twenty years or so hence, 


France Using Hardwood from Colonies 


The American hardwood market at Havre, 
France, has been quiet, although more interest 
is shown in American oak as a result of ma- 
hogany experiencing a dull period at present 
due to a trend toward oak for making furni- 
ture in general, office and store equipment, 
Paneling and show rooms, says Edwin C. 
Kemp, American consul at Havre. Stocks of 
colonial hardwoods at Havre are constantly 
growing in importance, Mr. Kemp adds, and, 
being disproportionate to the demand, are ob- 
viously hampering the trade. 

Demand for building lumber has continued 
fairly good at Havre and no important change 
is looked for in this regard during the fall, 
although a certain hesitation is noticed due 
to general trade conditions, Price competition 
from Russia does not seem greatly to affect 
the trade in» the Havre region. Quotations 
for Finnish spruce and pine have been firmly 
held, but Austrian pine has shown a decline. 
Austrian sales efforts are somewhat affecting 
French sawmilis in the Vosges and Jura re- 
gions, which supply pine of similar type. 

During August two cargoes of Douglas fir 
arrived at Havre. A few small parcels of 
Sitka spruce have been received, intended for 


into Buenos 


airplane construction, this trade being diffi- 
cult due to the quality required. 


Japanese Imports and Exports Show Decrease 

Total imports of American lumber into 
Japan during August aggregated 51,000,000 
board feet, according to a cable from Halleck 
A. Butts, commercial attache, Tokyo. For the 
first eight months of this year imports of 
American lumber totaled 572,000,000 feet, ap- 
proximately 25 percent below the same period 
of 1929. 

This substantial decline is reported due to 
the reconstruction program being largely com- 
pleted, a stringent Government retrenchment 
policy and overproduction of Japanese lumber 
during 1929. 

Arrivals of northern Japanese saw logs and 
other timber from Hokkaido and Saghalien for 
the first eight months this year amounted to 
approximately 760,000,000 board feet, a decline 
of more than 25 percent under the same period 
of 1929. Timber cutting in Japan, including 
the mainland, is being curtailed this year. 
The Government has reduced national forest 
logging by about 40 percent and has asked 
private operators to curtail cutting about 20 
percent below last year. 


South African Trade in Slump 


DeWayne G. Clark, assistant trade commis- 
sioner, in co-operation with the consulates at 
Cape Town and Durban, reports a general 
slump in the building trades and a substantial 
decrease in the number of building permits 
in South African cities. Cape Town is the one 
center in South Africa where building and 
construction activity has not ‘been radically 
reduced in the last few months. Durban, East 
London, Port Elizabeth and Johannesburg are 
all experiencing a general building depression. 

Lumber arrivals at Cape Town during July 
were above normal, with heavy arrivals also 
of Australian jarrah railway ties. North Eu- 
ropean arrivals have maintained lumber stocks 
above normal. No Douglas fir arrived during 
July, this said to be due to delayed sailings. 
Stocks of Douglas fir on hand are reported 
generally reduced. 

American oak arrivals were sufficiently 
heavy to sustain stocks and further imports 
were due in August. The furniture industry 
continues depressed. 

Durban imports of lumber during July were 
quite heavy. 





Difficulties of Australia’s Industry 

PERTH, AUSTRALIA, Aug. 20.—Despite every 
assistance granted to it during the last two 
years, the Australian lumber industry con- 
tinues depressed. The Federal socialistic 
government recently out-Heroded Herod in 
its determination to raise the wall of pro- 
tection higher against imported softwoods, 
including Oregon, but still the wave of pros- 
perity does not return to the home sawmiller. 
With ever increasing crowds of men out of 
work in every State, building trades lan- 
guishing because of the inordinately high- 
wage basis and short hours, and the prefer- 
ence of people for pleasures rather than 
homes, the tariff adjustments are not proving 
a solution of Australia’s difficulties. The 
worst effects of this slump did not hit West- 
ern Australia as soon as some other States, 
but its turn has come, and mills have closed 
and others gone on part time, at most three 
days a week, while those still running are 
piling up stocks. 

Stocks of Australian sawmills have long 
since been a nightmare to its sawmillers. 
As much as 50 percent of the output goes 
into stock—consisting of ordinary dimension 
stuff. Often it does not pay to turn this 
over when a few loads of building scantling 
are wanted so the order goes through the 
mill, making ever more material to feed to 
the stock piles. There is great waste in 
stocked lumber from.split ends, warping and 
drying up of gum vanes and wane—but it 
has all been paid for on a high wage stand- 
ard and carried interest on overdrafts. This 
explains much of the mischief from which 
Australian sawmilling suffers, and all the 
tariff protection it can get up to absolute 
prohibition will not relieve it. 

With business generally in a state of col- 
lapse, seriously affecting the farmer and the 
town home seeker, the markets have shrunk, 
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“NEWMAN?” on Timbers 
Means the Best 
Longleaf Pine 


For many years—more than a 
quarter of a century—the name 
NEWMAN has stood as a guide 
to quality structural material. 
Buyers have long recognized that 
to order NEWMAN timbers is to 
insure themselves 100% Longleaf 
stock cut true to specifications and 
up to standard in every respect. 


The name NEWMAN is plainly 
stenciled on every big stick that 
leaves our mills and it positively 
eliminates all risk you take in buy- 
ing unbranded structural material. 


‘Don’t forget that all NEWMAN 
timbers are hot soda sprayed so 
that they yard well. 


Let us have your inquiries for any- 
thing you need in 


TIMBERS, DIMENSION, 
FLOORING, FINISH, 
LATH, SHINGLES, Etc. 


All stock is manufactured strictly in accord- 
ance with the American Lumber Standards. 
Trade Marked, Specie Marked and Certified 


J.J. Newman Lumber Co. 
BROOKHAVEN, MISS. 


Members American Pitch Pine Export Co. 
New Orleans, La. 
Eastern Sales Office: SCRANTON, PA. 
Also Selling Famous “Bude Quality” Shortleaf Stock 





Also SOUTHERN HARDWOODS 
We are prepared to supply Poplar, Red and Sap 
Gum, Red and White plain and quartered Oak, 
Beech, Hickory, Soft Maple, plain and quartered 
Tupelo, Sycamore and Cypress. Can mix with 

Yellow Pine if desired. 
Emenee 
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Foley Saw Filing 
Service, and you will have plenty of lumber 
buyers coming in to have their saws sharpened. 
It will make new customers for you and bring 


old ones in oftener. 


‘ FOLEY om 
SAW FILER 







ONE 
Machine 
Files 

All Hand 
Saws, Band 
Saws and 
Circular Saws 


Saw users like Foley-filed saws because they 
cut better, faster, cleaner, truer and stay sharp 
longer. You will like them, too. This new 
saw efficiency gives greater sawing production. 
Write for complete information. 


Foley Manufacturing Co. 
41 Foley Blidg., 11 Main St. N. E. 
MINNEAPOLIS, MINN. 


HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hotel! in 
the entire United 
States more hand- 
somely furnishedor 
that offers more to 
the traveler. 




















Keller and Boyd 
Owner:. and 


Operz.tors 








Established 1847 


C.B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 
Special department handling export lumber shipments 











Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 











and neither local hardwoods nor imported 
softwoods will move with any degree of 
speed. On top of it all, the Federal Govern- 
ment has just imposed a primage duty of 
2% percent on imported lumbers and the 
same duty on the sales of local sawn lum- 
bers, while State governments, with one ex- 
ception, have loaded all industries with un- 
employment taxes calculated to bring them 
in several millions of pounds which they will 
distribute among municipalities and public 
bodies, on the pound-for-pound basis, to 
carry out relief works. It is becoming a 
question of how long sawmilling can carry 
on at all under such ruinous burdens. The 
one bright prospect is the forthcoming har- 
vest. Providence has been kind at last to 
most States, and plentiful rains have fallen 
over all agricultural areas. The drouth dis- 
asters in central American States are con- 
sidered a lucky thing for Australia as likely 
to improve the price of wheat about the time 
the harvest reaches the London and Euro- 
pean markets. An additional few cents per 
bushel on approximately 200,000,000 bushels 
will have a wonderfully stimulating effect 
on Australia’s finances around January next. 


OUTINGS 


Form Lumbermen’s Golf Club 


PorTLAND, OreE., Sept. 27.—So successful was 
the recent golf tournament of a group of Port- 
land lumbermen that a permanent Lumbermen’s 
Golf Club was organized here this week with 
about 60 charter members. Lester Oakley, who 
was active in promoting the recent tournament, 
was elected president; J. O. Elrod, vice presi- 
dent; Fred P. Gram, secretary-treasurer, and 
Norman Bucy, team captain. While it is 
planned to hold semiannual tournaments, it is 
possible that the golf club will serve the pur- 
pose of a lumbermen’s club, with occasional 
luncheon or dinner meetings. The old Port- 
land Lumbermen’s Club has been defunct for 
many moons. Portland has won world-wide 
distinction as the home of good golfers, and 
the lumbermen groups to be formed will be 
ready to meet all comers, it is said, of men 
engaged in the same line of business. 

—_—_—_—_———— 


Annual Cincinnati Tourney 


CINcINNATI, Onto, Sept. 29.— The annual 
golf tournament of the Cincinnati Lumbermen’s 
Golf Association will be held at the Hyde Park 
Country Club, Oct. 8. It will be an all-day 
affair in which it is expected that about 50 
lumbermen will participate, several of whom 
will be from out of town. A. B. Peters, man- 
ager of the Cincinnati Sash & Door Co., will 
be chairman of the tournament with W. C. 
Barlett, of the W. C. Barlett Lumber Co., 
chairman of the handicap committee, and V. 
P. Kirkpatrick as chairman of the entertain- 
ment committee. Following the tournament 
the golfers and their guests will repair to the 
Miami Boat Club, where the prizes will be 
given after the annual dinner at which Presi- 
dent De Camp will preside. Officers of the 
association will also be elected at this meeting 
for the season of 1930-31. 

7: 


Memphis Golfers in Annual 


Mempuis, TENN., Sept. 29.—L. E. Cornelius, 
of St. Louis, was crowned champion of the 
Lumbermen’s Golf Association of Memphis, at 
its twelfth annual tournament held over the 
course of the Colonial Country Club last Fri- 
day. He shot 156 for 36 holes, all-day play, 
and was presented with the trophy offered by 
President R. A. Taylor. K. W. Atkins, of 
Memphis, with 160 for the 36 holes, was run- 
ner-up. It is the first time that Mr. Cornelius 
had been declared the champion although he 
has played in practically every tournament. 
George Murch, last year’s champion, did -not 
defend his title; however, such star players as 
W. J. Foye and P. A. Lyck, of Omaha, Neb., 
were present and gave Mr. Cornelius plenty of 
competition. 

Following the tournament the annual banquet 
was served and prizes were awarded. J. W. 














tn 
Welsh, Memphis, was elected president for the 
new year; E. E. Grubbs, St. Louis, was elected 
vice president, and George Land, Memphis 
secretary-treasurer. Directors elected were R’ 
A. Taylor, K. W. Atkins, M. B. Cooper, Bruce 
Neely and M. L. Williams. 





Milwaukee Club Elects 


MitwaukeE, Wis., Sept. 29.—H. B. Koerbie 
of the John Schroeder Lumber Co., is the new 
president of the Milwaukee Hoo-Hoo Club, No 
35. He was elected at the meeting held at the 
Hotel Pfister, Sept. 26, to succeed Robert 
Blackburn. H. H. Hansen, of the Brannyum 
Lumber Co., Racine, was elected vice presi. 
dent, and Donald S. Montgomery was re-elected 
secretary-treasurer. Five directors were elected, 
They are: L. J. Best, of the Best & Lade Co,: 
Robert Blackburn, operating under his own 
name; E. F. Budzien, of the Wisconsin Lum. 
ber & Supply Co.; D. K. Grant, of the Wood 
Conversion Co., and G. G. Kuntz, of the Louisi- 
ana Red Cypress Co. 

It was announced that an extra golf tourna- 
ment will be held at Jefferson, Wis., on the 
Meadow Springs golf course on Tuesday, Oct, 
7, with nine holes in the morning, lunch at the 
club house, and eighteen holes in the afternoon, 
and “a prize for every player.” This will be 
the last golf event for 1930. 





Memphis Club in First Fall Meet 


MempPHuis, TENN., Sept. 29.—The first reg- 
ular meeting of the Lumbermen’s Club of Mem- 
phis for the fall and winter months was held 
at the Hotel Gayoso on last Thursday with 
President J. R. McFadden in the chair. No 
special program was arranged but reports of 
various committees were heard. D. R. Brew- 
ster, district manager of the National Lumber 
Manufacturers’ Association, reported for the 
trade extension committee, telling of the work 
done during the summer in getting various or- 
ganizations lined up to help fight wood substi- 
tutes. He particularly mentioned the refrigera- 
tor business and told of the work that had been 
accomplished toward placing a wooden refriger- 
ator on the market. 

The next regular meeting of the club will 
be held on Oct. 9. 


Old Wooden Covered Bridges 


CotuMBus, Oulo, Oct. 1—Commenting upon 
a suggestion that someone should compile a 
history of the old wooden covered bridges, once 
numerous over the State but now growing 
more rare with each year, the Columbus State 
Journal calls attention to the fact that in 
the central section of the State there are a few 
covered wooden bridges still in use, some in 
excellent repair and good for many years of 
service. Others have been weakened by the 
weather and hard usage over a long term of 
years and have been removed. These bridges 
are reminders of a day that has passed. 

Occasionally a timber may be seen in a 
wooden bridge that bears the marks of the 
broadax and the adz, showing that it was hewn 
out of the tree trunks by hand. The present 
generation would not recognize a broadax save 
by its dimensions, and the adz would be a 
novelty to young people. In the old days men 
were experts with both these implements so 
necessary when log houses were constructed 
and split pieces of timber were made smooth 
and usable as flooring. 

The story of one covered wooden bridge 
would be the story of all. They were planned 
and built in the days when building material 
had to be brought out of the forests, when men 
had to help themselves and produce the article 
they néeded. There were bridge builders of 
ability in the old days. For proof, note how 
strong and secure the structures are, how skill- 
fully the work was done, how certainly the 
bridge carries its load, how the old relics of 
frontier days persist in supplying good service 
in modern times. 
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3 TON RANGE 


$2245 


Model T-44D . . . 15,000 Ibs. ‘‘Straight 
Rating’”’ (total gross weight, including 


load) .. . 4 chassis and 12 types . . . price 
chassis only, f. o. b. Pontiac, Michigan 
“ 


For the lumber firm with loads in the 3-ton 
range to be moved with safe, modern speed, here 
is the truck for the job. 

You'll get a real kick when you see this model 
shoulder a capacity load of lumber or wood prod- 
ucts and take it where it’s due with speed and 
dispatch—up stiff grades, over muddy country 
roads or through sub-division gumbo with a 
steady surge of power. The 6-cylinder engine is as 
famed for its long-lived economy of operation as 
for its wide range of speed and power. 

A fast truck like this cuts down the running 
time on every haul—adds extra deliveries per day. 

The truck handles and steers almost as easily as 
a modern passenger car. This, plus the instant 
control afforded by the powerful 4-wheel brakes, 


Boon 


makes this truck safer at high speed than the 
slow, awkward old-type trucks traveling only a 
few miles per hour. 

The chassis is rugged throughout. Clutch, 
transmission, axles and all other performance 
factors have proved their ability to stand up under 
hard service. 


The sturdy frame has a unique “stress ab- 
sorber”’ at the point of maximum strain. This 
adds tremendously to frame strength without 
useless dead weight. 

Auxiliary springs, operating in conjunction 
with the long, sturdy main rear springs prevent 
sidesway and make easier riding throughout the 
entire load range. 

The roomy, weather-tight cab is comfortable 
and easy riding. This is a sound preventive 
against driver fatigue and resultant accidents. No 
truck ever had a finer cab—regardless of price. 

Summed up, it is a typical General Motors 
Truck VALUE that is certainly worth seeing and 
investigating today. 


GENERAL Morors IRUCKS 


TIME PAYMENTS, on any General Motors Truck, are financed at lowest rates 
available anywhere, through our own Yellow Manufacturing Acceptance Corp. 
GENERAL Morors TRUCK Co., Pontiac, Michigan (Subsidiary of Yellow Truck 
& Coach Mfg. Company) GENERAL MOTORS TRUCKS ... YELLOW CABS... COACHES. 
Factory Branches, Distributors, Dealers—in over 2000 principal cities and towns. 


ENERAL 


MOTORS 
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NECROLOGICAL 


JOHN LINDAS, pioneer of western Kan- 
sas, and a veteran of the Civil War, as well 
as one of the first retail lumbermen of his 
section of the country, died at the home of 
his sister, Mrs. C. EB, Clutter, Larned, Kan., 
on Thursday, Sept. 18, at the age of 90. His 
death followed an illness of about three 
weeks and wasedue to heart trouble. He was 
stricken as; he was about to sit down at: the 
table, and was standing between his two sons, 
Ed. S. and Dr. H. E. Lindas, of Colorado 
Springs. Mr..Lindas came to America in a 
sailing vessel from Norway 73 years ago, with 
his parents, poor and unfamiliar with the 
language. By dint of industry and keen busi- 
ness foresight he rose to an enviable place in 
the business world of his chosen locality and 
lived a ‘full life of service. He enlisted in the 
Union army in 1862 and served until the end 
of the war. In 1873 he moved to Kansas, 
homestea@ing a soldier’s claim west of Pawnee 
Rock. Shortly afterwards he established a 
hardwafe store and lumber business on his 
farm, selling materials for many of the new 
farm homes and other buildings of the rapidly 
settling region, ‘This business developed into 
the John Lindas Lumber Yard of Pawnee 
Rock, with.branches at Albert, Heizer, Tim- 
ken and RuSh Center. Later W. C. Edwards 
went into partnership with Mr. Lindas as the 
Lindas Lumber Co., and at one time the com- 
pany had 28 yards in western Kansas. At 
the time of Mr. Lindas’ death there were 24 
yards, some of them, such as the one at 
Hutchinson, being notably large and prosper- 
ous entenprises. It is rather a strange coin- 
cidence* that this big yard at Hutchinson 
burned down on the Friday night preceding 
the death of its owner. In 1900 Mr. Lindas 
moved to Larned where general offices were 
maintained until a few years ago when they 
were moved to Kansas City, and later to Wich- 
ita, but Mr. Lindas continued to make his 
home in,-Larned. Readers of the AMERICAN 
LUMBERMAN may remember reading some of 
his reminiscences of early day lumbering in 
Kansas which were published in this journal 
a few years’ ago. 

Mr. Lindas is survived by two sons and a 
daughter, named above, and by two brothers: 
Hans Lindas, of Kenosha, Wis., and Seviert 
Lindas, of St. Louis; also by one sister, Mrs. 
Anna Husebo, of Wisconsin. Funeral services 
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SISALKRAFT 


“more than a building paper” 


can be used for a dozen different protective 
purposes on any type of building job, besides 
giving the finest of waterproof and wind- 
proof protection anywhere that building paper 
is required. 

Sisalkraft’s wide range of use and its econom- 
ical protection cause it to be specified by archi- 
tects and used by contractors everywhere. 
Volume sales at quick profits are available 
for dealers who handle Sisalkraft. 
Investigate todav. 


The Sisalkraft Co. 


205 W. Wacker Drive (Canal Station) 
Chicago, Ill. AL 10-4 Gray 

















LOWER LOGGING COSTS 


while curtailing production by eliminat- 
ing wasteful methods; then use my co- 
operative bonus plan to keep costs down. 
This service has actually effected reduc- 
tions on large operations. 


GEO. DROLET Tuscaloosa, Ala. 
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held on Saturday, Sept. 20, at Larned, were 
attended by many who came from long dis- 
tances as well as by near-by friends and 
relations, testifying eloquently to the wide- 
spread esteem and affection in which the 
veteran lumberman was held. 


LOUIS M. HAINES, who was formerly en- 
gaged in the sawmill business in Muskegon 
Mich., died at Barre, N. Y., on Sept. 27, age 
94. He was one of the oldest residents of the 
county and was born in Snyder County, Penn- 
sylvania. At an early age he went west with 
his parents in a covered wagon. Much of his 
life was spent in the sawmill business in 
Michigan, and 29 years ago he settled in 
Barre. He was a lifelong Republican and cast 
his first presidential vote for Lincoln. He 
was for many years a member of the Metho- 
dist Church. Surviving are two sons, Super- 
visor Wendell C. Haines, of Barre, and Harry 
D. Haines, of Herndon, Va. Burial was at 
Muskegon, Mich. 


JOSEPH M. OKONESKI, aged 66, president 
and co-founder of the Pioneer Lumber Co. of 
Minneapolis, succumbed to heart disease Sept. 
23 while playing in a golf foursome on the 
Golden Valley course here. His death occurred 
about 3:45 p. m., just as he was driving off 
the fifteenth tee. Mr. 
Okoneski had driven 
one ball into the rough 
and was placing a sec- 
ond on a tee as the 
stroke caught him. Ar- 
tificial respiration ad- 
ministered by Dr. E. O. 
Voyer, a member of the 
foursome, was of no 
avail. Companions of 
Mr. Okoneski were J. J. 








THE LATE 
J. M. OKONESKI 





Mulvehill, northwest 
manager of the O’Brien 
Paint & Varnish Co., 
South Bend, Ind., John 
J. MacKay, vice presi- 
dent of the Diamond 
Iron Works, and the 
physician. Mr. Okoneski 
is survived by his wife, 
a daughter, Mrs. V. A. 
Ryan, St. Cloud, Minn., 
and two sons: Arthur 
J., Colorado Springs, 
Colo., and Edwin J. Okoneski, Sioux City, Iowa. 
For the last 25 years a resident of Minneapolis, 
Mr. Okoneski for years was treasurer of the 
Northwestern Hardwood Lumbermen’s Asso- 
ciation and he formerly was president of that 
organization. He was born in Poland and came 
to this country when eight years old. Settling 
first in Milwaukee, Mr. Okoneski was in the 
lumber business at Wausau, Wis., before going 
to Minneapolis. His partner in the Pioneer 
Lumber Co. and in the Pioneer Elevator & 
Lumber Co., Hopkins, Minn., is Dennis F. 
O’Leary, of Minneapolis. Mr. Okoneski was 
a member of the Knights of Columbus. Fu- 
neral services were to be conducted Friday 
morning, September 26, at the Basilica of St. 
Mary’s. 

Mr. Okoneski was an active member of the 
Twin Cities Hoo-Hoo club and well known 
in lumber circles throughout the Northwest. 
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FRANK J. MCREYNOLDS, pioneer resident 
of Mosinee, Wis., and secretary-treasurer of 
the Mosinee Land, Log & Timber Co., died at 
a sanitarium in Oconomowoc on Wednesday, 
Sept. 24, after an illness of three months. He 
had been in the sanitarium less than a week. 
Mr. McReynolds had been identified with the 
lumber business for 52 years, and was well 
and favorably known to many lumbermen. He 
ras born in Batavia, N. Y., Sept. 24, 1859. 
Moving to Milwaukee in 1861, he was educated 
in the public schools and a business college 
there. He became associated with the Joseph 
Dessert Lumber Co., of Mosinee in 1878, as 
bookkeeper, and remained with that company 
until it went out of business in 1905. In 1904 
he was one of the organizers of the Mosinee 
sand, Log & Timber Co., serving as secretary- 
treasurer until his death. Mr. McReynolds 
was married in 1887 to Miss Marie Florence 
Martin, of Mosinee, who died in 1918. He mar- 
ried a second time in 1920, his bride being 
Mrs. Anna Parkinson, of Eau Claire, who sur- 
vives. He also leaves a sister, Mrs. J. B. 
Whitnail, of Janesville. Mr. McReynolds was 
a stalwart Republican, a member of St. James 
Hpiscopal Church, of Mosinee, and of St. Omer’s 
Commandery, and Bethesda White 
Shrine of Jerusalem. Funeral services in 
Mosinee were held under the auspices of the 
Masonic lodge. 
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JAMES A. McCLANAHAN, retired 
salesman, died at Proctor Endowment 
Peoria, Ill., on the evening of Saturday Sept. 
27, of cancer. Born in Simpson County, Ken. 
tucky, Dec. 21, 1855, James A. McClanahan 
was educated in the public schools of his home 
county. He married Miss Mary E. Trimble jn 
Logan County, Kentucky, Sept. 29, 1878. To 
this union five children were born, four of 
whom preceded him in death. The wife and 
one daughter, Mrs. 'F. J. Moshier, Grand Rap- 
ids, Mich., survive him. Mr. McClanahan be- 
gan his lumber career in the late ’80s with 
the firm of Roberts & Trimble, Seymour, Mo 
during the building of the Kansas City, Fort 
Scott & Memphis Railroad connecting Kansas 
City and Memphis. Later he went on the road 
for Frank Kendall, Kedron, Ark., selling 
pine and hardwoods. He afterwards traveled 
for the Long Bell Lumber Co., Kansas City, 
Mo., the Louisiana Red Cypress Co., New 
Orleans, La., the Weyerhaeuser Lumber (Co 
St. Paul, Minn., and the Frost-Johnson Lum. 
ber Co., St. Louis, Mo. Mr. McClanahan was 
a member of Temple Lodge No. 46, AF&AM 
Peoria Consistory AASR, Mohamed Temple. 
and the Travelers’ Protective Assn. Funeral 
services were conducted at Wilton’s Mortuary 
Peoria, by Temple Lodge No. 46, with buriaj 
in Springdale Cemetery on the afternoon of 
Sept. 30. 
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WILLIAM A.’ McCORKLE, former governor 
of West Virginia, and well known in the lum- 
ber industry of that section and of the South- 
west, died at his home in Charleston, W. Va. 
on Sept. 24. Mr. McCorkle was governor from 
1893 to 1897, was chairman of the board of 
the Charleston National Bank, and was in- 
strumental in the construction of several rail- 
roads. He also owned large coal land areas 
and formerly large timber holdings. He be- 
came interested in New Mexico lumbering 
some years ago in association with Col. George 
E. Breece and Guy Porter and his sons, Frank 
H. and Lyman A., in lumber manufacturing, 
and he invested heavily in the purchase of 
timber lands in the Jemez mountains and the 
building of mills at Bernalillo. He was also 
interested in the building of the Santa Fe 
Northwestern connecting the Bernalillo mill 
with the timber tract. He made a visit to 
the territory two years ago at which time he 
made an extensive study of New Mexican na- 
tural resources. 


H. G. DARDIS, head of the Dardis Lumber 
& Fuel Co., Burlington, Wis., died on Sept. 
27 at his home there. He was 74 years of 
age. Mr. Dardis was born in Kenosha, Wis., 
when it was known as Southport, and spent 
his early days in the town of Brighton. As 
a young man he engaged in the lumber busi- 
ness at Union Grove. Later he was employed 
by the Wilbur Lumber Co. at Antioch, Ill. For 
the past 30 years he had been engaged in the 
lumber and fuel business in Burlington, and 
he had several branches in other cities. He 
is survived by his widow, one son, Don, of 
Burlington, and two daughters. 


WILLIAM A. MORTON, aged 67, died at 
his home, 937 South Ninth Avenue, Birming- 
ham, Ala., on Thursday afternoon, Sept. 18. 
Mr. Morton was born on a farm in Missouri, 
March 17, 1863, and moved to Huntsville, Ala., 
about 36 years ago. Shortly thereafter he 
went to Birmingham, where he had lived for 
nearly thirty years. For nearly twenty-five 
years he had been continuously connected with 
the Kaul Lumber Co. in the capacity of sales- 
man, traveling the southeastern states. He 
had come to be one of the best known and 
liked of the lumbermen in his section. 


CHARLES C. WAYLAND, retired lumber- 
man and resident of Pasadena, Calif., for the 
last 24 years, passed away on Sept. 10, after 
a brief illness of pneumonia. He had cele- 
brated his 94th birthday two weeks before. 
Mr. Wayland was in the lumber business for 
many years at Appleton, Wis., from where he 
went to live in Pasadena. He leaves three 
daughters: Miss Lillian Wayland, with whom 
he had been living, Mrs. May Kuehmsted, of 
Appleton, Wis., and Mrs. Harriet Worden of 
Oskosh, Wis. 


FRANK LITTLEFORD, brother and former 
partner of George Littleford, of Cincinnati, in 
the hardwood business, died last week in Ashe- 
ville, N. C., where he had been in the retail 
lumber business for the last 25 years. Mr. 
Littleford was 68 years of age. He was for- 
merly a member of the Cincinnati Lumber- 
men’s Club. 


MRS. PHILIP HEYL, widow of Philip Heyl, 
former wholesaler lumber dealer of Cincin- 
nati, Ohio, and sister of Harry R. Brown, 
prominent hardwood wholesaler and forme? 
director of the Cincinnati Lumbermen’s Club, 
died in that city last week. 


EDWARD D. MARTIN, a wholesale lumber 
dealer of Canandaigua, N. Y., died on Sept. 28, 
after a long illness, aged 66 years. He is sur- 
vived by his wife; a daughter, Marjorie A. 
Martin, and a sister, Mrs. R. C. Shumaker, of 
Tottenville. 
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Business Changes 


Van Buren—Van Buren Lumber 
Co, merged with Home Lumber Co. 


ARKANSAS. 


CALIFORNIA. Hawthorne—R. M. Gregg has 
sold his interest in the R. M. Gregg Lumber Co. 
to the other stockholders and Clarence B. Hyde 
js now manager of the yard. , 

Los Angeles — Lillard-Squires Co., handling 
yeneers, is moving its office and warehouse to 2153 
Sacramento St. 

San Francisco— Murphy-Russell Lumber Co, 
moving Offices from 681 Market St. to the De 
Young Bldg. 

KANSAS. Newton—J. E. McIntosh has sold his 
lumber yard interests to I, N. McIntire, of El 
Dorado, head of the McIntire string of yards in 
Kansas and Oklanoma, Mr. McIntosh remains as 
manager. 

MAINE. Wiscasset—Alfred H. 
ceeded by Harold S. Sherman. 


MICHIGAN. South Haven—Niffenegger Lumber 
Co. succeeded by South Haven Lumber Co. 


MISSOURI. Caruthersville—East Arkansas Lum- 
ber Co. succeeded by Vandivort Lumber Co. 

Fortuna—Fortuna Lumber & Hardware Co. suc- 
ceeded by Ferguson Lumber & Hardware Co., 
under which name the business was formerly con- 
ducted. William Ferguson, jr., son of the late 
Ww. M. Ferguson, former proprietor, has bought 
the business. 

South Greenfield—T. A. Miller 
Greenfield Lumber Co. 

MONTANA. Nashua—Ryder-Aaberg Lumber Co. 
succeeded by Grogan-Robinson Lumber Co. 

NEW HAMPSHIRE. Manchester—John Muir 
Lumber Co. changing name to Muir Lumber Cor- 
poration. 

NEW YORK. New York—Eastchester Lumber 
Co. (Inc.), 1126 Balcom Ave., sold to C. I. Mere- 
dith Lumber Co. (Inc.), which will continue the 
business at the same address. Retail lumber and 
building supplies. 

Whitestone—Webb & O’Connell 
Cc. H. Webb (Inc.). 

NORTH DAKOTA. Wyndmere—Lampert Lum- 
ber Co. has purchased the hardware stock of 
Siverson & Kjos, and stock will be increased to 
include a complete line. 

OHIO. Steubenville—Wm. McDowell 
changing name to McDowell Lumber Co. 

OREGON. Portland—Eagle Lumber Co. moving 
headquarters to Westimber. 

Portland—H. P. Dutton Lumber Co. changing 
name to North Pacific Lumber Co. 

TENNESSEE. Clarksville—Coulter Lumber Co. 
purchased by Bass & Co., of which Oscar Bass is 
president. 

TEXAS. Houston—Citizens Lumber & Building 
Co. purchased the lumber yard of Spencer-Ingram 
Lumber Co, and will occupy. 


New Mills and Equipment 


ARKANSAS. (Camden—Rockwell Chair Co., D. F. 

Graves, general manager, organized to erect a 
$75,000 chair manufacturing plant. 

GEORGIA. Valdosta—Jackson Bros. Lumber 
Co. has rebuilt the plant which was destroyed 
by fire about a year ago. Will specialize in rift 
flooring; capacity of 15,000 feet daily; H. A. and 
J. C. Jackson. 

MINNESOTA. Minneapolis—Chas. A. Olson & 
Son, builders of commercial bodies, plan $30,000 
factory and office building next spring. 

MISSOURI. St. Louis—Flexwood Co. reported 
to erect a plant here for production of flexible 
wood veneer; cost, $250,000. 

WASHINGTON. Buckley—Buckley Logging Co. 
Proposes erection of small sawmill with Swedish 
gang saw, equipped to cut 80,000 feet of lumber 
in two 8-hour shifts; will make shiplap out of 
hemlock. . 

Chehalis—Gordon Brown and F. P. Etheridge 
are establishing a sawmill near here. 

BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver — Vancouver 
Creosoting Co. (Ltd.) building additions to plant 
to cost $150,000. 


Lennox suc- 


succeeded by 


succeeded by 


& Son 





Incorporations 


ARKANSAS. DeQueen—Home Lumber Co., in- 
corporated; capital, $10,000. 


FLORIDA. Punta Gorda—Oliver Lumber Co., 
incorporated; old concern. 

IOWA. lLacona—Lacona Lumber Co., incorpo- 
rated. 


Waterloo—C. O. Gronen Lumber Co., incorpo- 
rated; old concern. 

LOUISIANA. Denham Springs—W. F. Brown 
& Sons (Inc.), incorporated; capital, $40,000. 

New Orleans—Hortman-Salmen Co. (Inc.), 
changing capital to $1,000,000. 

MASSACHUSETTS. Boston—New England Wood- 
working Co., incorporated; capital, $25,000. 
Boston—Perry Whitney Lumber Co., incorpo- 
tated; capital, $20,000. 

Boston—Parker-Desmond Lumber Co., incorpo- 
rated to deal in lumber and engage in millwork 
‘nd industrial woodworking, has acquired 87,500 


square feet of yard space and 5,500 square feet of 
shed space on Federal Wharf, East Boston; Wm. 
T. O'Donnell is president. 


MISSISSIPPI. Meridian—D. D. Briggs Lumber 
Co., incorporated; old concern. 


OREGON. Portland — Kelly-Carlson Hardwood 
Co., incorporated; capital, $10,000; G. H. Kelly. 

Portland—Malone Creek Logging Co. of Oregon, 
incorporated; capital, $10,000; H. F. Morrison. 

Sutherlin—Oregon Hardwood Lumber Co., incor- 
porated; capital, $100,000; will establish sawmill, 
planing mill and factory in Las Vegas, Nev. 


PENNSYLVANIA. Pittsburgh—Wm. J. Payne 
Co., incorporated; capital, $10,000; Wm. J. Payne, 
87 cenit Ave.; lumber and building mate- 
rials. 

TENNESSEE. Knoxville—Knoxville 
Chair Co., incorporated; capital, $150,000. 


VIRGINIA. Norfolk—Addington-Beauman Lum- 
ber Co., increasing capital to $200,000. 


WASHINGTON. Chelan—Chelan Farmers Box 
Mfg. Co., incorporated; capital, $50,000. 

Seattle—A. R. Turner Co., incorporated; capital, 
$200,000; Elvin P. Carney; building material. 


New Ventures 


ALABAMA. Keyton (P. O. Montgomery)—Pine 
Plume Lumber Co. opening concentration yard. 

ARIZONA. Phoenix — Farmers Lumber & 
Wrecking Co., opening new and used lumber, 
building supply and hardware business at South 
4th and Henshaw Road. 


Table & 


CALIFORNIA. Palo Alto—Trimble Lumber Co. 
recently began business. 
CONNECTICUT. Manchester—G. E. Willis & 


Son (Inc.) starting a retail lumber business. 

ILLINOIS. Chicago—Park View Mill Co. open- 
ing retail sash, door and millwork business at 
3317 N. Kimball Ave. 

Chicago—Bel Lumber Co. (Inc.) opening a re- 
tail lumber business at 2301 South Crawford Ave. 

KANSAS. Topeka—Independent Lumber Co. 
opening a lumber and building material yard at 
911 E. 6th St. L. P. Zaling, 1215 Wayne St., and 
C. Smally, 1298 Lakeside Drive, proprietors. 

LOUISIANA. Hammond—Hammond Building & 
Supply Co. will start a retail lumber business. 

MISSISSIPPI. Hazelhurst—Harrison & Brunston 
Lumber Co. have started a sawmill. 

NEW YORK. Brooklyn—Rockaway Sash & Door 
Co. has started a sash and door factory. 

Croton-on-Hudson—Carrano & Petti (Inc.) re- 
cently started a retail lumber lumber business. 

Hemlock—Earl E. Bernhardt has started a re- 
tail lumber business. 

Walcott—Geo. McIntyre opening retail lumber 
yard. 

NORTH CAROLINA. Charlotte—Otis M. John- 
son has started a wholesale and commission lum- 
ber business. 


OREGON. Lake View—H. W. La Ferniere has 
started a sawmill. 
TEXAS. Geneva—H. M. Mound has started a 


sawmill and retail lumber business. 

Grand Saline—Moore Bros. have started a _ re- 
tail lumber business. 

Houston—Paul M. Waitt has started a wholesale 
lumber business. 

Wharton—Independent Lumber Co. on Richmond 
Road near Santa Fe, opening new yard. 


Casualties 


ARKANSAS. Newport—The lumber squaring 
plant of Goff & Jones has been destroyed by fire. 


INDIANA, Fort Wayne—North Side Lumber 
Co., loss by fire, $60,000; caused by lightning. Yard 
destroyed. 

Newcastle—Sam Foust lumber yard and plan- 
ing mill destroyed by fire; loss, $10,000. 


KANSAS. Hutchinson—Lindas Lumber Co., loss 
by fire, $75,000. 
MARYLAND. Baltimore—Weyerhaeuser Timber 


Co., loss by fire in sorting shed which destroyed 
about 600,000 feet of lumber besides the building. 

MASSACHUSETTS. Boston—Cronin Lumber Co. 
and Boston Building Materials Co. suffered loss by 
fire of about $75,000 in buildings and stocks. 

MICHIGAN, Shelby—Lumber mill and wood- 
working plant of Herbert E. Stiles destroyed by 
fire with loss of $40,000. 

Traverse City—-Hannah & Lay lumber yard dam- 
aged by fire, which burned an ice house on the 
site filled with lumber; loss estimated at $5,000. 

NEW YORK. Buffalo—Monczynski Bros. Lum- 
ber Co., loss by fire, $3,000. 

New York—Hamilton Millwork Co.’s plant dam- 
aged by fire; loss, $100,000; will be rebuilt. 

OHIO. Portsmouth—Carl P. Bauer Lumber Co., 
loss by fire; also Peerless Roofing Co. suffered 
some damage. Total estimated at about $20,000. 


TEXAS. San Angelo—Armstrong Bros., loss by 
fire, $15,000. Burton-Lingo Lumber Co., loss, 
$35,000. 


WYOMING. Wyocolo—Otto Lumber Co., loss by 
fire, $12,000 in lumber camp near the Colorado 
line; lumber, ties, tool house and other sheds 
destroyed. 


CI CALIFORNIA Coo 








Sugar Pine 
California White Pine (#2 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 
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California Sugar 


and White Pine 
California Redwood 


WENDLING - NATHAN CO. 


Established 1914 
Lumbermen’s Bldg., 110 Market St., 
SAN FRANCISCO, CALIF. 

















E. L. BRUCE Co. 


MEMPHIS, TENNESSEE 


Largest manufacturers of Hardwood 
Flooring in the world 


Headquarters for: 


LUMBER 


in straight cars 
and mixed cars 


DIMENSION 


—one piece or glued-up, 
rough, surfaced or 
moulded to pattern. 


FLOORING 


*CELLized Oak Floor Planks, 
*CELLized Wood Floor Blocks, 
also regular T & G, *CELLized 

or untreated. 











Mills at: Prescott and Little Rock, 
Ark.; Cairo, Ill.; Oak Grove, La.; Reed 
City, Mich.; Bruce and Laurel, Miss. 
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Co PACIFIC COAST Co 





Here’s Chief Chinook! 


. SN, 






He stands for our 
Soft Textured, cor- 
rectly made 


Pondosa 
Pine 


window and door 
frames, lumber and 
mouldings! 


You'll like our stock and service! 


CHINOOK LUMBER & 
MANUFACTURING Co. 


Spokane, Wash. 


Capacity—frames 1200 per shift—lumber 
150 .M. per shift—box shook | car per 
shift—mouldings | car a week. 


Prompt shipment guaranteed! All trans- 
continental railroads to serve you. 











KILN DRIED 


OldGrowth Yellow 
Fir Commons 


ALL 1’ and 2’ Dried Rough 
Before Surfacing 


Vv VW 
STRAIGHT CARS 


Soft Old Growth 
Yellow Fir Uppers 


wv VW 
MIXED CARS 


“Everything from Soup 
to Nuts”’ in 


Dry Old Growth Yellow 

Fir Common — Uppers — 

Mouldings—Bevel Siding— 
Shingles, etc., etc. 


v Vv 


KILN DRIED HEMLOCK 
Common and Uppers 


vv VW 


M.A. Wyman Lumber Co. 
908-9 White Bldg. Seattle, Wash. 

















Loggi r 
SSINE Raiph C. Bryant 
trangvortation or harvesting log 
Sree An invaluable reference book 


etc. Cloth, 1.50, postpaid 
|_ American Lumberman “ $5 Dente *. 











News Notes from Ame 


Spokane, Wash. 


Sept. 27.—There has been a slight improve- 
ment in demand for Inland Empire pines, 
and it is apparent that the recession in prices 
has been checked. Output of Inland Empire 
mills is considerably under normal, but they 
are carrying full stocks. Assortments of se- 
lects are quite complete, but prices for the 
better grades are far too low. Supplies of 
No. 2 common are available in large quanti- 
ties at all mills, but prices are quite firm. 
No. 3 common is not moving as well as in 
the recent past, and a generous supply of 
No. 4 is being carried quite generally. 

W. W. Powell, of the W. W. Powell Lum- 
ber Co., Spokane, was called to Clearfield, 
Pa., on account of the serious illness of his 
mother, who has passed away. 

At the weekly luncheon of the Spokane 
Hoo-Hoo Club, prizes were awarded for the 
semiannual golf tournament, held at the 
Manito Golf Club, Spokane, Sept. 19. I. N. 
Tate, general manager Weyerhaeuser Sales 
Co., was the winner of one half dozen golf 
balls for the low gross score. The handicap 
prize of one dozen balls was won by Regin- 
ald Wert, of the Long Lake Lumber Co., and 
L. E. Kirkpatrick, of the Western Pine Manu- 
facturing Co. For “birdies,” one ball each 
was awarded to Dave Brown, V. P. Gregg, 
Grant Dixon and J. O. McIlyar. At the club 
meeting yesterday, a slow moving picture of 
Bobby Jones, the world famous golfer, was 
shown, 

Four representatives of the Severoless, the 
largest lumbering company in Russia, have 
been in Spokane the last week. They are 
studying lumbering methods in the northern 
half of the United States, and will also pur- 
chase $10,000,000 worth of machinery, which 
will include 150 tractors, the equipment for 
a sawmill, four planing mills, four sash and 
door factories, four box factories and one 
factory for making standard houses. 


Tacoma, Wash. 


Sept. 27.—Preliminary plans for the coming 
convention of the Western Retail Lumber- 
men’s Association will be taken up next 
week by a committee of the Tacoma Lumber- 
men’s Club, named at yesterday’s meeting by 
President Roy A. Sharp. The appointment 
of the committee followed the receipt of a 
letter from Roy Brown, secretary of the re- 
tailers association, who stated he would be 
in Tacoma next month to assist in preparing 
the convention program. The original con- 
vention committee, which has been in charge 
of the preliminary work, consisted of E. W. 
Demarest, chairman; Corydon Wagner and 
W. C. Deering. Mr. Sharp added five others 
to the committee, Harry Matthews, Karl 
Richards, Lee P. Hill, Fred Karlen and James 
Dempsey. The retailers will gather in 
Tacoma next February. No other business 
was taken up at the club meeting, as a lec- 
ture and motion picture on termites and their 
control was given by R. B. McWilliams, of 
Seattle. 

Cargo shipments of lumber from Tacoma 
fell to 38,416,984 feet during August, the low- 
est figure reported for nearly a decade. Ship- 
ments to domestic ports totaled 22,702,950 
feet, and to foreign countries, 15,714,034 feet. 
The Atlantic coast was the largest buyer of 
Tacoma lumber, taking 9,699,162 feet, and 
Japan the best foreign customer, taking 
5,602,678 feet. Cargo shipments of box shook 
during August totalled 2,359 tons, of which 
all but 263 tons went abroad. Cargo ship- 
ments of wood pulp were 6,328 tons, of which 
all but 247 tons went to the Atlantic coast. 

The forest fire hazard was greatly reduced 
this week by rains which were general 
throughout the Tacoma district. The woods 
are still very dry, due to the prolonged 
drouth, but the situation is considered much 
improved and the fire fighters are beginning 
to relax their precautions. The Tacoma dis- 


trict has escaped any serious fires, although 
it has had one of the dryest periods in its 
history. 

The $4,000,000 merger of the leading veneer 
factories of the Northwest will not affect the 
operation of the Tacoma mill, according to 


es 


Phil Garland, secretary of the Tacoma 
Veneer Co. The merger was announced last 
Saturday, and includes the Tacoma Veneer 
Co., the Portland Manufacturing Co., the 
Walton Veneer Co., of Everett, and the 
Elliott Bay Mill Co., of Seattle. The consoli- 
dated organization will be known as the 
Oregon-Washington Plywood Co. and wil] 
have its headquarters at Portland. The sales 
and bookkeeping departments of all four 
mills will be consolidated. Mr. Garland will 
be in charge of the Tacoma plant as mana- 
ger. The capacity of the combined organiza- 
tion is 150,000,000 square feet of plywood 
a year. 

George A. Browne, son of the late George 
Browne, one of the founders of the St. Paul 
& Tacoma Lumber Co., has rescued some of 
the carved wood panels from his father’s old 
residence in Tacoma. The panels were 
carved by Mr. Browne himself when a young 
lad. The house in Tacoma is to be torn down 
to make room for the new American Legion 
club house, and the panels were obtained for 
Mr. Browne by the Tacoma Chamber of 
Commerce. 


Vancouver, B. C. 


Sept. 27—Demand from Japan has shown 
a little improvement, and, with the stabili- 
zation of freight rates, that country is plac- 
ing considerable business for October and 
November shipment. Freight rate, as per 
the conference, is $7 a thousand. The de- 
mand from Australia is very quiet, except 
for hemlock for resawing into box shook. 
All other cargo markets are very quiet, with 
freight rates very strong to all except Aus- 
tralia. 

The Canadian Puget Sound Lumber Co., 
Victoria, B. C., has closed down for an in- 
definite period. 


Eugene, Ore. 


Sept. 27.—Lumber mills of the Willamette 
Valley have joined in a movement to estab- 
lish a stable lumber rail market by adoption 
of an individual firm-price policy. The “firm- 
price” policy is not intended to establish uni- 
form prices or to arrange price agreements 
between manufacturers. Its object is to en- 
courage each manufacturer to price his own 
product in accordance with his own judg- 
ment. Lumber producers in the southern 
pine belt have had this system in use for 
several months, and its workings there are 
being studied with interest by lumbermen 
of the Northwest. 


Portland, Ore. 


Sept. 27.—Foreign demand continues light. 
Atlantic coast business: is upset because of 
searcity of cargo space, California seems to 
have enough lumber on hand, and domestic 
business in general is featureless. Neverthe- 
less reports from lumber consuming sections, 
are to the effect that things are looking up. 
Many big building projects are to be carried 
on during the winter here and throughout 
Oregon. 

Slab wood for fuel has risen to 50 cents 
higher per cord than when the lumber market 
was active, because reduced lumber output 
causes shortage of slabs. The same applies 
to saw dust, now used extensively for heating. 


Minneapolis, Minn. 


Oct. 1.—Lumber business in the Twin 
Cities, and in the Northwest generally, is 
much better than for weeks. Activity in the 
rural sections has developed with a rapidity 
pleasing to dealers. 

Northern pine prices are holding firm, and 
business is fair, with an increase noted dur- 
ing the last seven days, although buying is 
not as brisk as could be wished. Few price 
concessions are being made. Stocks at the 
northern mills are now fairly well balanced. 
Most orders are of the rush variety, for badly 
mixed cars. 

It is the sash and door trade that rural 
modernizing and new building activity are 
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penefiting most at present. A decided in- 
crease became noticeable in the millwork 
trade more than a week ago. 

The northern white cedar market, which 
showed some signs of a slump recently, has 
picked up again and a fairly satisfactory de- 
mand is reported for large posts for guard 
rail purposes, and for some of the smaller 
sizes to be used in fencing, although most 
farmers have completed their work in this 
line for the season. A spurt in the pole 
market has developed during the last week, 
short poles being in good demand. Cedar 
dealers foresee a good volume of business 
during October. 

Harold Purvis, vice president and general 
manager of the Curtis-Yale-Purvis Co., of 
Minneapolis, recently underwent a minor 
operation for an eye infection. 


Kansas City, Mo. 


Sept. 30.—Aside from a little more firmness 
in prices, the lumber market does not seem 
to have any noteworthy features. Demand 
has run along in about the same volume as 
in the previous week, and the inquiry, while 
plentiful, seems to be largely put out for 
the purpose of keeping in touch with the 
market. Demand west of the Mississippi 
continues spotty. East of the river, in- 
creased demand from the Lake States has 
held up well, and the seaboard States con- 
tinue to buy steadily. 


Shreveport, La. 


Sept. 29—There is a little more buying of 
southern pine perhaps, but not a great deal 
from any one section. The low price of cot- 
ton has seriously affected demand from re- 
tail yards throughout the South. It is seen 
that the effort of the mills to dispose of 
surplus stock has created more or less de- 
structive competition, so prices generally are 
unstable. The general impression prevails 
that demand will increase somewhat, but 
there are no hopes of any great recovery in 
prices. Shipping conditions are excellent, 
rains being just about sufficient to provide 
plentiful water, but in a few spots in eastern 
Texas, drouth continues. 

J. M. LaGrone, general manager Colfax 
Lumber & Creosoting Co. of Colfax, La., has 
just returned from a trip throughout the 
buying section, stopping at Wichita, Kan., 
and Dallas, Tex. He states that the feature 
of the market is unstable prices. The cut- 
throat tendency extends to other building 
supplies, such as hardware and other items. 
General demand, he states, is somewhat 
better. 

A construction program calling for ex- 
penditures exceeding $100,000,000, author- 
ized by the State legislature, is virtually as- 
sured. About $70,000,000 of gas tax funds 
will be used for highway work and bridges. 

That the Kansas City Southern railway 
company will re-enter the cross-tie market 
about Nov. 1 was reported here by R. T. 
Huson, tie and timber agent. 


Norfolk, Va. 


Sept. 29.—North Carolina pine was very 
dull last week. The railroads report a little 
better. freight movement, but can not attri- 
bute this to increased lumber shipments. 
Many orders for lumber have been placed 
on the West Coast, but bottoms are scarce 
there and shipments are very much delayed. 
Some buyers may be forced to use more 
North Carolina pine than they would have 
used otherwise. Prices of both rough and 
dressed pine remain the same, and there is 
little disposition to hammer them lower. 

There has been a good demand for edge 
4/4 No. 2 and better; a lot of mills have a 
Surplus of edge lumber. Prices show no 
Weakness. There has also been a good de- 
mand for stock widths, No. 2 and better, 
especially 4-inch. This item is very popular. 
Stock widths have not been moving so well, 
but offerings are small. Edge 4/4 No. 3, 
also No. 3 stock widths, have been very 


quiet, though some inquiries are circulated. 


ricas Lumber Centers 


Other good rough lumber has been very 
quiet recently. 

Sales of edge 4/4 No. 1 box, kiln dried, 
have been a little larger, but total new busi- 
ness has been small. Box makers are more 
interested in good air dried edge box, though 
it is not much cheaper than kiln dried. Very 
little interest is taken in dressed and resawn 
edge box. No. 1 4/4 stock box has been very 
quiet, yet it is far from easy to buy good 
stock, either air or kiln dried, even at good 
prices, for there is not much available. Edge 
4/4 No. 2 box has been practically “dead,” 
but more No. 2 stock box for the yard trade 
has been sold. However, West Coast com- 
petition is felt very keenly on cheap sheath- 
ing boards. Box 5/4 and 6/4 are quiet, as 
are box bark strips, rough and dressed. Dun- 
nage is still moving well, and is not very 
plentiful in either pine or hardwoods. 

Demand for flooring, thin ceiling, parti- 
tion, roofers etc. is keeping up better than 
that for rough items, though total sales of 
dressed are small. Prices do not show much 
change. Air dried roofers have been quiet, 
but are unchanged in price. Good 6-inch 
air dried beaded roofers are selling at $13 
f. o. b. cars Georgia main line rate. 


Macon, Ga. 


Sept. 29.—Roofer manufacturers have not 
seen much improvement in demand but they 
believe that sales will increase later this 
year. Roofers are being sold in limited vol- 
ume. Prices have not tempted the larger 
manufacturers to think about resuming opera- 
tions, which have been closed down for many 
months, 

With railroad shops reopening Oct. 1, things 
began to look better for the longleaf indus- 
try in southern Georgia. Railroads, however, 
are placing no big orders. Trade is exceed- 
ingly light compared with other years. 

Genuine improvement in the hardwood trade 
is noted. Liberal orders are coming from 
furniture factories. It is certain that stocks 
of industrial consumers are depleted. The 
larger hardwood mills have been shut down 
and will continue closed until demand in- 
creases to somewhere near normal. Manufac- 
turers are more optimistic and anticipate a 
steady improvement in demand. Logging 
crews are not doing much these days, as 
swamp lands have filled up with water again. 


Birmingham, Ala. 


Sept. 29—New construction permits have 
been: almost nil for the last two weeks, but 
there has been a limited amount of repairs 
and remodeling. Filling stations, miniature 
golf courses and public buildings have made 
90 percent of the retail purchases for the 
last six months. Rentals here are down 30 
percent from the 1928 level, and residence 
construction has about ceased in Birming- 
ham proper. Financing is difficult, but long- 
time financing is offered by one yard here, 
and several yards assist in handling small 
mortgages. Retail lumber prices have been 
reduced considerably within the last sixty 
days. 

Some manufacturers are offering very low 
prices. The mills are operating right along, 
some full time, some two-thirds and some 
three-fourths. Reduction of costs continues. 
Oct. 15 lists carried fewer reductions than 
any since last March. The smallness of the 


demand for No. 3 shiplap and 1x6-inch and 


wider boards has resulted in an increase in 
mill stocks. No. 3 common items seem to 
have touched bottom. No. 2 flooring and 
siding items are weak. “Dropping” grade 
of No. 2, from running No. 1 and C, takes its 
toll from No. 2 grade and leaves rather poor 
boards. Because of the low prices of No. 2 
sheathing, subflooring and decking, many 
yards are again stocking that grade. Uppers 
have declined most. Finish has sagged right 
along. Dimension is sluggish, and at the 
lowest level in many years. Mills quote 
$10.50 for random No. 2 and better air dried 
shortleaf S4S dimension, but some ask up to 
$22. One mill listed some l1x4-inch No. 2 
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The FLOOR—the ROOF 
and in BETWEEN 


You can get joists, stud- 
ding, finish and shingles—all the 
lumber items needed in a house 
from Sullivan, and if you wish, all 
in the same car. 


Mill connections formed over a 
period of 18 years assures your 


satisfaction. 
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Our No. 2 Common and 

Better lumber is very much 
in demand by buyers who 
are seeking real values. 


Write now for quotations on 
any lumber. you may need. 


Crater Lake 
Lumber Co. 
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This 1930 Model 


IMPROVED PHILLIPS 
WINDOW FRAME MACHINE 
will make 


MORE PROFITS 


for you 


Let us tell you all about this new 
1930 model—how it reduces your 
costs and increases your output 
—how it saves time, money, labor 
and space—how it turns out 
clean, smooth, accurate work — 
how it does the work of three 
machines—how it speeds up pro- 
duction — and why you should 
scrap your old, out-of-date ma- 
chinery and install this new Im- 
proved Phillips Model 1930. 


A letter from you will bring you 
information you ought to know 


ATLAS ‘ACTURING 
COMPANY or ORLANDO 
Orlando, Florida, USA. 











LANGE “ECONOMY” 


GLASS 
EDGER 





ONLY 


$55.0 


less motor. 


With motor, $70.00 


HERE’S A VALUE! 


Big value in a bench type glass edger 
that you can run from your present line 
shaft. Or furnished with its own power- 
ful motor, if desired. No experience 
necessary to turn out good work with the 
Lange “ECONOMY.” Order one today. 
One of many models made by Lange. 


HENRY G;, LANGE MACHINE WORKS 
166 North May Street, CHICAGO 





Henry G. Lange Machine Works 
166 North May St., Chicago 


Please send me complete information 


about Lange Glass Edgers and Lange 
Tools and Supplies. 
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flooring at $10.50 and $11; another at $17, 
while one that is on a 2 cent higher than 
east side rate asks $22 and $24 f. o. b. mill. 
Six months ago a 3x8-inch x 14-foot pole 
sold at $40, mill, but sells today at $40, 
Chicago, or $26 to $27 mill. 

An unusual number of calls have been 
noted throughout the territory for unusual 
styles of siding, which have been bringing 
fair prices. Calls for Pattern 105 in No. 1 
and better 1x6-inch have decreased, and many 
mills are making more Pattern 116, which is 
more popular even in uppers. 

Since Sept. 15, second grade plain red and 
white oak flooring was reduced $3; only one 
other small reduction is noted since last 
May, when prices were advanced. 


Laurel, Miss. 


Sept. 30.—The mills are very optimistic, 
feeling that business is now on the upward 
trend. All mills report that September ship- 
ments have exceeded production. There have 
been no price advances, but if shipments con- 
tinue ahead of output for the next two or 
three months, there should be a decided 
strengthening. 

During the last month, much more hard- 
wood business has been placed. Shipments 
have shown marked improvement. Automo- 
bile and furniture factories have ordered 
out considerable _ stock. Hardwood prices 
have not advanced any, but the market is 
holding very firm. 

Hugh White, of Columbia, Miss., prominent 
lumberman and present candidate for gover- 
nor, was a Tuesday visitor to Laurel, 
mingling with his friends at the South Mis- 
sissippi Fair. 

J. R. Schulz, of Jackson, Tenn., representa- 
tive for the Virgin Pine Lumber Co., Piave, 
and the Goodyear Yellow Pine Co., Picayune, 
was a recent visitor. 

Philip S. Gardiner, secretary of Eastman, 
Gardiner & Co., left Monday for an extensive 
motor trip, visiting New York City. 

John Hutchison, who has large lumber 
holdings in this section, has returned from 
a trip to Portland, Ore. 

Stewart M. Jones, vice president and gen- 
eral manager Gilchrist-Fordney Co., has re- 
turned from a business trip to Memphis and 
St. Louis. 


New York, N. Y. 


Sept. 30.—September business has been 
quite a bit better than August, and lumber- 
men believe that slow improvement will 
continue. Retailers and wholesalers feel 
that business will continue to gain even dur- 
ing the approaching cold season. 

The Nylta Club will resume its activities 
next Friday night with a meeting in the as- 
sembly room of the New York Lumber Trade 
Association, Grand Central Terminal. John 
C. Howell, a noted chemist, will be the prin- 
cipal speaker. Conrad N. Pitcher is arrang- 
ing for a dinner and vaudeville program to 
be held under Nylta auspices on Oct. 9, at 
the National Republican Club. 

Members of the National Institute of Credit 
who are connected with the lumber trade 
will be interested to learn that the institute 
is to conduct a series of credit courses, be- 
ginning tonight. In connection with the 
courses, there will be a credit forum meeting 
held on the last Thursday of each month. 
Miss Francis M. Grimwade, 468 4th Avenue, 
New York City, will furnish all information 
about the courses. 

A. H. Daniels has joined the sales staff of 
the Kraus Bros. Lumber Co. and will be 
stationed at Port Newark, N. J. Mr. Daniels 
comes from the company’s West Coast office 
in Seattle. 

Julian A. Rice, treasurer and manager of 
the J. A. Rice Lumber Co. (Inc.), spent some 
time recently resting at his father’s farm 
in Worthington, Mass. 

Clinton G. Bush, of the Bush Distributing 
Yard, Brooklyn, reports that business has 
been steadily improving. 

Cc. Cc. Fuller recently has been appointed 
manager of the New York office of the Fox- 
boro Co., manufacturer and distributer of 
controlling, recording and indicating instru- 
ments. Mr. Fuller, who succeeds the late 
W. W. Patrick, is widely known in the 
metropolitan area, and assumed his new 
duties under highly favorable circumstances. 
He will have complete charge of the New 
York office, and will be ably assisted by K. L. 
Barton, R. A. Rockwell and F. J. Leerburger. 


es 


Albuquerque, N. M. 


Sept. 29.—Although it is higher priced, req. 
wood is carried by the Las Vegas Lumber (Qo, 
Las Vegas, N. M., in dimension sizes for soil 
contact positions, and where construction wij 
be exposed to white ants, which attack other 
woods in that locality but to which redwood 
is immune. The buying of small mill prod. 
ucts on grades continues satisfactory, and 
attractive piles of clear gives good standing 
to the locally manufactured pine, which forms 
a large share of the company’s sales. Local 
material is surfaced in the yard at Las Vegas, 
shavings and dust being carried to a storage 
bin by a fan rigged from the hub of a Ford 
wheel, installed by Fred G. Carscallen, experi- 
enced mill man who believes the convenient 
arrangement of wood-working machinery is 
an important step to success. Claude W. Cars- 
ecallen is president, and G. A. Goddard, mana- 
ger, of this company. 

T. P. Gallagher, vice president and mana- 
ger of the White Pine Lumber Co., Bernalillo, 
N. M., is on a business trip to New York. The 
mill had resumed a 6-day schedule, when the 
burning of about half of the bridge on the 
Santa Fe Northwestern crossing the Rio 
Grande caused a shutdown after the supply 
of logs in pond had been exhausted, until day 
and night shifts will have been able to re- 
place the burned portion, so that log-train 
service can be resumed. 


St. Louis, Mo. 


Sept. 30.—The general market here for all 
items is quite inactive. There seems to be 
an unanimous feeling that there will be a 
betterment in demand for hardwood shortly. 
Southern pine is quiet, with prices holding 
their own at about the same levels as have 
been maintained for some time, and with no 
further decline looked for. An improvement 
in sales has been expected but the feeling 
now is that there will be no decided increase 
until spring. The flow of orders is only 
spasmodic; some days are fair but are fol- 
lowed by dull ones. Hardwood is backward, 
few orders being received, but the prospects 
for betterment are considered favorable. 
Prices remain around the levels that have 
prevailed for some time. West Coast woods 
are not in demand at present; prices are low 
but steady, though straight cars of uppers 
sell at low prices. There is practically no 
demand for either red or yellow cypress, and 
there has been no change in prices in the 
last sixty days. 

The building outlook here is considered 
more favorable by some than by others. 
Railroad construction programs lend encour- 
agement. The Illinois Terminal Railroad 
System’s $16,000,000 elevated-surface-subway 
terminal is only half completed, and the 
$12,000,000 program of the Terminal Railroad 
Association is about to get under way. The 
Illinois Terminal’s program includes an ele- 
vated and subway line, which is well ad- 
vanced, and a $5,000,000 distributing ware- 
house, which has just been begun. 

Franklin A. Hofheins, president Weather- 
best Stained Shingle Co., North Tonawanda, 
N. Y¥., Hoo-Hoo’s newly elected Snark of the 
Universe, conferred with Secretary-treasurer 
H. R. Isherwood at headquarters here on 
Sent. 29 and 30. 


Jacksonville, Fla. 


Sept. 25—The lumber market in the South- 
east has shown a slight but steady improve- 
ment during the last thirty days, particularly 
that for a number of items of southern pine. 
There is a fairly good demand for Nos. 1 and 
2 common novelty siding, plain and beaded 
ceiling, shiplap and finish. The upper grades 
of these items are moving slowly, as are prac- 
tically all items of finish and partition. There 
is some demand for No. 2 common boards, 
rough and D4S. Shortleaf air dried roofers 
are in very little demand, and the mills that 
have been operating continuously for the last 
few months have large stocks on hand. How- 
ever, operators are making few concessions In 
prices. Large longleaf timbers, in lengths 
20-foot and longer, are in good demand, and 
the mills equipped to handle orders for them 
are booked up for the next sixty to ninety 
days, particularly those southern Florida 
mills that are cutting largely for the export 
trade. No. 2 and better shortleaf timbers are 
moving fairly well, but prices are far from 


(Continued on Page 69) 
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SIMONDS--The Finest Saws 
You Ever Used! 


No matter how good your mill or portable 
machine is, it is no better than the blade you 
provide for it. Thesaw, be it Circular, Band 
or Inserted Point is really the business end 
of the equipment. If it falls down on the 
job it means a loss of time, production and 
money to you. Avoid these costly leaks in 
your sawing operations—equip now with 
SIMONDS SAWS. You'll find them 
staunch, wear-resisting and edge-holding, 
because they are made to give you honest re- 
turns for your investment. Then too, they 


have an enviable reputation to sustain—with 
nearly a century of edge-tool manufacturing 
behind them and the future before them. 
They are honest saws of SIMONDS OWN 
STEEL—The finest saws you ever used. 


Get your organization in line—provide your 
Sawing machines with the best. They cost 
no more than inferior saws, but they save 
you many times in efficiency. 


Write SIMONDS about Saws. 


SIMONDS SAW AND STEEL COMPANY 


“The Saw Makers” 
ESTABLISHED 1832—FITCHBURG, MASS. 


Chicago, Ill. Lockport, N. Y. 
Boston, Mass. Memphis, Tenn. 
Detroit, Mich. Atlanta, Ga. 
saad York —, London, England 


Portland, Ore. Montreal, Que. 
San Francisco, Calif. Toronto, Ont. 
Los Angeles, Calif. Vancouver, B. C. 
Seattle, Wash. St. John, N. B. 


SIMONDS 
SAWS 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kena” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES 

New York City, 415 Lexington Ave. 

South Bend, Ind., 511 Pythian Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bidg. 

Detroit, Mich., 2-219 General Motors Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Seattle, Wash., 5525 White Bldg. 

Cincinnati, Ohio, 711 Traction B 

















Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


FPcorpssono 4 
N. C. PINE 


Our “ Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order, 
































YARD, MILL AND OFFICE. 


Newsy Notes of Persons and Places 











JOHNSON & WIMSATT 
WASHINGTON, D. C. d 


Guard 5 home Credit Losses 
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eeneeer 5% CREDIT ASSOCIATION 
8 S. Dearborn St., Chicago 
35 rt *Williom St., New York City 


COUNTERFEIT CHECKS 


are frequent except where our 


CHICAGO 


We also make Time 
Checks, Stencils and 





A. C. Wells, of Menominee, Mich., president 
of the J. W. Wells Lumber Co., was a visitor 
at lumber offices in Chicago Tuesday and 
Wednesday. 


John Standifer, of Columbus, O., sales repre- 
sentative of the A. W. Lammers Co., was in 
Chicago Tuesday for a conference at the firm’s 
headquarters here. 


Frank Klesner, of Grand Rapids, Mich., sales 
manager for William Horner, was in Chicago 
early this week and visited at several of the 
local lumber offices. 


J. D. Mylrea, of Rhinelander, Wis., president 
of the Thunder Lake Lumber Co., was in Chi- 
cago Tuesday and called at the offices of several 
of his friends in the trade. 


J. R. Meekin, of Louisville, Ky., parquetry 
flooring sales manager for the Wood Mosaic 
Co. (Inc.), was a business visitor in Chicago 
the fore part of last week. 


C. C. Smith, of Houston, Tex., manager of 
yellow pine sales for the Kirby Lumber Co., 
was in Chicago the latter part of last week and 
was a caller at local lumber offices. 


John D. Spaulding, of Diamond Springs, 
Calif., sales manager of the California Door 
Co., was in Chicago on Friday of last week and 
visited at the offices of local lumbermen. 


W. J. Yardley, of Houston, Tex., sales man- 
ager of the Sabine Lumber Co., arrived in Chi- 
cago Saturday of last week to spend several 
days calling on some of his numerous friends 
in the trade. 


W. H. Morrison has been appointed district 
sales manager for the Weyerhaeuser Sales Co. 
in the Arizona-Southern California territory. 
His offices are at 486 Chamber of Commerce 
Building, Los Angeles, Calif. 


J. B. Lichty, of the J. K. & W. H. Gilcrest 
Co. (Inc.), Des Moines, Ia., while in Chicago 
this week to attend the annual convention of the 
National Retail Lumber Dealers’ Association, 
took “time off’” to visit some of his friends in 
the local trade. 


H. K. Brooks, of Bend, Ore., vice president 
and general manager of the Brooks-Scanlon 
Lumber Co., was in Chicago on Thursday of 
last week, to confer with his company’s repre- 
sentative here, Robert K. Eaton, of the Robert 
K. Eaton Lumber Co. 


G. A. Rogers, of St. Maries, Ida., president 
of the Rogers Lumber Co., which is the suc- 
cessor to the St. Maries Mill Co., and also 
president of the Winslow Lumber Co., of Orin, 
Wash., was in Chicago Tuesday and visited 
local lumber offices. He left this city for a 
business trip to northern Wisconsin. 


H. W. Wagner and J. H. Curtin, of Stephen- 
son, Miss., manager and sales manager, respec- 
tively, of the Foster Creek Lumber & Manu- 
facturing Co., were in Chicago Wednesday and 
called at local lumber offices. They had been 
on a visit to the headquarters of the company, 
at Madison, Wis., and were on their way back 
home. 


Martin L. Hansen, Chicago representative of 
the Clover Valley Lumber Co., spent last week 
on a tour of several Wisconsin cities, including 
Milwaukee, Wausau, Fond du Lac, Merrill and 
Oshkosh, and found most of the retail lumber- 
men of that State* facing the future with an 
optimistic attitude. His office is at 308 West 
Washington Street, suite 1217. 


J. B. MacKenzie, well known retail lumber 
dealer of Georgetown, Ont., a former president 
of the Ontario Retail Lumber Dealers’ Asgo- 
ciation, accompanied by Mrs. MacKenzie, has 
just returned from an extended trip to Great 
Britain and the Continent. They have been 
away two months and report a most enjoy- 
able vacation. 


W. R. Dunlap, of Washington, D. C., unit 
director of the Florida Forestry Service, ad- 
dressed the Kiwanis Club of Jacksonville, Fla, 
on Wednesday of last week, describing the 
appalling damage done to timber resources by 
forest fires. Methods used for the protection 
of forests against fire were also described in 
the address, which was illustrated by motion 
pictures. Besides his connection with the State 
forestry service Mr. Dunlap is the American 
Forestry Association’s representative in Florida, 
Alabama and South Carolina. 


M. L. Fleishel, president of the Putnam 
Lumber Co., Shamrock, Fla., accompanied by 
Mrs. Fleishel, spent a couple of days in Chicago 
the latter part of last week. Mr. and Mrs, 
Fleishel are making a leisurely automobile trip 
that will take them as far north as St. Paul, 
Minn. After visiting friends there for a day 
or two, they expected to start back on the re- 
turn trip and reach St. Louis in time for the 
world series ball games played there. This 
is the first vacation Mr. Fleishel has taken for 
some time and he has found it very enjoyable. 


THE AMERICAN LUMBERMAN was favored on 
Monday of this week with a pleasant call by 
Charles Ulrich, who conducts the Boswell 
Lumber Co., at Boswell, Ind. Mr. Ulrich was 
on his way home from a trip to Minot, N. D., 
where he inspected farms which he owns in 
that vicinity. His impressions as to conditions, 
gained on his trip, were favorable as a whole, 
although naturally some sections are better off 
than others. He reported the corn crop in his 
own section of Indiana as being exceptionally 
good this year, and he also said that yard busi- 
ness was picking up. 


Clarence Iden, of Las Vegas, N. M., presi- 
dent of Gross, Kelly & Co., one of the most 
prominent retail lumbermen of the Southwest 
and widely known as an energetic merchan- 
diser of the products of the forest, was in Chi- 
cago this week on business and attended the 
annual convention of the National Retail Lum- 
ber Dealers’ Association. Last year Mr. Iden 
was president of the Mountain States Lumber 
Dealers’ Association. New Mexico is in a 
fairly good economic situation, he told a repre- 
sentative of the AMERICAN LUMBERMAN, for the 
State was not hit by the drought, as were so 
many of the agricultural sections of the coun- 
try. It was affected by the general business 
depression, of course, but he indicated that New 
Mexico has weathered the storm as well as any 
and maybe better than some parts of the nation. 


Lumbermen Bank Directors 


EvaNnsvILLE, INp., Sept. 29.—The lumber and 
woodworking industry is well represented on 
the directorate of the Central Union Bank. 
which resulted from a merger of two local 
financial institutions and which celebrated its 
formal opening last Saturday. Dan W “— 
head of the Maley & Wertz Lumber Co., 
chairman of the board, and among the other 
members are: Lowry Bertelsen, president of 
the Schultze Lumber Co.; Elmer D. Luhring, 
of the Luhring Lumber Co.; Fred P. Nehrbas, 
of Servel (Inc.) ; and E. F. Karges, vice presi- 
dent of the Regal Cabinet Co. and president 
of the Karges Furniture Co. 
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Good Prospects for State 


Tampa, FLA., Sept. 29.—C. T. Ansley, presi- 
dent of the Ansley Lumber Co., of this city, 
in a recent newspaper interview, expresses the 
opinion that this will be a banner year for 
Florida in citrus fruits and that Florida during 
the coming winter will have a larger share of 
the tourist business than ever before. He 
refers also to the rapid development of Tampa 
as an export point, with steamship lines oper- 
ating to many foreign countries. He concludes 
his interview with the statement that “prosper- 
ity is here for us and we must reach out and 
take advantage of our opportunity.” 


Former Omahan Visits Old Friends 


OmaHA, NeEs., Oct. 1—Mr. and Mrs. Gates 
H. Rheam, of Portland, Ore., are this week 
visiting their numerous friends in this city, of 
which they were residents prior to their removal 
to Portland, about two years ago. 

Mr. Rheam was for many years in charge of 
sales for the Nebraska Bridge Supply & Lum- 
ber Co., being located at the company’s general 
offices in Omaha. At the end of 1928 Mr. 
Rheam went to Portland to take charge of the 
company’s office there, with the title of vice 
president. 

He resigned from that position in April of 
the present year to enjoy a period of “loafing,” 
as he puts it, though some of his friends assert 
that he is kept fairly busy clipping coupons and 
otherwise looking after his investments. Dur- 
ing his long residence here Mr. Rheam made 
many warm friends, both within and outside 














Gates H. Rheam, Portland, Ore., formerly a 
popular member of the Omaha lumber frater- 
nity, revisits his old haunts 


the lumber trade, who are delighted to again 
greet him, though regretting that his stay here 
is to be only for a week or so. 

Enroute to Omaha Mr. and Mrs. Rheam 
stopped off at Minneapolis for a few days’ visit 
with their daughter and son-in-law living there. 





Named Walnut Association Executive 


Burdett Green, of Chicago, who for two 
years has been on the staff of the American 
Walnut Manufacturers’ Association as director 
of its trade extension activities, took over the 
duties of secretary-manager of the organiza- 
tion Oct. 1, succeeding George N. Lamb, who 
resigned to become general sales manager of 
the Flexwood Co., of which he also is a direc- 
tor. Mr. Lamb had been associated with the 
walnut organization since its inception during 
the World War, and when the return of peace 
found the walnut industry with great’ production 
possibilities but with canceled Government con- 
tracts and few markets, necessitating a stronger 
organization, he was the first full-time executive 
secretary. 

The new secretary is a young man of wide 


and varied experience in wood research and 
market promotion. A graduate of the Univer- 
sity of Missouri School of Forestry, he also has 
a Master’s degree from Yale University, where 
he specialized in lumbering, wood technology, 
and the utilization of forest products. After 
completing his college training he joined the 
staff of the United 
States Forest Service, 
and for several years 
on the West Coast he 
worked with lumber 
producers on seasoning 
surveys, cost analyses, 
mill scale studies, and 





BURDETT GREEN, 
Chicago; 

New Walnut Group 
Executive 





similar projects. He 
was transferred to the 
United States Forest 
Products Laboratory at 
Madison, Wis., where 
he made valuable con- 
tacts with lumbermen in 
all branches of the in- 
dustry, and also with industrial users of lum- 
ber and with specifying buyers from all over 
the United States. He left the Government 
service in 1925 to take up market extension 
work for the Union Lumber Co., working out 
of the firm’s Chicago office. 

He entered trade association work when the 
National Lumber Manufacturers’ Association 
opened its trade extension office in Chicago, and 
subsequently opened the National office at Kan- 
sas City, Mo., becoming district manager in 
charge there. When the walnut group decided 
to enlarge its trade promotion activities, two 
years ago, Mr. Green was chosen as the man 
to direct the work, and the success of his ef- 
forts in this direction is well known to the lum- 
ber trade. The results have been so gratifying 
and profitable that they will be continued and 








— 


. enlarged during the coming months. Mr. Green 


has worked largely with architects, designers, 
engineers, and others who have been in charge 
of specifying whether wood or some of the many 
substitute materials should be used in new con- 
struction and furniture. 

Within a few weeks his successor as director 
of trade extension for the association will be 
announced. This man, yet to be named, will 
work toward the greater use of fine American 
hardwoods, walnut especially, in new construc- 
tion. Another field man will be added to the 
staff, and it will be his duty to promote the use 
of these woods in furniture, especially as con- 
cerns hotels and other similar buyers of large 
quantities of furniture. 





Executive Forms New Company 


ToLepo, Onto, Sept. 29.—George L. Free- 
man, jr., for a number of years vice president 
of the Kelsey & Freeman Lumber Co., has 
resigned that position to organize the Toledo 
Minfelt Insulators (Inc.) Mr. Freeman, al- 
though retiring as an officer of the lumber com- 
pany, will retain his place as a member of the 
board of directors. 

Mr. Freeman will be president and treasurer 
of the new Minfelt Insulators (Inc.), offices 
of which are at 2356 Monroe street, this city. 
The company will act as distributer for the 
Mineral Felt Insulating Co., Toledo, in 20 
northwestern Ohio counties. 

The products of the company are used for 
insulating hot water, steam and hot air heating 
systems, also for insulating residences. 


—_—_—_—_—_—_ 
MorE THAN 1,875,000 persons, or over half 
of Chicago’s 3,375,235 inhabitants, reside in one- 


or two-family dwellings, according to the Chi- 
cago Association of Commerce. 





CHICAGO 


For Big Values in 
HARDWOOD LUMBER 


Send your orders to 


Maisey & Dion 


Owned and Operated by 


CISAR BROTHERS 


2357 South Loomis St., CHICAGO 
Telephone, CANal 1830, 1831, 0118 


WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Phone Randolph 1069 
Manufacturers and Wholesale Dealers in Maple, Birch 
and Oak Flooring, Redwood, old growth Yellow Fir, 
Red Cedar, Northern and Western Hemlock, Pondosa 
and California Pine, Yellow Pine, White Cedar Posts. 
Exclusive agents for Redwood Manufacturers Co., and 
“Soo Brand’’ Maple and Birch Flooring. 











and Air Driea ENGLEMANN SPRUCE 
We own and er Fl 3 tn 
We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 


PIKE - DIAL LUMBER Co. 
AN 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 

Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 













































A New Book 


HOLT’S RAPID 
ESTIMATOR 


A REAL price-list covering houses be- 
cause of its size, its convenient indexing 
of the great mass of information which 
places at your finger tips and, of great- 
est importance, the ease and simplicity 
of keeping it up-to-date with constantly 
fluctuating prices and changing methods 
of construction. 


Every effort has been exerted to make 
this little book measure up to YOUR 
IDBAL of what is needed, every imag- 
inable precaution has been taken to in- 
sure the highest degree of accuracy in 
copying these tabulations from its par- 
ent book, “Automatic Building Costs,” 
so that these “cost-rates” will be just 
es accurate as those in that book proved 
to be in the two years it has been in use 
in every state in the U. S. A. and in 
Canada, 


While this book is only a small part of 
the “ABC System of Estimating,” it con- 
tains the most-used tables and gives 
simple rules for deriving other informa- 
tion contained in the enlarged works so 
that practically any house can be figured 
anytime and anywhere. 


This book will enable you to build up a 
reputation of being the “Building-Costs” 
expert in your community. Bound in 
semi-flexible red leather. 128 pages, 
2%”"x5%”, vest pocket size. 


$3.00 Postpaid 


AMERICAN LUMBERMAN 
431 So. Dearborn St. | CHICAGO, ILL 
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Stake Charges Justified 


WASHINGTON, D. C., Sept. 30.—Division 3 of 
the Interstate Commerce Commission today 
handed down a decision in I. & S. Docket No. 
3443, finding that the carriers have justified 
proposed increased charges for blocking, 
staking and otherwise securing lumber, tim- 
ber, logs, poles and piling on or in cars at 
north Atlantic ports such as Baltimore, Phila- 
delphia, New York Harbor and vicinity, Wil- 
mington, Del., and Camden, N. J. Operation 
of ithe schedules involved was suspended by 
the commission until Nov. 1 pending investi- 
gation. 

The following table shows the present 
charges per car for blocking, staking and 
otherwise securing lumber, etc. 


Present Proposed 
-—Charges—, r—Charges—, 
Single Double Single Double 

Cars Cars Cars Cars 


When material is 
furnished by ship- 
per and labor by 


GOSCHEE ccccsctnes $1.00 $ 2.00 $ 1.75 $ 3.50 
When material and 

labor are furnished 

by the carrier: 

Lumber and tim- 

BOP  ceacdeccvece 4.00 8.00 8.00 16.00 
DOE wetetaaccene 4.00 15.00 8.00 16.00 
Poles and piling.. 7.50 15.00 8.00 16.00 

When material is 
furnished by the 
carrier and labor 
by the shipper: 
Lumber and tim- 

DOP sedevecvcoss 3.00 6.00 5.50 11.00 
Res re 3.00 13.00 5.50 13.00 
Poles and piling.. 6.50 13.00 6.50 13.00 


Respondents state that no charge will be 
made when shippers do their own blocking 
and staking, the only restriction being that a 
representative of the carriers will supervise 
the blocking and staking in order that cars 
will be loaded in accordance with the rules of 
the Master Car Builders’ Association. It ap- 
pears, however, that much of the lumber 
reaches these eastern ports by water and is 
consigned through to rail destinations, and 
protestants assert that it is impractical for 
shippers in such instances to load, block,-and 
stake their lumber at these ports as the cars 
frequently are staked at piers which are not 
readily accessible to them. It is the custom 
of the carriers to transfer the shipments from 
boats to cars and perform the loading without 
cost, except that when the lumber is loaded in 
or on cars the carrier performs the service of 
blocking and staking, furnishing either the 
material or labor, or both, and charging there- 
for as shown in the above table. The service 
performed in blocking and staking lumber in 
or on cars at the ports is generally similar. 

Protestants urge that the cost of this serv- 
ice could be materially reduced if the stakes 
were reclaimed and used on other shipments. 
Respondents point out, however, that such a 
practice would be impracticable, as it is the 
general custom of consignees to expedite un- 
loading by cutting or breaking off the stakes 
thereby rendering them unfit for further serv- 
‘ice of this character. They further show that 
if these stakes were salvaged as suggested 
by protestants the cost of assembling and 
reconditioning them would approximate the 
cost of new stakes. 

The order of suspension is vacated as of 
Oct. 6. 





Loadings of Revenue Freight 


Loading of revenue freight for the week 
ended Sept. 20, 1930, totaled 952,512 cars (a 
decrease of 13,201 cars below the week imme- 
diately before) the car service division of-the 
American Railway Association announced to- 
day. The report is as follows: Forest prod- 
ucts, 41,496 cars (a gain of 720 cars over the 
preceding week); grain, 46,127 cars; livestock, 
27,161 cars; coal, 153,881 cars; coke, 8,176 
cars; ore, 48,785 cars; merchandise, 244,799 
cars; and miscellaneous, 382,087 cars. 





Prospects for Fall and Winter 


Cuartotre, N. C., Sept. 29. — Victor W. 
Wheeler, secretary and treasurer of the Caro- 
lina Retail Lumber & Building Material Deal- 
ers’ Association, with headquarters here, and 
R. S. Query, assistant manager of the J. H. 
.Wearn Co., here, and former president of the 
rassociation, have just returned from a good 


will tour through South Carolina in the inter- 
est of the organization. Cities visited by the 
two included Spartanburg, Greenville, Ander- 
son and intermediate points, retail and whole- 
sale lumber dealers in each town being called 
on. “We found business better than we had 
expected and prospects for the fall and winter 
comparatively good,” Mr. Wheeler declared. 





Noted Lumberwoman Weds 


MADDEN-TILDEN. The marriage of Mrs. 
Pamilla A. Tilden, of Bloomington, Ill, +o Dr. 
Reed Madden, of Xenia, Ohio, was solemnized 
at high noon on Wednesday, Sept. 24, at the 
Tilden home, Rev. Forrest L. Fraser, pastor 
of the First Baptist Church, of Bloomington, 
officiating. The wed- 
ding took place in the 
presence of a small 
gzroup of intimate 
friends, and the couple 
left at once by train 
for Chicago and the 
East. Dr. and Mrs. 
Madden will sail for 
Europe after a _ brief 
visit with Mrs. H. Ray 
Helvenston, Pitts- 
burgh, formerly Miss 





MRS. REED MADDEN, 

Formerly Mrs. W. W. 

Tilden, of Blooming- 
ton, Ill. 





Margaret Tilden. They 
expect to spend at 
least six months 
abroad, three of which 
are to be spent in 
London, where Dr. 
Madden has been in- 
vited to hold clinics. 
Week-end trips to the 
& continent by airplane 

and several months of 
travel in Switzerland, Italy, Africa and Spain 
are among their planned enjoyments. 

The bride is widely known in lumberdom 
as one of the most efficient and progressive 
retail lumber dealers in the State. When 
left a widow by the death of the late W. W. 
Tilden, owner and president of the Corn 
Belt Lumber Co., of Bloomington, a prosper- 
ous and conspicuously enterprising concern, 
she unhesitatingly took over the manage- 
ment of the business and carried on with an 
expert hand. She has been much written 
up in trade papers, local newspapers and 
other publications as a successful and origi- 
nal business woman who has _ initiated 
numerous merchandising schemes, with a 
splendid ideal of service and new ideas in 
advertising and display. She has also been 
active in association work and was the or- 
ganizer and first president of the Women’s 
Auxiliary to the Illinois Lumber & Material 
Dealers’ Association. She has been in great 
demand as a speaker dat various State and 
district lumber conventions, not only in IIli- 
nois, but in surrounding states. In addi- 
tion to all this she has also been a leader in 
Bloomington’s social, civic and church work, 
is chairman of the finance committee of the 
Young Women’s Christian Association and 
has held numerous other offices of that kind. 

Dr. Madden, who is a graduate of Ohio 
State University and Eclectia Medical Insti- 
tute of Cincinnati, and continued his studies 
in Vienna, has won high honors in his profes- 
sion. The wedding was preceded by a number 
of brilliant social affairs, the bride being 
honored by clubs and social organizations 
of which she was a member, as well as by 
many private receptions, dinners and in- 
formal affairs. 





GRAY-CASKEY. Miss Mildred E. Caskey, 
daughter of Mr. and Mrs. John B. Caskey, 
of Buffalo, N. Y., was married on Sept. 24 
to Maxim T. Gray, of Hamilton, Ont. The 
ceremony took place at the Central Presby- 
terian Church in Buffalo, Rev. L. V. Busch- 
man officiating. A reception followed at the 
Park Lane. The bride’s father is a member 
oe the Hendricks-Caskey Co., wholesale lum- 
er. 


BRADY-WATSON. Announcement of the 
engagement of Emmett Edward Brady, depart- 
ment manager for the Cascade Timber Co., 
at Tacoma, Wash., and Miss Janet Watson, of 
Tacoma, was made Sept. 21 by Mrs. Alice 
Rector Watson, mother of the bride-to-be. Mr. 
Brady is the son of the late E. J. Brady, of 
Tacoma, and has a wide acquaintance among 
the lumbermen of the Pacific Northwest. His 
fiance belongs to one of the oldest pioneer 
families in the State and was born in one 
of the first houses erected in Tacoma. The 
wedding has been tentatively set for early in 
December. 


i 


Frames Aluminum Primed 


Bayport, MINN., Sept. 29.—After more than 
two years of experiment and testing, Fred ¢. 
Andersen, president of the Andersen Frame 
Corporation, has announced an addition to jts 
line of frames—a frame made entirely of Pop. 
dosa pine with all important joints primed with 
aluminum paint. This is in addition to the 
regular line of genuine white pine frames which 
this company has always made. 


This new Andersen master frame is made 
entirely of selected Pondosa pine. All the joints 
in which experience has shown that decay starts 
are primed with special aluminum paint. 


“I am glad to be able to announce this new 
service to our thousands of jobber, dealer and 
contractor-builder friends,” Mr. Andersen said, 
and continued: 


Now we will offer a choice of two frames, 
the Andersen master frame made of all genuine 
white pine, and the new Andersen master frame 
made of Pondosa pine with primed joints. 


Each type of frame will be identical so far 
as construction details and mill accuracy are 
concerned. Each will have the locked sill-joint, 
the wide blind stop provision, the steep sill 
slope for good drainage, and the many other ex- 
clusive Andersen features. 


On account of the lower cost of the lumber 
and the special machines which have been de- 
signed to do the priming, we are able to offer 
the new Andersen master frame of Pondosa pine 
with primed joints, at lower prices and still give 
our customers a frame which we will stand be- 
hind with every assurance that it will give life- 
long, carefree, leakproof service. 

The excellent drainage features of the new 
Andersen master frame have made it possible 
to use Pondosa pine and our laboratory tests 
on primers proved that aluminum paint is the 
best paint we can use in the important joints, 
thus enabling us to produce a frame which we 
can honestly recommend. 

During the many years that the Andersen 
Frame Corporation has specialized in frames of 
genuine white pine, our distributers have recom- 
mended that we make another frame with all 
the exclusive Andersen leakproof features, but 
of Pondosa pine on account of its lower cost. It 
wasn’t until we brought out the new master 
frame with its excellent drainage features and 
had figured out a method of priming the joints 
in which decay often starts, that we felt we 
had anything to offer our trade which would 
be satisfactory either from their standpoint or 
ours. 

This new Andersen master frame of Pondosa 
pine with all important joints primed is our 
answer to this recommendation. We believe that 
it is a distinct contribution to the building in- 
dustry. The advance reports which we are re- 
ceiving indicate a remarkable acceptance from 
the trade of this new frame. 

We are still continuing the manufacture of 
the Andersen master frame of all genuine white 
pine and we do not want our trade to think 
that we are going back at all on the genuine 
white pine which we have used exclusively for 
so many years, as we feel that it is fully worth 
the difference in price. We are offering this 
other frame to those who, in the past, have 
not been able to see the additional value of the 
genuine white pine frame. 

Mr. Andersen said that special machinerv has 
been installed in the frame plant at Bayport, 
so that the cost of priming the important joints 
would be kept down to a minimum. The An- 
dersen frame factory at Bayport is the largest 
woodworking factory in the country, devoted 
exclusively to manufacturing frames. 


To Operate Small Mills 


JACKSONVILLE, FLaA., Sept. 29.—The Putnam 
Hall Timber Co. is a new concern recently 
formed at Putnam Hall, Fla., with J. L. Tur- 
ner as president. The company has extensive 
timber holdings in and adjacent to Putnam 
County, and will operate a number of small 
mills. After the timber has been cut from 
these areas, the land will be improved for 
farming. Associated with Mr. Turner is G. 
W. Hall, vice president, and P. O. Watkins, 
secretary-treasurer. 
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Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended Sept. 27: 
Flooring Finish, All 10-20’ Fencing, S18, No. 1 Dimension, No. 2 Shortleaf Shiplap 
1x3” E.G.— B&Better Rough: a 4 10-20 S1S1E Dimension S1S1E No. 1 (all 10- 20"); 
B&Btr, 10-20’.. .$64.38 FP side eons 35.00 i 29.71 Short- Long- | 2x 4”, 10’...... 18.21 Oe sxsrckes 
3” F.G.— 1x8” 36.00 ie woeibag ‘ leaf leaf ae 18.35 mh 2 (10-20’): 
1x — SC Oe ee hee eee ee . BE sad dite whe 31.04 2x 4”, 10°. .20.15 22.00 16’ 18.15 1x8” 15.85 
0-20’. 35.58 : fa ra ’ 20, — - =F eee ties am 2 EER » hide ceeds 9.85 
B&Btr, yee “* eae 1x5 and 10”.. 41.00 | No. 2— 12’. .20.37 22.00 18&20’...... 19.71 SSO” asescne 15.59 
No, 1, 10-20’.... 30. B&better Surfaced: 1x4”... eee 14.36 16’..21.06 24.35 | 2x 6”, 10’ 13.00 | No. 3, (all 6-20’): 
ix4” E.G.— | ete abebine 39.38 | 1x6” ........ 14.37 18&20’. .23.13 28,22 i: 14.25 | 1x8", ......-. 30 
B&Btr, 10-20’... 66.00 eee 39.25 | No. 3 9.29 | 2x 6”, 107. .16.53 sae: aaae inte 22": 12.47 
1x4” F.G.— ” rant ear . sas . e : . al: Pipes 
Bt 10-20". 35 18 1x8 see aS . 40.19 1x6” i 10.09 12 ¥ .17.22 19.04 18&20 eee eee 15.60 Longleaf Timbers 
pire Ind and 30°.. 46.00) oo, oe 82 16’. .17.16 20.57 | 2x 8”, 12’...... 18.50) No. 1 Sq. E&S 
No. 1, 10-20’... 30.89 SE ssnsion 50.46 | o's te rae 18&20’..19.58 21.50 is. 16.76 S48, 20’ and 
No, 2, 10-20’... 19.37 5/4x4, 6&8".. 58.25 | V9 5, Mt 10-20). | ox 8”, 10°. .18.22 18&20’...... 16.01 gunder ad) 
j ow ‘a ~— 2) ——_ § eeeeooos ° = ° ? “ ws ees § ” , oe S|’ * Ow: )\ Bee omen ao. 
cp pening | Stas, noms, oa80 | ERoe coco $a | ager agg | tate meee anag | yf orc it 
catalan war saeee: SE” nsvcais 48.06 16’. .19.13 21.55 £2 a borp : 
RR tte 26.77 eee 38.00 | No. 2 (all 10 to 20’): 18&20’. 21.18 24.00 Pa. ae ~~ 4 apesavenddoingaagpin 
re 25.8 “a Severe 33.75 Sb 16.24 | 2x10”, 10°. .24.93 ain aa emia © %." a ee 
SE escevemn 16.35 SF cxscvech 30.00 a hich 15.59 12°. 26.14 2 b, Sens BE ; : 
Drop Siding Casing and Base No. 3, (all 6.20’): acne soaae’ aRae 18&20’...... 20.00 Gas material 
”, 10-20’— ta! oa (All 1x4 & 6”): 
1x6”, 10-2 30.01 | B&better: oe an 11.90 | 2x12”, 10’..29.75 35.75 No. 3 Dimension B&Btr, 9 and 
af LI at ee 48.97 | iyiae 722727" 19°57 12’, 28.66 35.60 | 2x4” .......... a Boe 36.51 
eo. ' 8” ease -++++ 50.70 | No, 4, all widths hoi... ne ree 11.91 10 and 20’... 34.50 
SS 22.37 5 and 10 52.25 and lengths.. 7.85 18&20’..31.61 42.11 | 2x8” .......... 11.53 | No. 2 random.. 18.50 
Following are typical average f. o. b. Nor- ; 7 i i 
folk prices made during the period Aug. 1 to [Special telegram to AMERICAN LUMBERMAN] Following are average sales prices, these 


30, inclusive, as reported by the North Caro- 
lina Pine Association: 


Rough 
Edge 4/4— 
SNE Giada Pan co x haa ek ee made awe $43.75 
PE. atv ait 6 'ieee ask tcs se dco Ch kee 30.70 
ST, Bb ah ae whee ae wae ewes hee abe 20.05 
ee. ides Fie wkte cts ewee adele ab ew 17.65 
No.1 No.2 
er aa 1 box box 
ne  scbicansge’ $41 cya oe 
i. eee 12.7 a pee 
Pe vainb ckaee 42.65 $35.05 $22.25 $19.00 
ne ovpeus naa 45.1 ‘eee “ ey 
Pt asiet ew obo 43.85 35.90 ten 19.50 
Re 49.80 36.55 22.80 19.05 
63.50 45.60 26.60 21.10 
Edge, B&better— 
| RE ee eee ee eee colt ee $47.30 
ies sk Nala aia tart Se ie Ek ic 60.40 
BS Geet one aah bos 5 tod a cabs Gil ane 64.90 
DM gab ieheanckss6a ese eSeace eee okecee 50.95 
Bark Strips— 
SUIEINEI —5<'% ‘oncgldirsiecsss:'rse mcinvin tlie’ ta tiatan cous esata $31.00 
SESE RR eek ep Ber ee (Sit oe Ess 14.60 
Dressed 2%” 3” & 
Flooring— Wide Wider 
DME” idveus wccees $39.90 $39.50 
No. 1 common, }”...... 34.75 34.40 
No. 2 common, }##”...... 25.90 24.70 
2%” 34%” 
eee. Ee cscasacs 338.55 38.35 
B&better, bark strip partition.......... $32.25 
Box bark strips, dressed........... coos BOO 
No. 2 
Roofers dressed 
DY. Si ceds ts wisi oie ee card oe ie cs a eo $24.90 
ET, hs katslae wiichie ep iue ates doe eee eae tie 25.50 
PARES ES are yee 25.50 
DT. hic Bk aretha wie hick iceiatabh Gan oa 28.50 





WISCONSIN HEMLOCK 


Following are f. 0. b. Wausau, Wis., prices: 
No. 1 Hemlock Boards, S1S— 
8’ 10,12&14’ 16’ 


SE wid esvbebeiesinming $25.50 $26.50 $27.50 
MC Spetnihssekewsay 29.00 30.00 31.50 
SE assavhbententeks 30.00 31.00 32.50 
SE sisrcVbnbsne enn 32.50 33.50 35.00 
Es enwewewsvevees 33.50 34.50 36.00 


For shiplap or flooring, add 50 cents to 
Prices on No. 1 boards. 


No, 1 Hemlock Dimension, $1S1E— 


8° 10’ 12” 14’ 16’ 
2x 4” ...$30.00 $30.00 $30.00 $30.00 $31.00 
2x 6” ... 28.00 29.00 29.00 29.00 31.00 
2x 8” ... 29.00 30.00 30.00 30.00 31.00 
2x10” ... 29.00 -32.00 33.00 33.00 32.00 
2x12” ... 29.00 33.00 33.00 33.00 33.00 


For No. 2 dimension, deduct $2.50 from 
Price of No. 1. 





Portland, Ore., Oct. 1.—Following f. o. b. 
mill prices on actual sales were reported to 
the Western Pine Manufacturers’ Association 
by members during the three days ended 
Wednesday, Oct. 1. Reports of prices shown 
on S2S include sales of stock worked other 
than S2S on which the prices have been re- 
duced to an S2S basis by using the working 
charges shown in the Western Pine Manu- 
facturers’ Association lumber price list of 
July 15, 1926. Prices of selects and random 
length larch and fir include sales of specified 
length stock with the prices reduced to the 
random length basis by using the sorting 
charges from the same list. Averages include 
both direct and wholesale sales. Where prices 
shown are net to wholesaler they have been 
increased by 5 percent of the estimated mill 





price. RL means random length. AL means 
all lengths, regardless of whether random or 
specified lengths are called for. Quotations 
follow: 
Pondosa Pine 
INCH SELECTS AND COMMON, S2S— 
6” Rg” 10” 12° 
C selects RL..... $41.84 $39.87 $49.81 $68.51 
D selects RL..... 27.71 29.64 33.27 59.06 


No. 1 common AL 27.83 29.16 29.38 37.63 

No. 2 common AL 20.92 20.84 20.50 25.75 

No, 3 common AL 14.49 14.83 14.88 15.32 
SeLects S2S, 5/4 anp 6/4, 4” AND WIDER— 


C selects RL...$50.62 D select RL. . . $40.73 
Wheels, Mes. 0" o.oo ok cecccces: Te cces See 
No. 4 Common, S2S, RW, RL........... 9.81 


Idaho White Pine 


INCH SELECTS AND COMMON, S2S— 
6” 8” 10” 12” 


C selects RL..... $58.75 ata Saths tu 

D selects RL..... 42.75 $43.64 $50.80 $84.00 

No. 1 common AL 43.75 42.00 48.00 

No. 2 common AL 31.05 31.44 30.98 39.75 

No. 3 common AL 20.92 22.09 21.12 25.71 
Beret, Be, OP inn sis on sine sow 6b Sous $35.50 


Larch and Pir 


Wo. 1 Giamemesen, Bx BY 26% cicviceic cc cowie $14.28 
No,. 2: dimension, 210” 16°......csecsess 15.25 
Vert. gr, flooring C&btr. 4” RL......... 38.14 


Drop siding or rustic, C&better, 6” RL.. 24.18 





f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Sept. 27: 


Plooring 

1x3” 1x4” 
Edge tenn ~‘a we La $60.00 
eS eee 25.00 
Flat grain—Bé&better.......... $36.00 35.75 
Bs Bhs id cdve we 32.25 
We Biss aeteee> ai 22.00 

Partition and siding 
Drop Siding, Bé&better, 1x6”..........0% $35.25 

Finish and Moldings 
Discount on moldings, 1%” and under... 45% 
1%” and over... 40% 

Boards and Shiplap 
Boards, No. 2, 1x12”, RS $22.00 
Shiplap, No. 3, ks aes Saha ve we Kenan 16.00 

Dimension 
a ee ee OU Ae a rr $17.75 
ee 0, Bbw BN BW o.nio's n:6: 0 Vivigs'e 6 O's 21.00 
ye) Se Se ee 31.00 
ae. 3, Be Se BO DE WE cic accieccescdyen 16.75 
Lath 

es SS Ge esac dbrsaomees $2.55 





ENGELMANN SPRUCE 


Priceg f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 

Inch— 4” 6” 8” 10” 13” 
mage 6-16’.$47.00 $51.00 $51.00 $67.00 $82.00 


btr.,* 6-16’. 46.00 50. +4 50.00 62.00 77.00 
No. 1, 6-16’.. 45.00 49.00 48.00 


No. 2, 8-16’.. 40.50 38. 80 38.50 38.50 46.00 
No. 3, 8-20’.. 31.50 33.00 34.00 34.00 35.00 
No. 4, 4-207.. 30.00 32.00 32.50 32.50 32.50 
5&6/4— 4”"&wdr, 4,6&8” 10” 12” 
D&btr., 6-16’ ...$66.00 $68.00 $71.00 $81.00 
No. 1&btr., 6-16’. 60.00 62.00 65.00 75.00 
No. 1, 6-16’ ..... 58.00 60.00 63.00 73.00 


For _— in No. 2, 4-inch, add $6; 6-inch, 


add $9; s-inch, add $6;'10-inch, add $8; 12-inch, 
add $6; No. =~ &- and 16- inch, add $7.50; 
12-inch, add $8: 'N 4, $4 


§Furnished vo Mg ‘available. 
Specified lengths—in Dabetter, No. 1 and 
s—In etter ° an 
better and No. 1, add for 16-foot, $5; for otter 
lengths, including 18- and 20- foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 
a but not over 20 percent shorter than 
10-foot 


Dé&btr., 4-inch: $28.00 EB, 4-inch...... $18.00 
6-inch.. 31.00 ee 21.00 


a and pine, 4-foot; No. 1, $7.45; No. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Sept. 30.—F. 0. b. mill prices 
on actual sales of fir, Sept. 26, 27 and 29, direct 
only, straight and mixed cars, reported by 
West Coast mills to the Davis Statistical 
Bureau, were as follows: 


Vertical Grain Flooring 


Bé&btr Cc 
Pe escuvies $32.00 pt ose.08 
ma: sveas ous esea 00 os 
SFene”  cciein — 37. 25 
Flat Grain Flooring 
BE © - drura'akw/ace's ew 18.25 16.75 
mo” «Geheddies ia 25.00 20.00 
Mixed Grain Plooring 
ll Fe es 2 os aewe $13.25 
Ceiling 
ase ‘ 17.75 16.00 
ae an wale : 17.25 15,25 
Drop Siding, 1x6” 
eae . 22.25 19.75 aien 
oo rrr . — 18.25 ame 
eer eee 12.00 
Pinish, Kiln ‘ priea ‘and Surfacea 
1x6” 1x8” 1x12” 
PND cccededsnevee $35.50 $38.00 $51.50 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
i are: $13.00 $14.00 $13.50 $16.25 
mo  Becebedts 8.25 8.00 10.00 10.75 
cS eee 5.50 4.25 4.25 eas 
Dimension 


12° 14’ 16’ 18’ 20’ 22&24' 26-32’ 
No. 1, 2” thick— 


4”.$12.50 $12.75 $14.50 $14.75 $14.50. 

6”, 12.00 12.25 13.50 13.50 13.50 $17. 00 $20. 00 
8”. 12.50 12.25 13.25 14.00 14.50 16.00 19.75 
10”. 13.00 13,50 14.00 14.50 14.50 17.00 21.00 
12”. 13.50 13.50 14.50 14.75 14.50 17.25 19.25 
2x4”, 8’, $12.25; 10’, $13.00; 2x6”, 10’, $11.25 
Resdow— 2x4” 2x6” 2x8” 2x10” 2x12” 
7 Sarr $8.00 $8. 00 a 50 ma 50 ae 50 
a Ws eectene 5.25 25 

Wo. 1 PA Timbers 


3x3 to 4x12” to 20’, 


er $16.50 
5x5 to 12x12” to 40’, 


Dn xkscabeneeed 15.00 


6x5 to 12x12” to 40’, surfaced ......... 16.00 
Fir Lath 
ce SR OE ee ere ee $2.75 
B&better, Flat Grain Car Siding, 9 or 18’ 
DCA cisayeabeavekeerekdearnade cea ageas $27.75 
ia lineal Sattar teeter cae alin elias ae as ne ds i el 26.00 





RED CEDAR SHINGLES 


Seattle, Wash., Sept. 27.—Eastern prices per 
thousand (shingles packed by the square are 
approximately 5 cents over straight car prices) 
f. o. b. mills are as follows: 


Pirst Grades, Standard Stock, Ss t 

ns Ce CG evsakecseewees eda $1.40@ 2.35 
a tr ae 1.50@ 2.20 
ME nook in «| au wie's Kp Sea 2.30@ 3.25 
Eurekas, slash grain.............. 2.60@ 2.95 
ID Sa. 5. cle scents wee ake w dela 3.40@ 4.25 
Oo A BORER 64 66 cscwecnes 7.25@ 8.00 
en Ce Me sade ne eb eustan 2.15@ 2.50 


Pirst Grades, Standard Stock, Mixed Cars 


Mixed with Mixed with 
cedar lumber fir lumber 


Extra stars, 6/2..... $1.50@2.35 $1.75@2.35 
BEREE GIGOTE wcosccseee 1.60 @2.20 1.95 @ 2.30 
SE ONE ‘cedicersad 2.40@ 3.25 2.60 @ 3.25 
De ceceGessecs ee 2.75 @ 3.00 

PUGTOGRIORS sc cccccccces 3.50@ 4.25 4.10@4.25 


Royals, 24”, A grade.. 7.75 
Dimensions, 5/2, 16”... 2.40@2.60 


First Grades, Rite-Grade Inspected Stock 


ES CED, Di Bowed cee cedesctevess $1.55 @1.60 
Extra clears: 

75% premium clears............ 2.40@3.00 

50% premium clears............. 2.00 @ 2.25 
MXXXX (5/2 perfects)............ 2.65 @3.25 
Burekas (75% vertical grain)..... 0 
+ c+vdencéhenenskdtvears 3.75 @4.25 
Ds nsddlaesdéeemabakseteuie sobs 0 
Second Grades, Standard Stock, Straight Cars 
Coppa (MORTG, OB. cc ccctccccecce $1.05 @1.25 
Ceeenees MR: BfBiik ck ccc occcceces 1.00@1.50 


Common clears 
De A Wilawew ont cok ce cans eee 5.50 
ee, a ED. bn:a oe ede are ennedat 2.25@2.50 


Second Grades, Standard Stock, Mixed Cars 


= with Mixed with 
dar lumber fir lumber 
Common stars, 6/2 . 31. ett tier -25 $0.90@1.25 


Common stars, 5/2 ... 1.10 1.50 
Common clears ....... 1.45 @2. 00 1.45 @2.00 
Gy ee 5.00 

No. 2 perfections ..... 2.25 @2.50 2.50 


British Columbia Stock, Seattle Market 

British Columbia stock, with or without 
“Edgwood” mark, is being sold “to meet com- 
petition.” 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, Sent. 30.—Average whole- 
sale prices, carloady, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods: 


PLAIN WHITE OAK— 


4/4 5x6/4 8/4 
"reese 90@ 95 110@115 130935 
No. 1 ee Ht | 53 63@ 68 74 80 
No. 2 com.. 36 
No. 3 com. ... + 26 26@ 28 26@ 28 


Sd. wormy ... 43@ 45 57@ 62 
PLAIN RED OAK— 

iy SPP 80@ 85 90@ 95 100@105 

No. 1 comé&sel. 45 48 52 55 5 62 

No. 2 com, ... 34 36 36 38 38 40 

No. 3 com. ... 24@ 26 27@ 30 
CHESTNUT— 

ae etawseces 75@ 80 90@ 95 100@105 


63@ 68 


No. 1 com, ... 45@ 50 54@ 59 60@ 65 
No. 3 com. ... 22@ 23 22@ 23 22@ 23 
Sd. wormy & 

No. 2 com... 30@ 33 34@ 37 38@ 40 
No. 1 & btr. sd. 

WOOP cece 33@ 37 35@ 38 40@ 42 

PoPLAR— 
Panel & No. 1, 

18” & wdr..140 150 160 
PAR séscves -.-.100@105 115@120 125@130 
Saps & sel.... 75@ 8 85 100@105 
he aebeseoen 50@ 55 55@ 60 60@ 65 
Bre De cccccs 37@ 40 42@ 45 45@ 48 


No. 2-B ...... 26@ 29 29@ 32 30@ 34 
MAPLE— 

WU. coceasoce 78@ 82 85@ 90 93@ 95 

No. 1 com.&sel. oo 55 65@ 70 73@ 75 

No. 2 com. ... 40@ 43 43@ 46 45@ 47 


WESTERN RED CEDAR 


Seattle, Wash., Sept. 27.—Prices for red 
cedar siding in mixed cars, new bundling, 8 to 
18 foot, f.o.b. mill, are: 


Bevel Siding, 12-inch 





Clear “*A” «“B” 

CR a ocecannned $30.00 $27.00 $20.00 

OS are rrr: 31.00 28.00 23.00 

es. .cocwneraeen 33.00 29.00 24.00 
Clear Bungalow Siding 

¥%-inch 44-inch 

DEEL. duit ivach'e Keene aoe Oa $47.00 $33.00 

DEM 644eGNenae sear escees 56.00 43.00 

ee Te re 65.00 cunes 

Finish, B&better 

$28, S4S 

or Rough 

Pe. Geeed dedi bouba Seetes copes e tn wees $ 60.00 

En word deity che die Wek baat eka wee eke 65.00 

bccn bb ake kk en Peres ine ee bee 75.00 

ee (oC. Guiahivnet kebn dread eke vaweswes 85.00 

DEE wwe diwead eee eedhe dread team Seemed 90.00 

i <b be ke adee ee dd Vek wneedas eheas wee 95.00 

Ebates a thee dd 6b kee cxnsanenee eu 100.00 

PO OO SE kaw eced én ox eius ne ean ae 105.00 

Clear Ceiling or Flooring, One Side V or B 

RS SE er ey ee $45.00 

eo rh hah hae 0 be daw skeen se deoe 50.00 
Discounts on Mouldings 

Made from 1x3” and under..........ceeee- 50% 

re Sr Oe Se cccwavadeesede snes 40% 

For 50,000 feet or more, additional dis- 

CUE. lceitietd tack wee aie eee no eeee 5% 
Clear Lattice, S48, 4 to 16 

100 lin. ft. 

Dal) ae50eReNees Tae kEes ee bOCRe Cea SHEE $0.30 

Dl” -kbeee ieee den uawetesns sebbeneeeneens 40 

| i ered a ee ae ee ee 50 





MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mill 
basis during the week ended Sept. 27: 


First Second Third 
(la $77.77 $68.00 $44.85 


END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 
FAS No.1 &sel. 





B/G  ccccccvvcccsescceoces $115.00 90.00 
BIS coccvcccverescceneses 120.00 95.0 
WIG cocvecrcccecceccceses 125.00 100.00 
OIG secccececeesestocsoes 130.00 105.00 
BIS . we cesved s0bseee coon oe 150.00 125.00 
12/4 Co cercceccoccecece 160.00 135.00 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Sept. 30.—The following are 
prices for mixed carlots prevailing today: 
$5563 Factory stock— 
as06es 4/4 ...$25.00@27.00 
1x4—10” ... 45@50 5/4 ... 30.00@35.00 
a oe 6/4 ... 30.00@38.00 
oceees + $24.00 8/4 ....81.00 a 
Lath 3. 


Exe, Flat gr. 26.00 
Vert. gr. 28.50 Green box 16. 00@18. 00 





LL 


NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 
f. o. b. Wausau, Wis.: 
AsH— 
FAS Sel. No. 1 No.2 No.3 
4/4 ...$ 65.00 $ ey $ 48.00 $ ty $ 22.00 
5/4 ... 175.00 60.00 22.00 
6/4 ... 90.00 75.00 60.00 41. 00 22.00 
8/4 ... 100.00 85.00 70.00 45.00 22.99 


BircH— 


4/4 ... 87.00 67.00 42.00 28.00 21,99 
5/4... 90.00 70.00 48.00 35.00 21.99 
6/4 ... *93.00 *73.00 56.00 37.00 21.09 
8/4 ... 97.00 77.00 68.00 44.00 23.99 
10/4 ... 107.00 97.00 88.00 59.00 ... 
12/4 ... 112.00 102.00 93.00 59.00 
16/4 ... 157.00 142.00 128.00 ..... 
5/8 ... 73.00 58.00 32.00 23.00 
3/4... 76.00 61.00 36.00 23.00 


*Straight cars of 6/4: FAS, $93; selects, re 

For 5 inch & wdr., 8-foot & lgr., add $2, 

Price of No. 2 and better, 4- and 6-foot 
lengths, $32. 

For select red, add $15. 

Rough birch, 6- to 16-foot, 1x4 inch, two face 
clear, $80; one and two face clear, $65; 1x5- 
inch, two face clear, $90; one and two face 
clear, $70; run of pile, $68. 

Sorr MAPLe— 


4/4 ... 65.00 655.00 42.00 26.00 20.00 

5/4 ... 70.00 60.00 48.00 33.00 21.00 

6/4 ... 82.00 72.00 60.00 35.00 21.00 

C7e «ss BIAS TO 67.00 39.00 21.00 
Sorr ELmM— 


FAS No. 1&Sel, No.2 No.3 


4/4 ... 60.00 40.00 25.00 22.00 
5/4 ... 70.00 50.00 28.00 24.00 
6/4 ... 75.00 55.00 28.00 23.00 
8/4 ... 80.00 60.00 36.00 23.00 
10/4 ... 90.00 70.00 40.00 sind 
12/4 ... 100.00 80.00 45.00 

Rock ELM— 


FAS Sel. No.1 No.2 No.3 

4/4 ... 80.00 eakne 55.00 27.00 19.00 
5/4 ... 85.00 ren 60.00 30.00 20.00 
6/4 ... 90.00 wens 65.00 30.00 *20.00 
8/4 ... 95.00 caine 75.00 38.00 *25.00 
10/4 ... 105.00 adie 85.00 52.0¢ en 
12/4 ... 115.00 ons 95.00 57.00 *30.00 

*Bridge plank, add $4 to No. 3 price. 


Basswoop— 
4/4 ... 70.00 60.00 46.00 26.00 20.00 
5/4 ... 72.00 62.00 652.00 28.00 23.00 
6/4 ... 75.00 65.00 54.00 32.00 23.00 
8/4 ... 83.00 73.00 58.00 34.00 24.00 
10/4 ... 90.00 80.00 65.00 45.00 ..... 
12/4 ... 100.00 90.00 75.00 655.00 ..... 


Keystock, 4/4, $72; or on grades, FAS, $82; 
No. 1, $62; 5/4, $78; or on grades, FAS, $88; 
No. 1, $68. 

One and two face clear, 6- to 16-foot, 1x4- 
inch, $65; 1x5-inch, $70. 

Rep OakK— 
4/4 ... 90.00 70.00 55.00 35.00 16.00 

5/4 ... 95.00 75.00 65.00 40.00 20.00 
6/4 ... 110.00 90.00 75.00 45.00 20.00 
8/4 ... 115.00 95.00 80.00 50.00 21.00 
Harp MAPLE— 

4/4 ... 70.00 60.00 47.00 36.00 15.00 
5/4 ... 85.00 65.00 60.00 38.00 19.00 
6/4 ... 90.00 70.00 55.00 36.00 19.00 
8/4 ... 95.00 75.00 65.00 37.00 21.00 
10/4 ... 115.00 95.00 80.00 50.00 «Gut 
12/4 ... 130.00 110.00 95.00 652.00 
16/4 ... 175.00 155.00 135.00 owe 


Harp MapPte RoveH F.oorine Stock— 
No.1 No.2 No. 3A 
com, com. com. 


OY oc ceeetense ee cneeed $45.00 $35.00 $25.00 
DE Gheckvaravaecersees 48.00 38.00 28.00 
Pe -sb9-0606ceeve00aneer aed 38.00 28.00 
No. 2 and 

better 

| SIRE npc ee ere ee ee $38.00 

5/4 . ddan ne TOMS ARR 47.00 


FAS Sel. No.1 No.2 No.3 
6/4 ....$70.00 $60.00 $50.00 $35.00 $22.00 


een stock contains 50 percent or more 
14- and 16-foot, and the following pees 
of 10-inch and wider: 4/4, 10 percent; 5/, 6 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 

Additions for special widths of No. 1 and 
better in all hardwoods, standard lengths, are: 
8-inch and wider, $12; 10-inch and wider, $30; 
12-inch and wider, $365. 
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SALES PRICES OF SOUTHERN HARDWOODS 


Following were sales prices of southern hardwoods received during the week ended Sept. 23, Chicago basis: 


4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
Ficurep Rep GuM— Rep Oak— 
a i SO) > eaten be’ Ese Sw! ESS o> Perma Qtd. ee. Wile erie ta Kiera dO eee 
i Sa =i Ran in bos “eves pene NEN GhatedetMlis No. 14 1&sel. 57. 00@ SES oSoi03 .einle | Yodvred Bet Eee : 
oO. aaa >) =—s—(«d#s & | hh eGRAD ee ee ribs “olweets sees e ss (Oe clean 
Rep GUM— Pin. FAS: 60.50@ 70.00 69.75@ 78.00 79.75 = cssuvenceee 
FAS.. 80.00@ 93.75 179.75 96.00 99.50 : 4 f scicck 

Oho. 1&sel. 46.00@ 52.50 55.00@ 57.00 56.50@ 59.00 56.50@ 63.50 7 1é&esel. Ho 50@ sient ss Lien Aepichesh aidan aie oh 283: 

Pin. FAS.. CE Se a cotati dese es. bee dccwetice  sebebsoteeen Pop 
No 1&sel. 46.00@ 56.75 50.00@ 53.00 .........205  ceeeeeeeeees OPLAR— 

a Oct PE’ COLcarensGia cihydscmebee: “bnaaubleonene Pin. box 
Be UR a canal een ieee, I ei a A ee 
Sap GUM— OR ne at ee 

Qtd. FAS.. 57.00@ 58.50 56.00@ 61.50 57.00 56.00@ 62.50 OO galt ea 57.00 59.00 aR edt te 
No. 1&sel. 41.50@ 45.00 ............ 41.00@ 43.00 42.00@ 49.00 Saps&sel. 61.75 Seas’), SO hy) ae ee ae eee 

Pin. FAS.. 43.75@ 53.50 50.75 58.00 wate eeeeenes No. 1.... 38.00@ 52.25 44.50 s1ge | LS Oh a ae 
No, 1&sel. 30.25@ 48.50 36.00@ 41.50 43.25@ 46.00 ............ ie: Gel, co MD. <c cusnawaskedsbaoseeanea Sieadeatenee 
No. 2.... 22.50@ 31.25 32.00 26,25 25.00 ea. 8-3... -BR eee 260Gb eb Seth SS: | vee esonnetae 
No. 3 19.00 — | coger 30.00 em . 

mace Com FA 60.50@ 70.00 77.25 

ei nd ee cad shar stipends ene ee te aie ee Se ee _ 

i Sn Se WR ol oc ces ck ns venues 36.25@ 43.75 som Marre 
TUPELO— tae 87.75 SEE? oH wae, Ce tie 

OO” Pee Ne ern om To ern ee Ble Bel es ee Phy rs a Dh ia ee Sel ROR Serf 

a On, os cass enue es sb amieenaed Ga i alana paeniitinen 

RR ae eee ee Sere eer eet 

elt FAs. Bde ca: serge seca teat Or Ge oan, AP pe eae 8 Geran 79.00 
oy oO. See veencicpesse! Beverierseneee —Coeen ¥eeeer® . 
mo, 20008... : BESO BEGe. cccaewevccios “sececcnsens Coleaeiene. = 
WHITE OAK— i I Oe ee Bee tei ae 

Qtd. FAS..113.50@125.00 ............ 135.50@1 5.25 145.75 @ 156.00 Seca neni 
No. 1&sel. 76.75 88.75 7 3.75 aa : 

Og PA oe 18.00@ 96.50 88.00@117.75 ............ 102.00 @137.75 oe FAS.. 61.25 62.75@ 66.25 2.2... eee ee cee eeeeeeees 
No. 1&sel. 45.75@ 58.50 62.25@ 66.00 65.00@ 71.00 74.75@ 82.75 i SEY: araisieiat ics once i ia ana Ba ig NM Te ORE a MR f= 
| “SF ae . errr Hay eae ere ee ee MAGNOLIA— 

No. ee TS CU ee ae ee rer er ee ee ee wae - 54.00@ i nn eS ee 
Me, & Oe. Bee Me . wick ccednakss Actecpeeceos Karee Re ges? He. ldesel. 40.75 ee eo ren? a ao. © ee ee 
PE, int 2 ee SUE, | Sleoacdieeds sasessbeccies istueneeeenn® Meo i? 8. ae me Pe aa eae 
MIxED OAK— _ amon 
i: WS. aceon wete ne 42.25 44.250 = nee ener eves eee hee ere 53.25 53.25 53.25 





RECEIPTS AND SHIPMENTS | 


Chicago receipts and shipments of lumber 
and shingles, in thousands, were reported by 
L. C. West, statistician, of the Board of 
Trade, for the four weeks, Sept. 1 to 27, in- 
clusive, and for the year to date, Jan. 1 to 
Sept. 27, 1930, with comparative figures for 
the corresponding periods of 1929: 


Receipts 

Above 
Lumber— Receipts Shipments Shipments 
Sept. 1 to} O29 117,119 49,000 68,119 
Sept. 27 1929 248,550 90,662 157,888 
Inc. or dec....—131,431 —41,662 §—89,769 
Jan. 1 to) 1930 1,431,485 589,289 842,196 
Sept. 27 1939 2,636,658 978,581 1,658,077 
Ine. or dec. ..—1,205,173 —389,292 §—815,881 
Shipments 

Above 

Shingles— Receipts Shipments Receipts 
Sept. 1 to} i5ss 15,526 51,185 35,659 
Sept. 27 1929 20,893 32,145 11,252 
Inc. or Dec.. —5,367 +19,040 §—24,407 
Jan. 1 to21930 208,010 256,607 48,597 
Sept. 27 —— 259,540 338,831 79,291 
Inc. or Dec. —51,530 —82,:224 §+30,694 


§Last fig ure. in each group gives difference 
between 1930 and 1929 net receipts. 


CHICAGO BUILDING PERMITS 


Following are building permit statistics for 





September, 1930, and comparative figures for 
August, 1930, and September, 1929: 

Sept. Aug. Sept. 

1929 1930 1930 
eee eT Tee Tee. 105 103 65 
Offices and hotels......... 3 3 6 
PE Cv ovinsestereges 297 91 102 
Halls and churches....... 10 1 4 
WEORGEED cawiccsepneweieus as ae si 
pg. Perr rer rere 85 18 23 
Stores and offices.......... 2 2 4 
Stores anG@ halls... cvcecs 8 7 3 
Stores and apartments..... ie xs 
Stores and residences...... 4 3 10 
Miscellaneous ..cccscceses 4 3 1 

PR o.v:cn a cde ese 518 231 218 

ANALYsIS' Brick Frame Frontage Costs 
Sept., 1929 499 18 17,360 $11,316,200 
Aug., 1930 227 4 10,432 7,634,700 
Sept., 1930 210 8 7,029 13,381,500 


Cumulative totals for the first nine months 
of 1929 and 1930 are as — 


1930 
Number of buildings... Meh 2,006 
Frontage feet ....... 180,624 71,688 
ME Ba ponies SRR $159,021, "900 $67,149,600 





BLACK WALNUT 


Cincinnati, Ohio, Sept. 29. gt oo Ss Ameri- 

can black walnut, f. o. b. Cincinna 

FAS: ey wide; 4/4, $235; e/a "$245; 6/4, 

$255; 8/4, $265 
:' 4/4, $150; 5/4, $155; 6/4, $160; 8/4, 


No. 1: 4/4, $80: 5/4, $95; 6/4, $110; 8/4, $125. 
No. 2: 4/4, $35; 5/4, $40; 6/4, $45; 8/4, $50. 








This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 29 


NORTHERN PINE 


BUFFALO, N. Y., Sept. 30.—Trade in north- 
ern pine is rather light but prices are inclined 
to firmness. Retailers are carrying curtailea 
stocks in most cases. 


EASTERN SPRUCE 


BOSTON, MASS., Sept. 30.—Eastern spruce 
frames are barely steady at $38@39 base. 
Inquiry for yard dimension is quiet. There 
are few buyers interested in random lengths. 
Boards are dull and prices are yielding some- 
what. Lath are hard to sell at any price. 
Quotations: Dimension, 8- to 20-foot, 8-inch 
and under, $38@39; 9-inch, $39@40; 10-inch, 
$40@41; 12-inch, $42@43. Random lengths, 





2x3- and 4-inch, $29; 2x6- and T-inch, $30; 
2x8-inch, $34@34.50; 2x10, $38. Boards, 
covering, 5-inch and up, 8-foot and up, mer- 
chantable, DIS, $32; matched, random 
widths, 8- to 16-foot, $34@35; random 
lengths, 1x6- and T-inch, No. 2, $35@36. 
Furring, 1x2-inch, $28@30. Lath, 1%-inch, 
$3.65@3.75; 1%-inch, $3.90@4. 

OAK FLOORING 
Following are carlot quotations, Chicago 


basis, on oak flooring: 


.. $108.90 x1" art, x10 


lst qtd. wht. este 
Ist qtd. red.. 79.00 77.00 71.00 *e6.0 
2nd qtd. wht.... 78.00 67.00 55.00 88°00 
2nd qtd. red.... 68.00 61.00 55.00 53.00 
Ist pln. wht.... 86.00 66.00 63.00 51.00 
Ist pln. red..... 74.00 66.00 61.00 55.00 
2nd pln. wht... 60.00 56.00 45.00 44.00 
2nd pln. red.... 59.00 56.00 45.00 44.00 
SE Wills. seecoun 42.00 41.00 31.00 30.00 
OS eee 42.00 41.00 31.00 30.00 
POPC. os+a sean 24.00 25.00 15.00 15.00 
1%4x2” Axl 
i OR arc nc ben Coc adcewed $96.50 $96.50 
Se Qe I oa es occ 5 tcc deacon 94.50 94.50 
"fF eer eer 75.50 72.50 
Be Gy Pees cc cemesedetese .- 75.50 72.50 
ee eee 1.50 71.50 
Se BR PS olinss ow amon these ae - 66.50 66.50 
ee a eee Pe nace See - ee 
ef | US ee ise tee - 60.50 60.50 
TE Wo Ce ciied dike dn teweeween 40.50 88.50 
en eee ioe 40.50 38.50 
a. ee ere a ah wali wie . 20.50 20.50 


Wew York delivered peiees may be obtained 
by adding to the above: For }#- —_ stock, $3; 
for %-inch, $1.50; for %-inch, 


HARDWOODS 


CHICAGO, Oct. 1.—The hardwood market 
here continues to present a generally optimis- 
tic front, and as one wholesaler expressed it 
“a sprinkling of more orders and more inter- 
est in lumber seems evident.” Furniture fac- 
tories are reported fairly busy on Christmas 
business. City yard trade is very quiet, and 
the bulk of the retail business comes from 
country yards, 


BUFFALO, N. Y., Sept. 30.—Hardwood de- 
mand is not showing much activity, sales be- 
ing largely of small lots of various woods. 
Industrial concerns are in most cases limiting 
their purchases and their stocks are down to 
a minimum. Improvement is looked for at 
almost any time. Oak and maple are as ac- 
tive as any of the woods. 


CINCINNATI, OHIO, Sept. 29.—Southern 
hardwoods are quiet, but there is a fair de- 
mand for small lots of plain white oak and 
sap gum for the furniture factories. Red 
oak prices are rather demoralized by over- 
production and lack of demand, and dealers 
say there is a spread of $20 to $25 in FAS 
plain white and red oak. Feelers are being 
sent out, it is reported, by automobile fac- 
tories on ash, maple and oak. General buy- 
ing is spotty, however, and stocks are light. 


FIR, SPRUCE, CEDAR 


NEW YORK, Sept. 30.—A number of New 
York wholesalers report that September 
volume of Douglas fir sales show a substan- 
tial improvement over August, although busi- 
ness is still far from being good. Inquiries 
have picked up in the last ten days. Cur- 
tailment on the West Coast is cited on all 
sides as contributing to improved conditions 


here. 
DOUGLAS FIR 
CHICAGO, Oct. 1—No change in the fir 
market, as concerns sales volume, was re- 


ported this week by any of the distributers, 
and the prices are a matter of conjecture. 
Those firms which are participating in the 
“firm price policy” agreement are, according 
to all reports, sticking absoultely to their 
word, and wondering how long they will be 
forced to turn down attractive orders they 
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have been offered by purchasers not willing to 
accept the attempted price levels. 


BALTIMORE, MD., Sept. 30.—Demand for 
Douglas fir has not shown any pronounced 
increase. The quotations are maintained 
at the somewhat higher level set of late, but 
conditions in this and other eastern markets 
work against any appreciable marking up 
of the figures. Stocks are entirely adequate. 





KANSAS CITY, MO., Sept. 30.—With a 
firmer stand being taken by the mills on 
prices of Douglas fir, retailers are showing 
less reluctance to place orders. Most of the 
demand is coming from country yards, with 
mixed cars the rule. 


HEMLOCK 


BOSTON, MASS., Sept. 30.—Eastern and 
northern hemlock are very dull, though pro- 
ducers and wholesalers are willing to make 
prices attractive. Top price for clipped 
boards is $29, and for random, $28. For 
western hemlock there is little inquiry, and 
sales are small. Western hemlock has lately 
been offered for mill shipment at $10 less 
than the quotations on page 11% of Atlantic 
coast differentials, an advance of fully $2 in 
the last few weeks, partly as a result of 
higher cargo rates. 


NEW YORK, Sept. 30.—September business 
in hemlock was perhaps better than August, 
but none of the wholesalers are busy. There 
are ample stocks for all needs. Demand for 
timbers has improved considerably. 


CYPRESS 


CINCINNATI, OHIO, Sept. 29.—Some fac- 
tory cypress is being purchased in mixed car- 
lots, and a few lots of finish by the building 
trade for repair work mostly. General buy- 
ing is spotty, with prices inclined to be weak. 


WESTERN PINES 


CHICAGO, Oct. 1.—The putting into opera- 
tion of the western pine manufacturers’ “firm 
price policy” ushered in with it new price 
levels, especially in Pondosa pine, Those that 
are making the effort thus to stabilize the 


market are now demanding: For Nos. 3, 4 and 
5 Pondosa boards, an advance of $1; No. 2 
boards, $2 advance; No. 1 boards, $5 higher; 
practically all shop items, including 5/, 6/, 
and 8/4, No. 3 shop and better, an advance of 
2; selects, advances of from $3 to $10. How- 
ever, during the last three days numerous 
lumbermen have been ‘busy securing and plac- 
ing orders at the old figures, to “get in under 
the wire,” and many dozens of cars have been 
reported on order as a result. There has not 
been any such noticeable effect in the market 
for California white and sugar pine. 


BUFFALO, N. Y., Sept. 30.—The buying of 
the western pines is not at all brisk, though 
here and there retailers and industrial con- 
cerns are adding to their stocks in a small 
way. Prices are about holding their own, but 
those of some items, of which mill stocks are 
small, are showing firmness. 


KANSAS CITY, MO., Sept. 30.—Factory de- 
mand for California. pine is good, and shop 
items are firmer in price. The demand from 
retailers remains slow, and prices on yard 
stock are still weak. 


NEW YORK, Sept. 30.—Idaho and Pondosa 
pine were in somewhat better demand dur- 
ing September, and prices have remained 
steady. No. 2 common and other popular 
grades are reported scarce. Reports of im- 
proved conditions have come chiefly from 
wholesalers. 


SOUTHERN PINE 


CHICAGO, Oct. 1.—Caused mainly by the. 


recent two weeks of rains in the South, and 
consequent inability of the mills to ship, few 
transit cars of southern pine are on their way 
to the Chicago market and the situation in 
general seems “healthier.” Short 2x4’s, and 
1x6-inch and 1x8-inch No. 2 boards are rather 
scarce, and have advanced in price 50 cents 
to a dollar. The demand from the consuming 
trade has shown no change, however, so dis- 
tributers are not inclined to regard this as a 
permanently better trade condition. 


BOSTON, MASS., Sept. 30.—Southern pine 
wholesalers speak of a little more inquiry. 
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Sellers continue to urge 8-inch air drieg 


_ roofers at $24@24.50 without arousing much 


interest. Some sellers are quoting $46.50 for 
B&better }j4-inch partition; plenty of stock 
is offered around $39@40. Quotations for 
shortleaf flooring are rather easier. The full 
range for both shortleaf and longleaf: 
B&better rift, 1x4-inch, $67@76; C rift, 
$51@61.25; B&better flat, $42@47. 


CINCINNATI, OHIO, Sept. 29.—Southern 
pine demand is slow. Some rural demand is 
coming in for farm repair lumber where 
drouth conditions are less serious and 
pastures have come back so that milk ship- 
ments can be resumed. Wholesale business 
is draggy, with prices weak but not much 
lower. 


KANSAS CITY, MO., Sept. 30.—Southern 
pine demand in the last week was about in 
the same volume as during the previous 
week, and sales managers no longer are 
looking for much change this fall. Spurts 
of demand in one direction usually are fol- 
lowed by a little less demand somewhere 
else. Most of the demand is for well mixed 
cars. 


NEW YORK, Sept. 30.—Southern pine sales 
have shown little if any improvement on a 
whole during this month, nor have prices, 
However, incoming shipments are not bur- 
densome. Wholesalers continue to complain 
of severe competition. 


SHINGLES AND. LATH 


KANSAS CITY, MO., Sept. 30.—In spite of 
low prices, retailers are taking shingles and 
cedar siding only for immediate require- 
ments. Lath demand is just fair and most 
buyers are satisfied with small lots in mixed 
cars. 


NEW YORK, Sept. 30.—All species of West 
Coast shingles are in abundant supply, so 
that although there is a fairly active demand, 
prices are rather weak. Incoming shipments 
of eastern spruce lath are light and demand 
for them is fair; prices of lath are strength- 


rh CLAPBOARDS 


BOSTON, MASS., Sept. 30.—Retail yards 
are carrying moderate stocks of clapboards. 
Quotations for eastern spruce and native 
white pine are more attractive than they 
have been for many months, and plenty of 
bargains in West Coast clapboards are 


offered. 
BOXBOARDS 


BOSTON, MASS., Sept. 30.—Boxboard stocks 
in first hands are lighter than normal, but, 
due to the slow demand, selling pressure is 
heavy and prices are.running low. Planning 
for the coming winter’s cut, operators are 
curtailing generally. Round edge white pine 
inch boxboards are offered around $25 for log 
run. 


Unfilled Orders Take Upturn 


New Or.eans, La., Sept. 30.—Southern pine 
unfilled orders during the week ended Sept. 20 
took an upturn as compared with the average 
for the preceding twelve weeks, said H. C. 
Berckes, secretary-manager of the Southern 
Pine Association, in commenting on the situa- 
tion shown by its barometer. Each of the 
twelve preceding weeks, remarked Mr. Berckes, 
showed a decline in orders on hand. But the 
past one, the unfilled orders turned upward be- 
yond the two preceding weeks. During that 
time the average production of the number of 
mills reporting, approximately 150, fluctuated 
between a high of 326,000 feet and a low of 
287,000 feet for comparable weeks. Whereas 
shipments last week, said Mr. Berckes, showed 
an increase of 5.63 percent over production, the 
new orders for the week showed an advance of 
6.82 percent over production. Excepting for 
the short week of July 4, shipments reached 
their lowest point three weeks ago, with pro- 
duction at its lowest at exactly the same time. 
But for the two weeks following, low-mark 
shipments showed a decided upturn, both times 
being above production, lowering stocks on 
hand at the mills. Actual production is a frac- 
tion less than 31 percent below average pro- 
duction for three years. 








- => oy © 


~ 
— 


wn i -ion 2 ion | 


a.m 4A Ae Oe oe OOO OO 


Se i a i 2 ee feet oe 












FP aeinmndar 


wot agar r- 


a2 


wres © . OS. YS of mort hr 


we 


a aa i re | 


— — = 











October 4, 1930 


AMERICAN LUMBERMAN 





———— 





News Letters 











(Continued from page 60) 


satisfactory. This is true of practically all 
items of shortleaf framing, although some 
2x10-inch and up are being included in mixed 
ear orders for shed stock. The export market 
has improved considerably, and practically all 
Gulf ports shipped more lumber during August 
than for many months. While a considerable 
part of this material went to the Island trade, 
a number of large cargoes were shipped over- 
seas. Exporters predict a steady improve- 
ment in business for the rest of the year at 
least, 

The cypress market shows practically no 
change in the last month, demand holding up 
fairly well, with prices continuing on the 
same basis as during August and the first half 
of September. The factory grades are mov- 
ing fairly well to the North and East, but 
little of this stock is being taken by the 
Florida millwork plants, which in most cases 
are running on short time. The upper grades 
of finish are not moving, and the mills have 
large stocks of these. There is some demand 
for thick tank and FAS, but most inquiries 
are for future delivery. The railroads are 
buying some_car material such as_ siding, 
flooring and roofing, and making occasional 
inquiries for switch ties and bridge timbers. 
The lower grades of Nos. 1 and 2 box and 
pecky are moving in good volume, and dry 
stocks of these items are limited. There is 
also a fair demand for No. 3 common boards. 
There is practically no 10 and 12-inch No. 2 
pecky available, advance orders being placed 
with the mills for this material, to be used 
for cucumber troughs and other purposes by 
the truck farmers. 

The retail lumber market here shows very 
little improvement, although building permits 
issued during the last two weeks would in- 
dicate that during the last three months of 
the year there will no doubt be much more 
activity. With the tourist season hardly well 
started, there is already a material decrease 
in the number of vacant buildings, and a 
tendency to increase rentals. There seems to 
be little question but that the middle of Octo- 
ber will see the usual seasonal activity in 
remodeling and new residence construction. 
With the exception of small outlying jobs, 
the business for the most part is being di- 
vided between a few of the larger retail or- 
ganizations, which are educating the public to 
demand quality first and service always. 


New Orleans, La. 


Sept. 29-—The Chas. A. Schieren Co., of 
New York, manufacturer of the famous 
Duxbak waterproof leather belting, recently 
opened a factory branch at 504 Camp Street, 
this city, which will be under the manage- 
ment of Bryon E. Dodd. This ltpranch will 
be completely equipped to handle all kinds 
of belt repair work, and a force of experi- 
enced belt men will be available to take care 
of installations. Mr. Dodd has been catering 
to the belting requirements of large indus- 
tries in southern territory for the last 
twenty years. 


Boston, Mass. 


Sept. 30.—Representatives of Arthur C. 
Dutton Lumber Corporation and International 
Paper Co., the principal importers into this 
country of lumber and pulpwood from Soviet 
Russia, have announced here that they have 
received official assurances that convict or 
enforced labor is not used in the cutting or 
loading of this material. Statements made 
Public here by the two corporations indi- 
cate that shipments during 1930 will cost 
about $5,000,000, and that the coming year 
it is planned to import more than $8,000,000 
worth of Russian pulpwood and lumber. 

At a meeting last week of creditors of 
R. P. Williams, lumber dealer in the Nepon- 
Set section of Boston, three trustees were 
appointed to take charge of the business. 
They are Messrs. Hall, of the National Mount 
Wollaston Bank; Dunn, of the A. C. Dutton 
Lumber Corporation, and R. P. Williams, the 
debtor. 

Frederick Kemp has been elected president 
of the Harry Folsom Hoo-Hoo Club of Bos- 
ton, succeeding Frederick W. White. Mr. 
Kemp was secretary-treasurer last year. 














CRAIG MOUNTAIN 
PONDOSA PINE 





The Lumber Favored by 
Hundreds of Dealers 


Many lumber dealers favor Craig Mountain 
Pondosa Pine because they have found from actual 
experience that carpenters and contractors like this 
light, soft and white lumber. 


The way to build business is to stock the kind of 
lumber that pleases the fellow who works with it. 


Our mixed cars will keep your stock investment 


down. 


Try a car of Craig Mountain Pine 
and NOTICE THE DIFFERENCE. 


CRAIG MOUNTAIN LUMBER Co. 
WINCHESTER, IDAHO 


SALES REPRESENTATIVES: 

G. 8. Patterson, P. O. Box 96, Oconomowoc, Wis. 

W. Jj. Schiller, 4347 Benton Blvd., Kansas City, Mo. 
Stewart, 931 Lumber Exch. Bldg., Minneapolis, Minn. 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a lime for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra eharge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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THE GREATEST MARKET PLACE 
FOR PEOPLE 
In the lumber woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 
AMERICAN LUMBERMAN. 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Sel- 
ler. Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operations. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman., 


Send your advertisement to the 
AMERICAN LUMBERMAN 
Greatest Lumber Newspaper on Earth. 


Address 431 South Dearborn Street, 
Chicago, [llinois. 


Wanted—Salesmen 


EXPERIENCED SALESMAN 


By wholesaler specializing in Pacific Coast products 
and Southern Yellow Pine, for Eastern Ohio, North- 
































Wanted—Employment 

















Wanted—Employment 














EXECUTIVE AVAILABLE 
CEDAR AND LOGGING INDUSTRY 


Formerly contracting and later connected with a 


large company whose timber resources are de- 
pleted. I have thorough experience in estimating, 
logging and organizing woods work. Have han- 


dled all classes of timber and well versed in mar- 
kets and the cost of production. Was born and 





educated in Sweden. Ready for difficult problems, 
with rugged health, and a clean accomplished 
record. Location immaterial. 
Address “W. 9,’ care American Lumberman. 
SALESMAN 
Who for eleven years has represented same 


mill 
territory may 
January ist on account of 
now selling for. Salary or 
Past record will stand close 
investigation. Can furnish elegant recommenda- 
tions. Reply “SALESMAN,” 1011 Lumber Ex- 
change, Minneapolis, Minn. 


in Minneapolis and 
want new connection 
closing down of mill 
commission preferred. 


surrounding 





COST ACCT.-BOOKKEEPER-STENOGRAPHER 


A-1 Office Man and Accountant wants position with 
Veneer, Lumber or Woodworking Manufacturer. 
Past 11 years chief cost accountant for one of 
largest manufacturers of walnut veneers, panels 
and Cabinet Dimension Parts. 2 years Cost Acct. 
large veneer and dimension producer. 3 years 
bookkeeper-stenographer for lumber and millwork 
corporation. Age 34. A-1 references. 


Address ‘“‘W. American Lumberman., 


18,”" care 





POSITION WANTED 
As draftsman, estimator, or superintendent; 10 
years’ experience; age 30; married; now in Missouri. 
Address “W. 21,” care American Lumberman. 





PLANING MILL FOREMAN 


For 13 years with southern pine 
Address ‘‘W. 16,’ care 


mills. 
American Lumberman, 





LINE YARD AUD!ITOR 
Age 35—Thoroughly Experienced and Capable Lum- 
berman. Best of ref.—proven money maker. Clean 
record. Willing to prove ability. 
Address “W. 10,” care American Lumberman. 





DETAILER AND BILLER 


Thoroughly experienced detailer, also Al architec- 
tural draftsman. Take off mill work and framing 
lumber complete. 


Address “S. 10,” care American Lumberman. 





CLASSIFIED ADS PAY GOOD DIVIDENDS 





BAND SAW FILER AND MILL FOREMAN 


Wanted position by an up-to-date band saw filer. 
Filing bands, gang or bend resaw or saw mill fore- 
man. Am a practica! ~illwright. 

J. 8S. MICHALSKY, J. Box 27, Plateau, Ala. 





BAND SAW FILER WANTS POSITION 


Best of references. address 444 MAIN STREET, 
Reynoldsville, Pa. 





WANTED POSITION 
Local manager, several years experience; 
references. Mason. 38. Married. 
Address “‘S 5,” c 1erican Lumberman. 


best of 





ACCOUNTANT AND AUDITOR 
who has specialized ‘n lumber accounting and in- 
come tax work desires position. Al references. 
Address “L. 23,’" care American Lumberman. 








western Pennsylvania and Western New York BAND SAW FILER 
territory. Advise all details in first letter. All Fifteen years’ experience and guarantee entire 
correspondence confidential. satisfaction or no pay. 
Address “W. 12,"" care American Lumberman. Address “R. 31,” care American Lumberman. 
WANTED ESTIMATOR-SALESMAN 
Lumber salesman for desirable Iowa territory, basis | Retail, wholesale and mail order experience. Can 


salary and expenses. Must have lumber experi- 
ence; selling experience not essential. If interested 
write “S. 8," care American Lumberman stating 
age, experience, salary desired. 


take off lumber and millwork for any size job. 
Draw small house plans. Manage Millwork or 
complete homes department of retail lumber yard. 
Age 32, married. 


Address “R. 32,” care American Lumberman. 





WANTED 


Connection with lumber manufacturer as 
ger. Experience in building, remodeling an 
ating large plants. Good organizer; 
sales promotion, association work, 
other phases of the industry; 
North, South and West; age 56; strong, active 
ready. now. Best references. 4 
Address ‘‘S. 12,” care American Lumberman, 


mana- 
d oper- 
familiar with 
retailing and 
know softwoods of 





BAND SAW FILER WANTS JOB 


Will take job in mill or factory, had 25 yearg 
experience. 
B 


F. WHITE, 417 N. 5th St., Cambrdge, 0, 








WANTED POSITION YARD MANAGER 
Fifteen years’ experience, good collector and sales- 
man. 


H. S., 502 Finney St., Chillicothe, Ii, 


RESULTS COUNT 


I can manage your retail yard, large or small: 
make the sales; get the money; show a profit; and 
give satisfaction. Thoroughly experienced in retaj] 
lumber. Address “R, 12,” care American Lum- 
berman. 











COMPETENT BAND SAW FILER 


Wants position at once. 15 years experience. 
Address O. E. RYAN, Laurel, Delaware. 


Wanted- Timber and Timber Lands 


Ref. 


























WANTED—GRAZING LAND 


Well located cut over land, suitable for grazing, in 
exchange for improved city property. 
Address ‘“‘S. 6,” 


care American Lumberman, 





LARGE TRACT OF SPRUCE 
Or pulp wood, 100,000,000 ft. or more. 
Address “S. 18,’’ care American Lumberman. 


WANTS SUPPLIED 
Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 §, 
Dearborn Street, Chicago, IIl. 


Wanted-Business Opportunities 


EXPERIENCED HARDWOOD MAN 
Desires connection with lumber company or indi- 
vidual to contract mill cuts in the south and 
handle on profit sharing basis. Have had extensive 





























and successful experience in this line and can 
make it profitable. 
Address “W. 17,” care American Lumberman. 





? 2? WHAT HAVE YOU ? ? 


On which we can quote you in wood parts? 
are well equipped to furnish 
parts worked to your details. 
& LUMBER, INC., P. 
Mich. 


We 
large or small wood 
INTERSTATE MILL 
O. Box 680, Battle Creek, 





WANT TO BUY 


A good lumber yard in the middle west, or would 
consider half interest and assume management. 
References exchanged. 

Address ‘‘S. 16.” care American Lumberman. 





TURN UNUSED MATERIAL INTO CASH 
BY ADVERTISING 








Wanted—Employees 


MILLWORK ESTIMATOR AND SALESMAN 
Plant located in Southwest. Have opening for man 
capable of estimating all classes of millwork, 
familiar with Cost Book “‘A’’ methods, and compe- 














tent to successfully sell product to General Con- 
tractors, address, stating experience and salary 
desired. “W. 19,” care American Lumberman. 





WANTED MANAGER RETAIL LUMBER YARD 
Who can invest $5,000.00, amply secured. 
Address “W. 15,” care American Lumberman., 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale department 
when you want to sell anything in the lumber 
industry. AMERICAN LUMBERMAN, 431 8S. Dear- 





born &t., Chicago, Ill. 


COMBINATION INSPECTOR 


And Kiln Operator wants positiwn Oct. Ist. 9 yrs. 

experience. Any domestic woods, any type kilns. 

Married man, 29, best references and habits. 
Address “R, 29," care American Lumberman. 


BUYER AND INSPECTOR 


Position as buyer and inspector of Southern hard- 
woods on a commission or salary. Twenty years’ 
experience as buyer and inspector. A 1 references. 
J. H. DANIEL, Whitley Hotel, Montgomery, Ala. 


EXECUTIVE OR MANAGER 


Retail lumber and millwork experience including 
wholesale industrial business for fifteen years. 
Thoroughly capable and able to operate business 
doing up to one million in yearly sales. 

Address “R. 37,” care American Lumberman. 








WE ARE IN MARKET FOR BARGAIN 


In Yellow Pine operation with sizeable timber 
tract. Have operating capital and experienced per- 
sonnel. Only looking for real bargain and expect 
interesting terms. Coming South October 15th. 
Mail complete details with description at once. 
Address “S. 17,” care American Lumberman. 


WANTED CONNECTIONS TO MANUFACTURE 
Sash, door and trim for us for the trade, from 
our beautiful Ambarwood lumber. 

AMBARWOOD MFG. CO., Helena, Ark. 








WANTED 


Good retail lumber yard in exchange for splendid 
income property in Charleston, Ill. 
W. M. VOYLES, Shawneetown, IIl. 





SECRETARY-STENOGRAPHER ALSO 
Bookkeeper. Seven years’ lumber experience, 


WANT TO BUY INTEREST IN RETAIL YARD 
From which owner is retiring in a few years. 





Address “P. 7,” care American Lumberman. 


Address “W. 1,” 


care American Lumberman. 
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